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Winter Urges Buyers 
To Continue Battle 
For Multiple Powers 


Says Appleton Rule in N. Y. Re- 
tards Development in U. S. of 
Full Insurance Facilities 


RISK RESEARCH SPEAKER 





Prominent Executive Declares All 
Risk Coverage Was Original 
Conception of Insurance 





Urging insurance buyers to continue 
their efforts to obtain passage of legis- 
lation giving insurance companies mul- 
tiple line powers William D. Winter, 
chairman of the boards of trustees of 
the Atlantic Mutual companies, stated 
yesterday that New York, the leading 
insurance state of the country, “still ap- 
pears loath to depart from its long 
established practice under the Appleton 
Rule. It seems to me that unintention- 
ally it thus retards the development in 
this country of an insurance facility ade- 
quate to meet the growing needs of com- 
merce and industry.” 

Honest Differences of Opinion 


Mr. Winter spoke before the January 
luncheon meeting of the Risk Research 
Institute, held at the George Washington 
Hotel in New York City. After stating 
that multiple underwriting power legis- 
lation has been adopted, or is being con- 
sidered by the legislatures of a number 
of states he said that “it is true that 
there is a real and honest difference of 
opinion on the part of state Insurance 
Commissioners and insurance leaders as 
to the wisdom of reversing the long 
established American system of compart- 
mented insurance. The business his de- 
veloped under that system: the field and 
agency development has conformed to 


that pattern, 
“In time, if multiple power under- 
Writing became the American pattern, 


Many present practices would have to 
be changed and inevitably some would 
suffer. However, the granting of mul- 
tiple powers does not require their exer- 
cise by any and all companies. Each 
management could decide for itself, in 
view of the competitive and other situa- 
. whether it wished to broaden its 
activities, 

“ut it would tear down many of the 


barriers that now deter the insurance 
business from rendering that full meas- 
ure of service which commerce and in- 
dustry have the right to expect from 


(Continued on Page 28) 
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villa Things 
deserve the best in protection 


“Today a trusted employee . 
“Tomovrow a clever embezzler ? 


Statistics show that business owners face 1n- 
creased losses from dishonest employees. The 
financial security of the employers in your area 
deserves the best in protection . . . especially 
during these times of new and unproved person- 
nel, and the stronger temptations resulting 
from today's unsettled conditions. 


Here is a vast source of increased premiums. 
Capitalize on it by offering a London and 
Lancashire Blanket Fidelity Bond. It provides 
assurance at all times that all employees are 
covered by a company universally known for 


its strength and service. 
TRE 
LONDON ES 
LANCASHIRE |. 
cRrouP ,, 


tue London ano Lancashire 
GROUP 


THE LONDON & LANCASHIRE INSURANCE COMPANY, LID. © ORIENT INSURANCE COM 
PANY @ LAW UNION & ROCK INSURANCE COMPANY, LID. © SAFEGUARD INSURANCE 
COMPANY OF NEW YORK . STANDARD MARINE INSURANCE COMPANY, LID. 
(Fire Deparment) ° LONDON & LANCASHIRE INDEMNITY COMPANY OF AMERICA 





















Interdependence 


During the 1840’s there were several places of rendezvous for 
pioneer parties to start West in covered wagon trains, but the 
most famous jumping-off place was Independence, not far from 
Fort Leavenworth. 


At Independence strangers gathered to form a community 
which for a long time would go on wheels. This wagon com- 
munity was thoroughly organized. A captain, judges, and other 
officers were elected, and a committee as well. And when the 
wagon train headed westward all pioneers in the train had speci- 
fied duties. Some were assigned to cooking, some to herding the 
cattle, some did the hunting for fresh meat. All took turns at 
guard duty against Indian attack. 


There were quarrels and debates, but all clung together for 
the organization and security which would get the whole wagon 
train through to the ultimate destination. It was one form of 
mutuality, and mutuality was expressing itself in a number of 
ways on the American continent during the 1840's, including life 
insurance. Those who left the town of Independence and went 
“Westward Ho!” knew that mutuality meant interdependence. 


1847 — Penn Mutual Centennial — 1947 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 
































Air Travel Risk Has 
Improved, Companies’ 
Experience Shows 


Recent Fatalities Becloud Longer 
Range Record as Reflected in 
Liberalized Underwriting 


WHAT NEW SURVEY SHOWS 


98%, of Companies Write Passen- 


gers at Standard Rates Usually 
With No Limitations 





At a time when airplane accidents 
with loss of lives are on the front pages 
of newspapers of the country the In- 
stitute of Life Insurance issues some 
reassuring figures on improving air 
travel safety based upon the experience 
of life insurance companies with air 
travel risks. Currently, 98% of a group 
of representative companies will issue 
policies at standard rates to passengers 
on scheduled commercial airlines in the 
U. S. compared with 87% a year ago. 

Of these companies 84% have no limi- 
tation of any kind on scheduled U. S. 
airline passengers while 14% limit either 
the amount of travel, most frequently at 
about 40,000 miles a year, or the size of 
the policy issued. None of the compa- 
nies surveyed rejects such applicants be- 
cause of contemplated flying on sched- 
uled airlines. These rules apply only to 
new policies issued and do not affect 
outstanding life insurance. 

How Record Has Improved 

This is the season of bad weather with 
resulting difficult air travel conditions so 
that the longer-range experience as re- 
flected by 
sight of. Present 
shown by insurance company risk ap- 
praisal compare with 65% insuring at 
standard rates without limitation and 
22% with some limitation and 53% with 
some limitation in 1940; and 4% without 
limitation in 1935, the mileage limit then 
being most frequently about 5,000. 

As the fatality rate per 100,000,000 
passenger miles dropped from 48 in 
1935 to 3.1 in 1940, 2.1 in 1945 and a new 
low of 1.2 in 1946, the number of com- 
panies insuring airline passengers at 
standard rates without limitation has in- 
creased from 4% to 84% at the start of 
this year. This is in recognition of the 
persistent trend of increased safety on 
the scheduled U. S. airlines from 1935 to 
1946 considering only the companies’ ex- 
perience which, of course, does not in- 
clude that of non-scheduled transports, 
military craft and foreign planes, all of 
which have figured in news réports of 
airplane accidents recently. 


Rules on Crews Eased Also 


Liberalized rules for insuring airplane 
crews have also followed the improved 
experience of insurance companies. At 
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insurance experience is lost 


liberalized trends as 


(Continued on 
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“Gives You a Nice Feeling — 


Delivering those checks each month . . . seeing 
Mrs. Simmons still living in the same house, in the same 
way. And her husband was no millionnaire—just a com- 
fortably-fixed salary man. A thing like that really sells 
you on insurance. I’ve watched other widows move off 
my route . . . scrimp and save . . . takea 
job to keep the family going.” 
7 7 7 

It gives the insurance man a nice feeling, too . . . 
to know that he had a part in arranging for Mrs. Sim- 
mons’ comfort. The hours he spent working out an 
insurance program for her husband will be doubly 
repaid . . . in deep personal satisfaction and in 
business from those who observe how well the Simmons’ 


affairs are arranged. 






































ATNA LIFE INSURANCE COMPANY 


Affiliates: Etna Casualty and Surety Company 
Automobile Insurance Company + Standard Fire Insurance Company 


HARTFORD 15, CONNECTICUT 
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President Fraser Reviews 


n his annual report President Peter 
M. Fraser, Connecticut Mutual Life, 
sal that during 1946 the company 
hal crossed the billion and a half mark 
in insurance in force. A total of $207,- 
14.000 new business was placed, 
se ting an increase of 61.9% over 1945. 
Tle average amount per policy 
$5.37 as compared with $4,744 in 1945. 
Payments amounting to $43,613,000 were 
made to policyholders and beneficiaries. 

‘resident Fraser said that after 
incurred 


repre- 


was 


de- 
ducting investment 
an the Federal tax on invested income 
from the total investment income the 
net rate of interest earned on the in- 
vested assets of the company was 3.51%. 


expenses 


Total new investments made in 1946 
were more than $154,000,000. 

Of the investments of the company 
172% are in U. S. Government bonds. 
Ownership of public utility bonds is 
148%; of railroad bonds, 11.7%. Farm 
mortgages constitute 3% of the com- 


pany’s investments and urban mortgages, 
27.7%. 
Chief Changes in Investments 


The chief changes during the year in 
investments were increases of $19,688,962 
in stocks, $12,944,009 in U. S. Govern- 
ment bonds, $9,438,412 in mortgages and 
$7,884,750 in real estate. Mr. Fraser said 
in part: 

“During the greater part of the year, 
the public utility industry continued its 
program of refunding outstanding bonds 
at exceptionally low rates of interest. 
Zecause of the rate of interest, many 
of these bonds were unattractive to us 
and the amount of bonds in this cate- 
gory declined during the year,” Mr. 
Fraser said. 

‘Due to a somewhat similar situation, 
the amount of railroad bonds was not 
materially increased during the year. 

“In 1946, the company added $18,497,- 
020 to its preferred and guaranteed 
stocks account. In the main, these pur- 
chases consisted of securities of the best 
of the public utility, merchandising and 
industrial corporations of the country. 
Purchases of bank and trust company 
stocks amounted to $5,156,127. 

“While the mortgage loan field still 
remained highly competitive, neverthe- 
less, the company obtained a most sub- 
stantial volume of new loans both in its 
urban and farm mortgage departments. 
New urban mortgages amounted to $33,- 
528,152, and new farm mortgages to $6, 
827800, and at the year end outstanding 
urban and farm mortgages stood at 
$191,376,469. As should be expected dur- 
ing this present period, payments of in- 
tercst and principal installments on this 
account are being made promptly and 
interest due and unpaid is very nominal. 
“uring the year, the company pur- 


cha-ed for investment items of real 
estite amounting to $8,124,060. All of 
the.e properties are located in the pre- 


‘d areas of certain key cities in the 
ed States, and, with the exception 
of. property adjoining the Home Office 
gro nds, are leased for extended terms 
to eading merchandise chains.” 


fer 


Un 


—— 


Strengthening of Reserves 
I regard to the company’s liabilities, 
Mr. Fraser said, “Previous reports have 
alluled to the fact that, for the past 
dee de and more, there has been a very 
defi ite downward trend in interest rates. 
The purchase of securities of quality that 
me s the standards of security to which 
you company has been accustomed has 
nec: ssarily been accompanied by a lower 
incc ne return. A life company’s con- 
trac's assume that a minimum interest 
must be earned on its assets if no 


Tate 





deficiency is to occur that will be a drain 
on other sources of earnings. And this 
rate must be for contracts that, on the 
average, cover a long period of time. 

ge 2 olicy contracts, issued over 
years, contain certain annuity 
available to beneficiaries at maturity. 
The rates for such options, in policies 
issued years ago, were based on assump- 
tions of future interest and mortality 
which subsequent experience has dis- 
closed not to have been adequate enough. 

“Tn recognition of these facts, and to 
maintain ample security for all con- 
tracts, it has been the practice of your 
company for a number of years to use 
investment profits, and a portion of regu- 
lar earnings, to strengthen reserves for 
contracts where there has arisen ques- 
tion whether the original assumptions 


the 
options 


Connecticut Mutual’s 


were conservative enough in the light 
of subsequent experience. 

“This year certain annual premium 
annuity reserves are being further 


strengthened to the extent of $3,057,517; 
so that, as a result, no annuity reserves 
now assume that a higher rate of inter- 
est than 244% will need to be earned on 
the corresponding assets. 

“In addition, with respect to optional 
settlements contained in older policies 
above referred to, it has been concluded 
to enter a reserve this year of $5,000,000 


to meet any deficiency that the future 
may disclose. And it is the purpose 
further to add to such reserve, appro- 


priately, as time goes on; for these guar- 
antees in policies, on the average, cover 
a period that runs considerably beyond 
the maturity of such policies.” 


Mutual Benefit Home Office Changes 


Woolley, King, Jeffreys, Partridge, Lester, Made Attorneys; 
Wilson Ass’t Supt. of Agencies; Magovern, Stoddart, 
Aierstok, Dr. Beard, Advanced 


Rhodes, for many 
vice president, Mutual Benefit Life, was 
reelected honorary chairman of the 
board of directors at a recent meeting 
of the board, as announced briefly in 
last week’s issue of The Eastern Under- 
writer. Six new officers were elected 
and four officers elected to positions of 
higher responsibility. The new officers 
include five members of the law depart- 
ment who were elected attorneys: F. 
M. Woolley, A. A. King, Furney Jef- 
freys, F. L. Partridge, and T. R. Lester; 
and from the agency department John 
O. Wilson was elected assistant super- 
intendent of agencies. Officers elevated 
to higher posts were J. J. Magovern, Jr., 
from assistant to associate counsel, J. 
M. Stoddart and L. G. Aierstok from 
attorneys to assistant counsels, and Dr. 


Edward E. years 


J. R. Beard, Jr.. from assistant to asso- 
ciate medical director. Following are 
the careers of the new officers and of 


those elevated to positions of higher 
responsibility : 
Frederick M. Woolley 
Frederick M. Woolley became asso- 


ciated with the Mutual Benefit in 1924, 
following ten years of private law prac- 
tice after being admitted to the bar in 
1914. Born in Newark, May 4, 1892, Mr. 
Woolley attended Barringer High and 
was graduated from New Jersey Law 
School (now Rutgers University Law 
School). 
Austin A. King 


Austin A. King’s association with the 
company dates from November, 1927, 
five years after his graduation from 


Harvard Law School where he took in- 
surance courses. After admission to the 
Connecticut bar in 1922, he entered the 
firm of Watrous, Hewitt, Sheldon & 
Gumbert in New Haven, and then went 
in Norwich. Born 


into private practice 
in Norwich, August 29, 1896, he attended 
local schools and was graduated from 
Trinity College, Hartford, in 1919. 
Furney Jeffreys 
After being admitted to the New 
Jersey bar as attorney in February, 


1916, Furney Jeffreys had a year of e 
vate practice before entering the U. 

Department of Justice at W ac 
He served in the Ordnance Department 
of the U. S. Army from September, 1917 
to January, 1919, and on release re- 
turned to his law career, passing his 
counsellor’s examination in February, 
1919, Born in Newark, October 22, 1893, 
Mr. Jeffreys attended Barringer High 
School, Coleman’s Business College and 
New Jersey Law School. He has been 


associated with the Mutual Benefit in 
the law department since July, 1928. 
Franklin L. Partridge, Jr. 

Born in West Orange, N. J., Decem- 
ber 23, 1904, Franklin L. Partridge, Tr., 
attended Columbia High School, Rutgers 
University, was graduated from Prince- 
ton University with the degree of A.B. 
in 1926, and from Columbia University 
Law School, LL.B., in 1929. He served 
his law clerkship with the firm of Pit- 
ney, Hardin & Skinner, and entered the 
law department of the Mutual Benefit in 
May, 1931. 

Theodore R. Lester 

For ten vears prior to his association 
in 1936 with the Mutual Benefit as title 
examiner, Theodore R. Lester had 
served in similar capacity with the Fi- 
delity Union Title & Mortgage Guaranty 
Company. Born in York, Pa., Novem 
ber 22, 1902, Mr. Lester received his 
schooling in New Jersey, graduating 
from St. Peter’s High School in New 
Brunswick. and served his clerkship in 


the law office of the City Attorney of 
that city and practiced law there for 
two years. 
John O. Wilson 
John O. Wilson entered the life in- 


surance business in 1932 and, after suc- 
cessful experience as a personal pro- 
ducer and in management work, joined 
the Mutual Benefit as agency manager 
at Jacksonville, Florida, in October, 1944. 
Brought to the home office of the com- 
pany in June, 1946, as regional super- 
visor in the agency department, he has 
specialized in training men for agency 
management. He was born in Missouri 
in 1907. was graduated from William 
Jewel College and studied for his M.A. 
at Kansas University. 
John J. Magovern, Jr. 

Having joined the tax department of 
the company in 1936, John J. Magovern, 
Ir., was appointed an officer in Septem- 


ber, 1942, with the title of attorney, in 
January, 1944, was elected assistant 
counsel, and now becomes associate 
counsel. He received his law degree 


from Fordham Law School in 1929, fol- 
lowing pre-law studies at Fordham Uni- 
versity. Admitted to the New Jersey 
bar in 1930, he became a counselor in 
1933. From the time of his graduation 
until he joined the Mutual Benefit, he 
was associated with the law firm of Pit- 
ney, Hardin & Ward in Newark, N 
JT. Mr. Magovern was born in South 
Orange, New Jersey, December 28, 1905. 
John M. Stoddart 
in Glasgow, Scotland, in 1905, 


Born 


Year 


Wins President’s Trophy 





Walter Gray 

Peter M. Fraser, president (right), 
congratulating Edward H. Dieckhoff, 
general agent, at the recent general 
agents conference in Hollywood, Florida. 


The Mutual’s 
cisco agency is the winner of the 


Connecticut San Fran- 
Presi- 
Trophy which is 
offered each year by the company for 
the best record in agency development. 
President Peter M. Fraser presented 
the bronze plaque to General Agent 
Edward H. Dieckhoff at the general 
agents conference in Hollywood, Fla., 
recently. 

Mr. Dieckhoff has been at San Fran- 
cisco since 1943 and in this time the 
annual production of the agency mul- 
tiplied eight times. Prior to San Fran- 
cisco he was the company’s general 
agent at Denver. 

Plaques for the four runners-up went 
to Baltimore, Thomas W. Harrison, Jr., 


dent’s Organization 


general agent; Portland, Ore. C. F. 
Merrifield, general agent; Los Angeles, 
Phinehas Prouty, Jr., general agent; 


Grand Rapids, Herbert Remien, 
eral agent. 

George F. B. Smith, vice president in 
charge of agencies, presented certificates 
for outstanding persistency records to 
eight general agents: Herbert C. Re- 
mien, Grand Rapids; John M. Fraser, 
New York; Moss & Moss, Louisville; 
Vernon S. Mollenauer, Philadelphia; 
Kenneth W. Jacobs, Milwaukee; D. 
Conrad Little, Richmond; Philip  F. 
Howerton, Charlotte; William T. Beaty, 
Raleigh. 


gen- 


John M. Stoddart came to the United 
States when five years old, and received 
his education in New Jersey, graduating 
from New Jersey Law School. Shortly 
after his admission to the bar, he be- 
came associated with the Mutual Bene- 
fit in the law department in 1928 and 
began his specialization in real estate 
title and litigation work. 


“Leonard G. Aierstok 
With a background of title work with 
the Fidelity Union Trust Company, Fi- 
delity Union Title & Mortgage Guar- 
anty Company, and the HOLC, Leonard 
G. Aierstok became a member of the 
law department of the company in 1935, 


specializing in real estate law. Born in 
1894, Mr. Aierstok received his law 
training at Cornell University and, fol- 


lowing military service in World War I, 
passed his bar and counselor’s examina- 
14) 


(Continued on Page 
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Educators View Investments, Courses 


Insurance education and life insurance 
investments were discussed at the annual 
meeting of the American Association of 
University Teachers of Insurance, last 
Friday at Philadelphia. 

The morning session of the all dav 
meeting, under the chairmanship ot Pro- 
fessor Edison Bowers, Ohio State Uni- 
versity, was devoted to educational mat- 
ters. Professors David McCahan and 
Harry J. Loman, of the University of 
Pennsylvania, presented a minimum col- 
lege program. H. P. Gravengaard, edi- 
tor, Diamond Life Bulletin, explained 
life insurance company training pro- 
orams. 

Essentia! Insurance Course 

Professors McCahan and Loman first 
outlined the various courses essential 
for all those majoring in any field of 
insurance. Comprising a total of 735 
class hours and_ forty-nine semester 
credits, these included: principles of eco- 
nomics; principles of accounting; Ameri- 
can government or business and govern- 
ment; commercial law (elements) ; prin- 
ciples of organization and management; 
elements of statistics; principles of fi- 
nance, money and banking, corporation 
finance; fundamentals of insurance; 
English composition and letter writing; 
economic problems; advanced business 
law; public speaking. 

Although not included in the minimum 
program three other core subjects were 
strongly recommended for addition. Com- 
prising ninty class hours and six semes- 
ter credits, these were: principles of 
taxation; principles of business psy- 
chology; social problems and social legis- 
lation. 

For the property and casualty major 
the following additional courses were 
recommended: fire, marine and_ allied 
lines; workmen’s compensation, casualty 
insurance and surety bonding. These 
comprise 180 class hours and_ twelve 
semester credits. 

The course recommended for the life 
insurance major included: life insurance; 
life underwriting; wills, trusts and guar- 
dianships; investments. These include 
240 class hours and sixteen semester 
credits. 

Mr. Gravengaard outlined the devel- 
opment of company sales training not- 
ing that “subscription book companies 
were the originators of scientific selling 
methods.” On the development of train- 
ing in life insurance companies he said: 
“T have found no evidence of any or- 
eanized company training programs prior 
to the first World War.” On the present 
status he reported that “the big ad- 
vance, largely during the past ten years 
has been made in the intermediate and 
advanced programs, leading progressively 
to the more pronounced institutional pro- 
gram of study for the degree of Char- 
tered Life Underwriter.” 

Future trends Mr. Gravengaard noted 
included: “(1) the manager is destined 
to play and increasingly important part 
in the training program; (2) there is 
a definite trend towards the program 
method of selling: (3) there is a growing 
conviction that the education and train- 
ing of the life underwriter must be a 
continuous process; (4) there is discern- 
ible in the thinking of the life insurance 
agents themselves a very definite trend 
towards a professional concept of life 
underwriting.” 

James Elton Bragg, manager, the 
Guardian Life, and Dean Laurence J. 
Ackerman, school of Business Adminis- 
tration, University of Connecticut, dis- 
cussed the morning talks. 

Life Insurance Investments 

The theme of the afternoon session 
was “New Areas in Life Insurance In- 
vestment” a topic which was classified 
by Claude L. Benner, vice president, Con- 
tinental American Life, as one of the 
most important facing the business to- 
day. Speakers included Georve S. Van 
Schaick, vice president, New York Life, 
on housing; William W. Bodine, finan- 
cial vice president, Penn Mutual, on pri- 
vate lending; and Robert F. Maine, fi- 


nancial secretary, Provident Mutual, on 
equities. 

Mr. Van Schaick outlined the early 
developments in investment in housing 
in New York state. He took up the work 
the Metropolitan has done and told of 
its housing developments, As a result of 
a temporary relaxation of the invest- 
ment rules following World War I and 
because of a housing shortage, the Met- 
ropolitan constructed a low cost housing 
development. 

He explained to the educators the 
work the Metropolitan, Equitable So- 
ciety, John Hancock and New York Life 
are doing and of the housing develop- 
ments they are currently developing. 

Commenting on the afternoon’s speak- 
ers were Professor David Rowlands, 
University of Pennsylvania; Homer N. 
Chapin, second vice president, Mass. 
Mutual Life; Professor G. Wright Hoff- 
man, University of Pennsylvania. 

Chairman of the dinner session was 
Professor S. S. Huebner, University of 
Pennsylvania, and speaker was Elmer 
Warren Sawyer, Esq. 

SAWYER’S TALK TO TEACHERS 
Urges That Impartial Study Be Made 
of Problems of Insurance as 
Interstate Commerce 
In a scholarly address, free of partisan 
expressions of opinion, E. W. Sawyer, 
New York attorney, discussed “Meeting 
the Problems of Interstate Commerce” 
at the annual banquet of the American 
Association of University Teachers of 
Insurance January 24 in Philadelphia. 
Mr. Sawyer urged that the educators 
take an objective approach in exploring 
the problems and considering solutions 
to interstate commerce problems. He 
recommended that each member of his 
audience place himself temporarily in 
the position of a senator or a representa- 
tive in his own state legislature, and in 
this attitude of mind examine the known 
facts of the situation and determine what 

is required to protect the public. 

Having set the stage, Mr. Sawyer 
then presented factual information on 
steps leading up to the U. S. Supreme 


Bodine Tells of 


Private lending by life companies was 
analyzed by William W. 
cial vice president, Penn Mutual, in a 
talk before the Philadelphia annual 
meeting of the American Association of 
University Teachers of Insurance last 
Friday. 

Drawing first an analogy between 
bodily health and corporate financial 
health and the methods of arriving at 
each, Mr. Bodine gave some of the back- 
ground to lending by life insurance com- 
panies. “During the late thirties,” he 
said, “life insurance companies, or some 
of them, picked up their ears. It may 
have been because life insurance assets 
were growing apace; farm and urban 
mortgages were understandably out of 
favor; policy loans were decreasing; 
Federal debt had not yet moved into 
high gear; municipal securities were no 
longer attractive due to tax policies; 
tired mortgages that had become real 
estate were being liquidated; the rail- 
roads were heavy with debt, in red fig- 
ures and facing receivership; the banks 
were buving longer term securities and 
lengthening their lending into the field 
of institutional investment. These were 
no doubt some of the factors inducing 
life insurance companies to take up pri- 
vate lending.” 


3odine, finan- 


Procedure in Acquiring Loans 


Taking up Penn Mutual’s procedure 
in acquiring loans, Mr. Bodine said: 
“As we have gone along it is only natural 
that an increasing number of inquiries 
come to us direct as it becomes more 
generally known that we are making 
such loans. We have done no direct 


Teachers Association 


Reelects Same Officers 


At a business session following the 
annual meeting of the American Asso- 
ciation of University Teachers of In- 
surance, the same officers were reelected 
to serve for another year. These in- 
clude: President, C. A. Kulp, Wharton 
School of Finance and Commerce, Uni- 
versity of Pennsylvania; vice president, 
J. Anderson Fitzgerald, School of Busi- 
ness Administration, University of 
Texas; secretary-treasurer, Chester A. 
Kline, University of Pennsylvania. 

Professor Erwin A. Gaumnitz, Uni- 
versity of Pennsylvania, and Professor 
Laurence J. Ackerman, University of 
Connecticut, were elected to the execu- 
tive committee replacing J. Edward 
Hedges, Indiana University, and Corliss 

Parry, Metropolitan Life. Mr. Parry 
died during the past year. Other mem- 
bers of the executive committee are 
Frank G. Dickinson, University of IIli- 
nois; John M. Breen, Lumberman’s Mu- 
tual Casualty. 





Court decision, Public Law 15 and rate 
regulatory legislation. At only one point 
in his address did he express an opinion 
and that was when he said: “You should 
not be misled by the emphasis placed 
upon rate regulation. Price fixing or- 
ganizations have dominated our business 
for many years. The importance they 
attach to rate regulation. . . . has all 
but submerged the facts. Public Law 15 
makes no mention of rates. It speaks 
of regulation of the insurance business. 
Regulation of rates is not the only 
way or even the best way to regulate 
insurance in the public interest.” 

In closing Mr. Sawyer declared that 
a comprehensive study of the problems 
of insurance as interstate commerce is 
needed and that it should be conducted 
by capable and wholly impartial indi- 
viduals not financed by insurance funds. 
He intimated that the American As- 
sociation of University Teachers of In- 
surance was the one organization quali- 
fied to undertake this task, sole object 
of which should be to discover and 
report unbiased truth. 


Private Lending 


advertising nor have we ‘traveled the 
country,’ nor do we have branch invest- 
ment offices. We have, however, spread 
the gospel through those of our real 
estate mortgage supervisors and corre- 
spondents whom we deem qualified to 
‘open the way,’ and we have pointed 
out to our general agents in industrial 
areas the desirability of interchange of 
information and contracts between the 
two departments to the extent that it 
may be proper. 

“With the decrease in volume of the 
smaller residential and business mort- 
gages and the growth of large mortgage 
loans to industrial and commercial en- 
terprises where the prosperity of the 
business is just as important as the real 
estate security, we have felt that mort- 
gage and corporate lending activities 
could well be correlated. To this end 
we are training some of our mortgage 
loan men in the details of corporate 
loans with a view to their acting as field 
supervisors in both capacities.” 


Supervision of Loans 


On supervision of the loan once se- 
cured, Mr. Bodine explained: “It is our 
practice to require that we be furnished 
financial statements of the company 
within a reasonable time after the end 
of each quarterly accounting period, and 
an annual audit covering each fiscal year; 
also an auditor’s and an officer’s certifi- 
cate to the effect that to the best of 
their knowledge all terms of the agree- 
ment are being fulfilled. The officer’s 
certificate usually eontains an itemiza- 
tion of insurance in force so that we may 
determine that the company’s property 
has been properly safeguarded.” 


Investment in Common 
Stocks Talk by Main 


ADDRESSES TEACHERS MEETIN : 





Discounts Belief That Debt Securiti. 
Are Safer Than Common 
Stocks 


An important area for study in 
relation to investment of life insurai 
funds, is common. stocks, Robert 
Maine, financial secretary, Provid 
Mutual, stated at the annual meeting 
the American Association of Universi: 
Teachers of Insurance. 

In discussing common stocks as 
source of investment Mr. Maine stat: 
“T challenge the deeply rooted belief th 
debt securities possessing a cushion 
protection in book assets and histori: 
earnings are, per se, inherently safe 
than common stock equities precede! 
by little or no senior capitalization and 
which represents a senior claim on es 
tablished earning power. I question 
whether those attributes of bonds—fixed 
coupon rate and maturity date—are s\ 
essential to the investment function of 
life insurance companies as to exclude 
moderate holdings of those common 
stocks which measure up to highest in- 
vestment standards. From the life insur- 
ance investment standpoint, over-em- 
phasis upon the mere form of a security 
in a constantly changing financial and 
business environment is to oversimplify 
the problem of putting funds to work 
and may lead to a negative or myopic 
approach. Sustained future investment 
value is at best an elusive goal, and con- 
tinued protection of value cannot be as- 
sured through too strict adherence to a 
bookkeeping philosophy of safety of 
principal. 

“My own point of view is that, since 
earning power is the source of all in- 
vestment value irrespective of security 
type, life insurance funds should be di- 
rected into those areas evidencing an 
upward trend of earnings and conserva- 
tive financial policies. Since it can be 
reasoned that security prices are, in the 
last analysis, a capitalization of the 
present value of future earnings pros- 
pects, the operating problem of invest- 
ment management in protecting safety 
of principal and achieving income then 
becomes. one of purchasing prospective 
earning power in those particular situa- 
tions where it can be had at the most 
advantageous price. In many cases this 
is possible only by the purchase of com- 
mon stocks.” 

Size of Field 


On the size of the common stock in- 
vestment field, Mr. Maine said: “While 
there are probably only a thousand pub- 
licly held issues likely to be of interest 
to institutional investors, this group 0! 
companies cuts across the entire fabric 
of American business and in the aggre- 
gate represents a large segment of total 
corporate business enterprise.” 

A reason for the preference for « 
securities, he said, “is that book values 
on amortizable bonds can be maintained 
without the near term danger of fluctua- 
tion in surplus accounts resulting from 
market price changes on the bonis 
Common stocks at present must be car- 
ried at year-end market values, which 
results in extensive fluctuations in ‘he 
stated surplus account. As long as ‘i1ls 
ruling exists, management cannot, from 
a public relations standpoint, afford to 
acquire non-amortizable securities °%- 
cept as an extremely moderate projt 
tion of assets. 

“Price fluctuations of those typ¢ 
equities required to be carried at 3 
end market values can be handled a 
manner designed to minimize the « 
on surplus by setting up special res‘ 
apart from general surplus. : 

“Federal regulation of security | st" 
ance and state insurance supervs\ol 
have been greatly strengthened. User 
these conditions common stock 11 
ment by life insurance companies 
be permitted on a basis in keeping 
the spirit (if not the letter) of the ‘'™- 
strong investigation.” 
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FIELD NOTES 








Northwestern Mutual agents are justly enthusiastic over Field Notes—the monthly 


field magazine of their Company. Now in its 46th year, Field Notes was founded by 
former Vice President and Actuary Perey H. Evans—then Assistant Superintendent of 
Agencies. It brings to the field force informative and inspirational articles from suc- 
cessful Northwestern agents, as well as items from the Home Office and other sources. 
The field force assists in making each issue interesting, timely, helpful and practical. 


We are proud of its record of cover-to-cover readership. 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 


Founded 1857 
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Centennary Plans of 
Penn Mutual Life 


MAKING HISTORICAL MOVIE 





Books on Company’s History and on 
William Penn; Picture and Print 
Exhibit; Centennary Dinners 
Following are some plans for the 1947 
Centennial celebration of Penn Mutual 

Life: 

\ motion picture is now being com- 
pleted in Hollywood to present the story 
of the Penn Mutual’s origin, growth 
and progress, and it will-be shown at 
special meetings of the company’s policy- 
holders in eighty-five agency headquar- 
ter cities of the United States between 
March 15 and May 15. 

\ book has been written giving his- 
tory of the company. It includes drama- 
tization of Penn Mutual people and co- 
ordinates their record of the company’s 
100 years with the color of national his- 
tory in each period. Also, the Penn Mu- 
tual has sponsored a book on William 
Penn, for whom the company is named. 
William Wistar Comfort, well known 
Penn Mutual authority, and president 
emeritus of Haverford College, wrote it. 

\n exhibition of pictures of American 
Life and customs and items connected 
with early history of company is being 
held in the home office. The collection 
is largely made up of original engrav- 
ings and old prints of the period around 
a century ago, 


Dinners in 85 Cities 


The company will publish a_ birthday 
notice on May 25 and there will also be 
a Centennial advertisement in four col- 
ors printed in two national magazines. 

On May 26 there will be a Centennial 
dinner in Philadelphia attended by the 
entire home office staff and to be ad- 
dressed by President Stevenson and 
other officers. Dinners will also be held 
in eighty-five cities simultaneously and 
through a telephone hook-up the ad- 
dresses at the Philadelphia dinner will be 
transmitted and broadcast. 

In June there will be a Centennial 
conference in Philadelphia attended by 
qualified members of the field force. In 
meantime, a Centennial contest is in op- 
eration during the first 100 days of the 
Centennial year. 


WILLIAM A. SNOWDEN DEAD 

William A. Snowden, formerly associ- 
ated with the Mutual Life of New York, 
died recently in Buffalo at age 76. He 
had been in ill heatih for three years. 
Mr. Snowden joined the Mutual Life 
nearly sixty years ago, and was cashier 
for many years. He retired in 1935. 

F. W. BOYCE ADVANCED 

I. W. Boyce, who has been associated 
with the Kansas City Life for thirty 
vears, and had held the position of as- 
sistant secretary since 1935, has been 
elected vice president. 





General Advertising 
Assistant 


Young man wanted in advertis- 
ing and sales promotion depart- 
ment of a life insurance company 
in Hartford, Connecticut, with 
aptitudes for development of 
ideas, copy writing, planning of 
material and production. Some 
experience essential. Write, giv- 
ing full details, to Box 1688, The 
Eastern Underwriter, 41 Maiden 
Lane, New York 7, N. Y. 








E. H. Browne, A. W. Theiss 
Advanced by Minn. Mutual 


Ernest H. Browne has been named 
agency secretary and Arthur W. Theiss 
director of publicity and advertising for 
the Minnesota Mutual Life. Mr. Browne 
had been assistant agency secretary 
since 1942, Mr. Theiss assistant super- 
intendent of agencies since 1945. 

Mr. Browne was engaged in the bank- 
ing business at Minneapolis for eleven 
years prior to his becoming an agent 
for the Equitable Life Assurance So- 
ciety in 1923. Seven years later he was 
appointed instructor of the Twin Cities 
agencies, in charge of the company’s 
educational program for Minnesota and 
the Dakotas. He joined Minnesota Mu- 
tual in 1938 as branch manager for the 
Victor-Winter agency at St. Paul. He 
was transferred to the home office in 
1942. Mr. Browne is a past president of 
the St. Paul Life Underwriters Asso- 
ciation and past treasurer of the Min- 
neapolis chapter of the American Insti- 
tute of Banking. 

Mr. Theiss has been in the advertis- 
ing field for the past twenty-four years. 
His experience covers department store 
and manufacturing firm merchandising 
and advertising as well as life insur- 


Minn. Mutual in Force Gain 
Largest in Company History 


Insurance in force of Minnesota Mu- 
tual Life during 1946 rose to a new high 
of $421,342,237, assets of $85,017,468. The 
gain in insurance in force was the 
largest in the history of the company, 
$74,080,881, an increase of 21.3%. As- 
sets increased by $7,950,498. The com- 
pany’s net interest earned for the year 
on its mean ledger assets was 3.2%. 

Sale of new life insurance was up by 
55% from $71,901,006 in 1945 to $111-, 
276,153 in 1946. Living policyholders were 
paid $2,510,686, while death payments to 
beneficiaries were $2,438,538. The total 
of such payments since organization ex- 
ceeds 96 million dollars. 

The average size policy issued in- 
creased $736 to $4,866 in 1946 as com- 
pared with $4,130 in 1945. 





ance. Prior to joining Minnesota Mutual 
he had been sales promotion manager 
of the Ohio National Life for eleven 
years. In the life insurance field he has 
won national recognition for advertis- 
ing campaigns in annual competitions 
sponsored by the Direct Mail Advertis- 
ing Association and the Life Insurance 
Advertisers Association. 
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“Well, this is one day we won't have any callers!” 


Bankerslifemen Know How te 
Make Weather Work for Them 


You will find many a Bankerlifeman making profitable calls on days 
when weather keeps other people from getting out. It is their way 
of putting the weather to work for them. From the time they join 
the company they are taught how to make ideas and elements work 


for them. 


Training of a Bankerslifeman starts in his own agency where 
he has successful selling methods demonstrated to him in the field. 
At the same time he is being taught all phases of the insurance 
business by introducing him into a three-year course of formal in- 
struction. This is conducted under highly trained and successful 
home office administrators . . . and applied in the field. 


The training and experience are reflected in good use of selling 
time and help make Bankerslifemen the sort of insurance under- 
writers you like to meet as friends, fellow workers or competitors. 


Bankers Life COMPANY 


DES 


MOINES 


Detroit General Agent 





J. W. FOGARTY 


The appointment of J. W. Fogarty 
as general agent for Kansas City Life 
for Detroit and six adjacent counties 
has been announced by W. E. Bixby, 
president. Mr. Fogarty is a veteran ot 
more than twenty-five years in the life 
insurance business, the last five and 
one-half of these as district manager 
in Detroit for Kansas City Life. ; 

Mr. Fogarty is an active member of 
the Detroit Life Underwriters Associa- 
tion, and has long been prominent in 
the Detroit Lions Club and in civic 
affairs as chairman of his neighborhood 
improvement association. He is one of 
the company’s outstanding personal pro- 
ducers, having qualified for Kansas City 
Life’s President’s Club in 1945 and 1946. 





PRUDENTIAL FIELD CHANGE 

The Prudential has announced the ap- 
pointment of Reginald L. Willey as dis- 
trict manager in charge of the company’s 
Fall River, Mass. district office. Mr. 
Willey takes the place of H. P. Belmore 
who had been district manager in Fall 
River for twenty years prior to his re- 
tirement last month, after thirty-nine 
years of Prudential service. 

Mr. Willey has had twenty years ex- 
perience in Syracuse, having started as 
an agent in 1927 and four years later was 
promoted to an assistancy. 





MADE N. Y. LIFE MANAGER 


Thomas W. Gallagher has been ap- 
pointed manager of the New York Liie’s 
Worcester, Mass. branch office, Dudley 
Dowell, company vice president, an- 
nounced. Mr. Gallagher had previously 
been in charge of the Worcester branch 
with the title of assistant manager since 
January 1945, 








Actuary Wanted 
«© 


By a young but rapidly growing a 
prosperous Life Insurance Compa 
in one of the South American 

publics. Ideal climate, good salo 
low income tax. Knowledge of Sp: 
ish desirable but not indispensatl 
Full particulars will be furnished 
request by writing Box 1686, The E 
ern Underwriter, 41 Maiden Lane, 'v 


Work’ 7, No Y. 
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Maneneienette Mutual 
Advances 3 Officers 


E. W. HUBBARD IS CONTROLLER 





Lombert M. Huppeler Superintendent of 
Agencies; Leo E. Kuehn 
Assistant Secretary 


fassachusetts Mutual has created the 


1 post of controller and named to 
t! .t position E, W. Hubbard, formerly 
f. d auditor. -Lambert M. Huppeler, as- 
si ant director of agencies has been 


Bachrach 
LAMBERT M. HUPPELER 


and 
be- 


made superintendent of agencies, 
Leo E. Kuehn, planning engineer, 
comes assistant secretary. 

With the company since 1935 when he 
Mr. Hub- 


becoming field auditor 


became real estate auditor, 


isa CPA, 


bard 





LEO E. 


in 1938. He is a fellow of Massachusetts 
So-iety of CPA’s, is a past director and 
ot cer of Western Massachusetts Asso- 
ci'ion of Credit Men. 

raduate of University of North Da- 
koa, Mr. Huppeler formerly was dis- 
tr’ t manager for Equitable Society at 
5) acuse, agency supervisor for Connec- 


KUEHN 








ANSAS CITY LIFE DIRECTOR 

_W. McGreevy, resident partner of 
Hi ris, Upham & Co., was elected a di- 
Te or of the Kansas City Life at the 
recont annual meeting. He assumes the 
pi which became open when C. N. 
Se rs, secretary of the company until 
1945. retired, 
















EUGENE 


HUBBARD 


ticut Mutual in New York, and associate 
general agent with National Life of Vt. 
at Binghamton. Joining Massachusetts 
Mutual in 1938, he was made assistant 
director of agencies in 1942. He quali- 
fied for the CLU degree in 1935. 

Mr. Kuehn joined the company in 
1920 in the renewal department serving 
in various departments before being 
made planning engineer in 1945. He is 
an associate of Life Office Management 
Institute. 





WINS UNION CENTRAL AWARD 


Jack Knight Gets Jerome Clark Award; 
Paul Hommeyer Is Second for 
Second Consecutive Year 
Jack Knight, the 
Union 
Jerome Clark 
achievement in 
1946. 
company’s 
ond place 
year. 
The Award, 
the late Jerome 


manager of Florida 
Central Life, won the 
award for outstanding 


agency development in 


agency, 


Paul Hommeyer, who manages the 
Minnesota 
for the second 


agency won sec- 
consecutive 


established in memory of 
Clark, who was vice 
president of the company, is presented 
each year to the agency which shows 
the most marked progress over past rec- 
ords. The actual presentation of the 
Award, a large bronze plaque, will be 
made at the convention of the Union 
Central’s | production honor clubs at 
Boca Raton, Florida, this April. A cer- 
tificate will also be awarded Mr. Hom- 
meyer at that time. 


Mr. Knight, who served overseas dur- 
ing the first World War, received a de- 
gree in engineering from Lehigh Uni- 
versity. After his graduation he en- 
gaged in diamond mining in Belgian 
Congo and Portuguese West Africa. 
Here he was managing director of 


twenty active diamond mines. Upon his 
return to this country, Mr. Knight en- 
tered the life insurance business under 
his uncle, who was head of the Charles 

Knight Agency of the Union Central 


in New York. In 1940 he was appointed 
manager of the company’s’ Florida 
agency with headquarters at Jackson- 
ville. 

Mr. Hommeyer won second place in 
1945, his first full year after a lengthy 
military service. A graduate of Culver 
Military Academy and Dartmouth Col- 
lege, Mr. Hommeyer was called to ac- 
tive service as a lieutenant in 1942. He 
left the Army as a lieutenant colonel. 
Mr. Hommeyer has been with the Union 


Central since 1926. In 1934 he was named 
manager of the Minnesota territory. 
Agency headquarters are at Minneapolis. 


ESTABLISH GROUP DEPT. 

M. O. & D. O. Wilson, general agents 
for the Massachusetts Mutual in Bing- 
hamton, have established a complete 
Group ‘department under the direction 
of Derwood R. Crocker, agency Group 
supervisor. 











EQUITABLE’S NEW AGENCIES 


H. E. O’Malley, J. N. Sullivant, Jr., 
Named Managers of Newly Formed 
Louisiana Offices 
The territorial division of the 
of Louisiana into two new agencies and 
the appointments of Howard E. O’Mal- 
John N. Sullivant, Jr., as the 
managers there, 
announced by the Equitable Life Assur- 
ance Society. The O’Malley 
with headquarters in New Orleans, will 
service the southeastern portion of 
Louisiana, while the Sullivant agency, 
with headquarters in Shreveport, will 
the western and northern sections 


state 


ley and 


new agency has been 


agency, 


cover 
of the state. Appointments were an- 
nounced at installation meetings at- 


the respective 

President 
Arthur G. 
representing 


tended by members of 
agencies, with Second Vice 
Samuel A. Burgess and 
Emerson, agency assistant, 
the home office. 

Mr. O’Malley joined the Equitable 
Society in 1913, when he became asso- 
ciated with a New York City agency, 
working in a clerical capacity. In 1917 
he joined the medical department at the 
home office. He remained there until 
1922 when he again returned to the 
field joining the staff of a New York 
City agency. In 1938 he returned to the 
agency department at the home office. 

Mr. Sullivant joined the company and 
the E. M. Barber agency, Memphis, in 
1917, where he has remained ever since. 
In 1939 he was made field assistant and 
in 1940 was appointed a district mana- 


ger, with headquarters at Meridian, 
Miss. 
John A. Bumstead has _ relinquished 


his managerial duties in Louisiana, but 
will continue to represent the company 
in New Orleans. 


A. D. Harmer Minn. Mutual 
Director of Agencies 


Alan D. Harmer has been named di- 
rector of agencies by the Minnesota Mu- 
tual Life, St. Paul. Until his advance- 
ment to his new post he had been as- 
sistant to the vice president of the com- 
pany, responsible for agency department 
administration. 

Mr. Harmer became 
Minnesota Mutual’s accounting depart- 
ment in 1924. Three years later he was 
named agency secretary and, in 1943 he 
made assistant to the vice presi- 
He is an alumnus of Carleton 

Northfield, Minn., from which 
institution he received his Bachelor of 
Arts degree in 1923. He qualified for 
the CLU degree in 1939. Mr. -Harmer 
has been active in the St. Paul CLU 
chapter, presently serving as secretary. 
He is also secretary of the St. Paul 
Sales Executive Cheb. 


D. M. SKINNER. To RETIRE 
Dessa M. Skinner, Kansas City gen 
eral agent for Aetna Life, will retire 
April 1, according to an announcement 
by R. B. Coolidge, agency vice president. 
Mr. Skinner has for over forty-six years 





associated with 


vas 
dent. 
College, 


been a general agent for the company 
and retires with the title of general 
agent emeritus. After business expe- 
rience in Chicago, he entered the life 


insurance business as a traveling super- 
visor in Illinois and Iowa. A year later, 
1900, he became general agent for Aetna 
at St. Joseph, Mo. Four years later the 
general agency was re-established in 
Kansas City and Mr. Skinner’s territory 
enlarged to include all of western Mis- 
souri and two counties in Kansas. 





AMA PUBLISHES TWI SEMINAR 

“TWI Seminar” is the name of a new 
publication now available to member 
companies of the Agency Management 
Association. It contains the complete 
texts of the addresses of L “—— C. Tall- 
man, educational director, California- 
Western States Life, and of Fred W. 
Gusweiler, assistant superintendent of 
agencies, Union Central Life, delivered 
at the training within industry seminar 
conducted at the 


1946 annual meeting. 


Joint Committees of 
ALC and LIAA Named 


McLAIN HE ry D S LEGISLATIVE 





Harrison, Monetary Affairs; Sinclair, In- 
vestment Research; Stagg, Premium 
Taxation; Linton, Social Se- 
curity; Teme, NSLI. 

Presi- 


Following conferences between 


dent Dwight L. Clarke of American Life 
Convention and President Gerard S. 
Nollen, Life Insurance Association of 


America, announcement was made of 
the following appointments to 1947 joint 
committees of the two organizations: 


Aviation—James E. Hoskins, Travelers, chair- 
man; William Brieby, Pacific Mutual; John G. 
Kelly, Mutual Life; O. D. Sanford, Northern 
of Seattle; Pearce Shephe d, Prudential; J. D. 
Williamson, Canada Life. 

Blanks—John S. Thompson, Mutual Benefit, 
chairman; H. R. Bassford, Metropolitan; Wen 
dell P. Coler, American United; Horace W. 
Foskett, Equitable of lowa; Norman M. Hughes 


Prudential ; 
Ronald G. 


National L. 
Clinton O. 
Stagg, Northwestern 
Senseteeil Research 
York Life, chairman; 
tinental American; William N. Boyden, Con- 
tinental Assurance; E. A. Camp, Jr., Liberty 
National; Frederic W. Ecke Metropolitan; 
George N. Emory, Home Life; Paul E. Fisher, 
Indianapolis Life; Bishop C. John Han- 
cock; David W. Gordon, Monarch Life; Fergus 
J. McDiarmid, Lincoln National; D. B. Wood 
ward, Mutual Life. 
Legislative—James 
chairman; Andrew J. 
Louis W. Dawson, 
Elliott, John Hancock; 


Louis R. Menagh, 
Shei ncrd. Travelers; 
National. 

John S. 
Claude L. 


Sinclair, New 


Benner, Con- 


A McLain, Guardian Life, 
Davis, Provident Mutual; 
Mutual Life; Byron K 
Valentine Howell, Pru 
dential; Laurence F. Lee, Occidental of N. C.; 
R. B. ‘Lucas, Kansas City Life; A. J. McAnd- 
less, Lincoln National; Sterling Pierson, Equita- 
ble Society; Charles G. Taylor, Jr., Metro- 
politan. 
Affairs Harrison, New 


Monetary George L. 


York Life, chairman; Claris Adams, Ohio State; 
E. W. Craig, National Life & Accident; Frank- 
lin D’Olier, Prudential; Frederic Ecker, 
Metropolitan ; W. Grant, Business Men’s 
Assurance; Ww. W. He ad, General American; 
Fred W. Hubbell, Equitable of Iowa; L. 
Lee, Occidental; George Willard Smith, ioe 
England Mutual; Frazar B. Wilde, Connecticut 
General. 

National Service Life Insurance—Alexander 


E. Patterson, Mutual Life, chairman; S. J. Hay, 
Great National; Ralph R. Louns bury, Bankers 
National; Ray D. Murphy, Equitable Society; 
Ralph C. Price, Jefferson Standard. 

Premium Taxation—Ronald G. Stagg, 
western National, chairman; Ralph A. Arm 
strong, Massachusetts Mutual; Orrin R. Brown, 
lohn Hancock; Arthur M. Browning, Equitable 
Society; Leslie J. Cooper, Pacific Mutual; Berke 
ley Cox, Aetna Life; Byron D. Ehlers, Pruden 
Warner F. Haldeman, Penn Mutual, Leon 
A. Hamilton, Provident "Mutual ; Francis P. 
McGuire, Connecticut General; Philip C. Raye, 
New England Mutual; C. G. M. Wynne, Sun 
Life of Canada. 

Social Security—M. Albert Linton, Provident 
Mutual, chairman; O. J. Arnold, Northwestern 
National; Henry S. Beers, Aetna Life; Rollin 

Clark, Continental Assurance; W. T. Grant, 
B.M.A.; Reinhard Hohaus, Metropolitan; 
Victor A. Lutnicki, John Hancock; A. J. Mc. 
Andless, Lincoln National; E. N McConney, 
Bankers Life Co. 

Valuation of Assets—F. W. 
man; Sherwin C. Badger, New 
Wendell P. Coler; E. W. Craig; Harry c 
Hegerty, Metropolitan Life; L. Doug las Mere 
dith, National Life of Vermont: R. B. Richard 
son, Western Life; A. A. Tousaw, Sun of 
Canada. 

War 


tial, chairman; 


North 


Hubbell, chair 
England Mutual; 


Howell, Pruden- 
Occidental of 


Settlements—Valentine 
Howard J. Brace 


San Francisco; Francis V. Keesling, West 
Coast Life; William Macfarlane, New York 
Life; L. J. Kambach, Lincoln Na tional; Sterling 
Pierson; George Selser, U. S. Life R. 
Stephenson Crown Life; R. D. ‘Tesker, Sun 
Life of America. 

Withholding and Information At Source—John 
J. McGovern, Mutual Benefit, chairman; Orrin 
R. Brown; J. A. Dudinger, Kansas City Life; 
Harrison W. Clapp, Massachusetts Mutual; 
Walter D. Freyburger, New York Life; B. G. 
Hildebrand, Metropolitan; G. A. Munch, Mutual 
Life; O. M. Townsend, Continental Assurance; 
Cee Wynne, Sun of Canada. 


JACK WARSHAUER’S YEAR 


Guardian Life Agency in Brooklyn 
Paid for Nearly $4,000,000 
in 1946 
Jack Warshauer, 


Brooklyn manager, 


Guardian Life, reports his agency fin- 
ished 1946 with a paid production of 
$19,000 short of $4,000,000, a substantial 
gain over 1945. It is the second suc- 
cessive year that the Warshauer agency 
has finished in third place in the com- 
pany. 

A new service is being planned by 
Mr. Warshauer and Harry Haiblum, 
assistant manager, that should enlarge 
the possibilities of its full-time staff 


and brokers working with the agency. 
It will be called “Life With Warshauer.” 
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| Tax Deduction for 
Estate Planning Fees 


U. S. TAX COURT DECISION 
Nancy Rewnelile: Bagley vs. Commis- 
sioner; Robinson Brothers Advised 
Member of Tobacco Family 


Court of the U. S., in 


The Ta case 
f Nancy Reynolds Bagley vs. Commis- 

ner of Internal Revenue, has de- 
livered a decision of particular interest 

estate planners. Mrs. Bagley is the 
wrmer Nancy Reynolds of the Reynolds 
tobacco family 

The Tax Court held that attorneys’ 
fees for services with respect to pur- 


chase of tax anticipation notes and with 
respect to merits of a plan for the com- 
te revision. of taxpayer's property 
caentited by a firm of estate planners 
ire deductible non-trade or non-business 
expenses under Sec. 23 (a) (2) Internal 
Revenue Code. 


Consulted Robinson Brothers 


In 1942 friends of Mrs. Bagley sug- 
rested that she consult J. Beverley and 
Dunc: : S. Robinson, 55 Liberty Street, 
New York, with regard to rearranging 
her estate so as to increase its yield, 
reduce taxes and so forth. The Robin- 


ns submitted to Mrs. Bagley a plan 


wine h she turned over to her attorneys 
for their advice as to its merits and 
egal aspects. The attorneys had nu- 
merous conferences with Mrs. Bagley, 
with the Robinsons and their attorney 
ind with officers of Safe Deposit & 
[rust Co., Baltimore, and others who 
made a careful study of the plan pro- 
posed. As a result they advised against 
the plan. Subsequently, the Robinsons 


submitted five or six additional plans, 
which were carefully analyzed by 
Mrs. Bagley’s attorneys. 

Decision in Part 


In its decision the court said in part: 
4 “Finally, a pl was worked out which was 
petitioner’s attorneys and which 
rearrangement of peti- 
Among the 
certain in- 
reserved to 


wreeanie to 
properties. 
were the creation of 
trusts with the income 
during her life, certain testamentary 
> cancellation of insurance policies and 
insurance, etc. 

canceled $400,000 worth of insur- 
had taken out upon the life of 


Petitioner 
nce which she 











er husband 1 which the Robinsons and her 
ttor s considered as too expensive a type of 
irance to carry. (Editor’s note: This was 
xable insurance, owned by Mrs. Bagley on 
r own life.) Petitioner’s husband, who had 
dependent estate of his own, purchased 
1 0 worth of insurance on_ petitioner’s 
f TI ervices rendered by petitioner’s at- 
eys connection with the plan covered a 
1 of several months, and the petitioner paid 

OUt 
I pondent’s gulations themselves rec 
the deduct sbilit y of fees for investment 


here related to the production or col- 


of income, or the management or con- 

of property held for such purposes, 

nd i number of cases we have allowed such 

fee (One case was Elma M. Williams, 3, 
I ( 

the latter (Williams) case, deduction was 


ed for fees paid to Loomis Sayles & Co. for 
as investment counsel not specifically 





ited to any particular transactions, but gen- 

| throughout the taxable year with regard to 
he taxpayer’s investments. The services ren- 
“| in this case by the Robinson brothers, 
think, were an alogous; and sure ly the serv- 

ot petit ioner’s attorneys in passing on the 


merits of their plans cannot he differently treated. 


conclude that the $5,000 fee was an expense 
ctly connected with the management and 
rvation of the petitioner’s income producing 
rti 
APPOINTS H. B. HANSELL 
Homer B. Hansel of Evansville, Ind. 
has been appointed director of agencies, 
Kentucky Home Mutual Life. 


Two Metropolitan Men 
Promoted to Third V.P. 


W. J. BARRETT, R. R. LAWRENCE 


John S. Ray Becomes Assistant V. P.; 
Dr. Karl J. Thomson Assistant 
Medical Director 


The following appointments of officers 
of the Metropolitan Life are announced: 
William J. 
vice president in charge of the policy- 


Jarrett, formerly assistant 


bureau, Group insurance 


third vice president. He 


holders service 
division, to be 
will continue to have supervision over 
that bureau, and in addition will have 
supervision over the publication division. 

Reginald R. Lawrence, formerly super- 
intendent of agencies, to be third vice 
president. He will be associated with 
the work of the field management divi- 
sion, 

John S. Ray, formerly manager of 
the company’s Manhattan (New York 
City) district, to be assistant vice presi- 
dent. He will have over-all duties in 
connection with the field management 
division, particularly field training. Karl 
Jefferson Thomson, M. D., who has been 
associated with the medical division, to 
be assistant medical director. 


Careers of Barrett and Lawrence 


Mr. Barrett, a graduate of Massa- 
chusetts Institute of greg gi with 
a B. S. degree, received his M. de- 
gree at Wharton School, cua of 
Pennsylvania, and then took special 
courses at Harvard School of Business 
Administration. He joined the Metro- 
politan in May, 1923; became manager 
of the policyholders service bureau in 
1933; was appointed an assistant secre- 
tary in 1943, and promoted to assistant 
vice president in the Group division in 
1944. Both before and during World 
War II Mr. Barrett served the Federal 
Government on loan from the Metro- 
politan. He was called into the Industrial 
Advisory Board of the N. R. A. by 
Edward R. Stettinius, Jr., and in 1938 
assisted in organizing the War Resources 
Board and the Raw Materials Division. 
During the war years he continued his 
services in an advisory capacity with 
various succeeding governmental agen- 
cies. 

Mr. Lawrence joined Metropolitan in 
1915 as an agent in Tarrytown, N. Y., 


district. Promoted to an assistant man- 
ager two years later, he served there 
and in Cohoes, N. Y., district until his 


promotion to manager in 1920. As man- 
ager he was in charge of districts in 
Hudson, New Rochelle and Buffalo, N. 
Y. He was appointed a superintendent 
of agencies in 1928, and successively was 
in charge of the company’s Southern, 
Keystone and metropolitan territories. 


EXPEDITING SECTION FORMED 


An expediting section of the under- 
writing division of the Mutual Benefit 
Life has been established under the 
supervision of Charles F. Hahn, accord- 
ing to announcement by Dr. Walter A. 


Reiter, vice president and medical di- 
rector, in charge of the department of 
issue. The function of this section is 


to minimize duplication in the handling 
of new applications and to centralize 
the many inquiries relating to their 
progress, 
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Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court St. MAin 4-7951-2-3 

















Executive Vice President 


W. F. POORMAN 


At the annual meeting of Central Life 

Des Moines this week, W. F. Poor- 
was elected executive vice presi- 
He has been vice president and 
actuary since 1933, Native of Montana, 
he graduated from University of Michi- 
gan getting an M.A. from its famous 
department of actuarial science in 1922 
From college he went to the actuarial 
department of Lincoln National, then to 
the Farmers National for a couple of 
years before becoming actuary of Cen- 
tral Life in 1925. A Fellow of both Ac- 
tuarial Society and American Institute, 
he has been prominent in the latter 
serving as vice president and on the 
board of governors. 


TAX TALK FOR CHICAGO WOMEN 

The Women Life Underwriters of 
Chicago will hear a “Simple Approach 
to Taxation as It Affects Life Insurance” 
a talk by Paul F. Millett, an attorney, 
February 4, Alice Reichel, president, has 
announced, 


man 
dent. 





ORDINARY UP 27% IN DECEMBER 


Countrywide Ordinary business in- 
creased 27% in December compared with 
December, 1945, Life Insurance Agency 
Management Association has announced. 
lor the entire year 1946 national sales 
were up 55% over a year ago. 
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W.H. King Agency To Be 
In Larger Offices on Feb. 4 


The Wheeler H. King agency of the 
New England Mutual Life in New York 
City will be in larger offices at 500 
Fifth Avenue as of February 4. New 
headquarters of the agency will be in 
newly created space just below the main 
lobby of this building. Air-conditioned 
and attractively laid out, the planning 
of the new offices was under the direc- 
tion of O. A. Willauer, architectural 
=r of the New England Mutual, 
and A. W. Jones, purchasing agent of 
that company. New ideas in lighting and 
partitioning have been effectively used. 

In addition to its 500 Fifth Avenue 
headquarters, this rapidly growing agency 
will maintain part of its sales organiza- 
tion at 25 West Forty-third Street, its 
former address. 





WITH HANCOCK IN HOUSTON 


Robert W. Moore 3rd, son of Robert 
W. Moore, Jr., field manager, Massa- 
chusetts Hospital Service, Inc., and 
Massachusetts Medical Service, Boston, 
has been assigned to the position of 
assistant manager in the Houston, 
Texas, office of the John Hancock. His 
early experience was in the weekly pre- 
mium division of the home office of 
the company. 





BANKERS LIFE LEADER 

Sanford C. Brinsmaid of Medina, 
N. Y., representative in the F. H. Dick- 
inson Buffalo agency of the Bankers 
Life of Des Moines, has been named 
salesman of the year as a result ot 
leading the entire field force of tlic 
company in 1946 with a production ©! 
$810,000 of new business. Mr. Brinsmaid 
achieved this honor during his first / i 
year of selling life insurance follow: 
a tour of duty in the Army. 
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| LIFE INSURANGE ys. INFLATION 


By President M. Albert Linton 


There seems to be little doubt that this country is now ina 
: period of very high prices. How long it will be before prices 
fall again, or whether the long-run tendency will be up- 
ward, no one knows. However, it appears probable that 
families left in need by the death of the breadwinner 
within the next few years will require a considerably larger 
amount of money to provide the necessities of life than 
was the case only a few years ago. The $64 question is what 
) is the best method of providing the larger sum needed? 

Speculation in stocks, commodities, or real estate is 
tricky business. Knowing when to sell is always difficult. 
If speculative purchases are held beyond 
the inflation into the inevitable deflation 
period that will follow, their values will be 
most uncertain and may involve large 
losses. Sound investments, with more con- 
stant values, return so little interest after 
taxes that the interest return is almost 
negligible in building up a sizeable fund in 
a limited period of time. 

Consider on the other hand the sure 
protection that life insurance will provide 
in a situation like this. First, let us look at 
the whole life policy for those who can 
afford to purchase the amount they need 








PROVIDENT 





MUTUAL LIFE INSURANCE COMPANY of 


on that plan; and second the Double-Ten Protector 
for those who have less leeway in their budgets. The 
latter plan carries the right to convert the term insur- 
ance, without medical, to a permanent plan within 
seven years—and before the end of this conversion 
period the inflation question will in all probability have 
been answered. 

For illustrative purposes consider age 35 and com- 
pare the amounts payable if the policies become claims 
in given years, with the net costs during the periods 
they have been in force. 


Approximate Relation of the Face 


Vear in Which of the Policy to its Net Cost 


Policy Becomes Double-Ten 
a Claim Whole Life Protector 
i a6 Tees. ..; 63 Times 
Second... . 20 a grea 
Paee...... § aire ere: die 
Tenth..... oa re : Ss 


One look at these figures is sufficient to 
make clear the invaluable service life in- 
surance is prepared to render in providing 
essential protection in a period of inflation. 
No investment could possibly hold out the 
prospect of such assured performance. 


Sales Ideas From “Provident Notes” 
published by 


PHILADELPHIA, 





PA. 
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Reidy Gen’! Counsel 
Of the Guardian Life 


DISTINGUISHED WAR CAREER 
Topping, Associate Gen’l Counsel, Joined 
Company Thirteen Years Ago; 
Their Backgrounds 

Daniel J. Reidy, formerly assistant 
vice president, has been appointed gen- 
eral counsel for the Guardian Life to 
succeed Curtis Robertson who died No- 
vember 20, 1946. Price H. Topping is 
advanced from assistant counsel to as- 
sociate general counsel. 

Mr. Reidy joined Guardian in 1929 and 
was made assistant secretary in 1936. 
In April, 1946, after almost four years’ 
service in the Army, Mr. Reidy was ap- 
pointed assistant vice president. A grad- 





Blackstone Studios 
PRICE H. TOPPING 


uate of All Hallows Institute, he re- 
ceived his B.A. degree from Columbia 
University, his LL.B. from Brooklyn 
Law School, St. Lawrence University, 
and was admitted to the bar in June, 
1936 

Ordered to active duty in 1942 with 
the rank of captain, Mr. Reidy was sent 
to the Pacific to set up the Army’s NSLI 
program. Assigned later to the Adju- 
tant General’s office, he was given the 
job of notifying the families of soldiers 
killed or wounded in action. He was 
made lieutenant colonel in May, 1945, 
and in January, 1946, was awarded the 
Legion of Merit for his work on the 
liberation and repatriation of American 
prisoners of war. 

Mr. Reidy is a member of American 
Bar Association, New York State Bar 
Association, Bar Association of City of 
New York, and was admitted to practice 
before the United States Supreme Court 
in 1942. He is a past president of In- 
ternational Claim Association, former 


J. G. WEILL RETIRES 
J. G. Weill, of Owensboro, Ky., has 
retired as general agent for the Mutual 
Benefit Life, but will continue to serve 
as a soliciting agent, H. Bruce Palmer, 
superintendent of agencies, announced. 
\ luncheon in Mr. Weill’s honor was 
held today, the effective date of resigna- 
tion, at the company’s home office. He 
was presented with a gift by the officers 
in recognition of his nearly forty years 

of service, eight as general agent. 


DETROIT CASHIERS MEETING 

Dr. Robert A. Goodell, assistant medi- 
cal director of the Phoenix Mutual Life, 
Hartford, addressed the recent meeting 
of the Life Agency Cashiers Association 
of Detroit, Michigan and Windsor, On- 
tario. William G. Fleming, president of 
the association, presided at the meeting 
and introduced the speaker. 





Conway Studios 


REIDY 


DANIEL J. 


chairman, Eastern Life Claims Confer- 
ence, a member of the Association of 
Life Insurance Counsel, and of the legal 
section, American Life Convention. 

Mr. Topping has been thirteen years 
with the Guardian, and assistant coun- 
sel since 1940. After completing his aca- 
demic education at North Tonawanda, 
N. Y., and Colorado Springs high 
schools he received his LL.B. degree 
from University of Buffalo in 1928, Ad- 
mitted to the bar January 16, 1930, he 
did private practice before coming to 
the Guardian. Currently, he is a vice 
president of the International Associa- 
tion of Insurance Counsel and a member 
of the N. Y. State Affirmative Legisla- 
tion Committee of Life Insurance Asso- 
ciation of America. He _ belongs to 
A.B.A. and N. Y. County Lawyers Asso- 
ciation, 


Ohio State Life Paid 


Business Increases 53% 


Production of new life insurance by 
the Ohio State Life in 1946 was the 
largest of any year in the history of the 
company, according to Claris Adams, 
president. The amount of paid business 
was more than $27,000,000 which was 
53% greater than that in 1945. Mr. 
Adams reported insurance in force 


than $19,000,000 over 1945. Assets 
showed an increase of more than a half 
million dollars. The amount paid to 
policvholders in the past year was $1,- 
981,052. The present dividend rate will 
be continued on most of the participat- 
ing policies. 


LOS ANGELES WOMEN MEET 


The women’s organization of the Life 
Underwriters Association of Los An- 
geles met recently and heard addresses 
by Mary Labella, Manhattan Life and 
Elinore Greene, Beneficial Life. Both 
are members of the Quarter Million 
Dollar Round Table. Sophia Bliven pre- 
sided at the meeting. 


Life Insurance Purchases 
At All-Time High in 1946 


Life insurance purchases in the 
United States last year reached an all- 
time high, the 1946 total of $21,342,860,- 
000, comparing with $14,139,729,000 in 
1945 and $12,062,035,000 in pre-war 1941, 
the Life Insurance Agency Management 
Association, Hartford, announced. 

While the aggregate of life insurance 
purchases last year was 51% over the 
previous year, purchases of Ordinary 
life insurance accounted for $15,092,307,- 
000, a gain of 55%; Industrial life insur- 
ance purchases were $3,970,357,000, a 
gain of 29%, and Group life insurance 
purchases were $2,280,196,000, a gain of 
76%. 

December purchases were $1,962,873,- 
000, compared with $1,449,014,000 in the 
corresponding month of 1945 and $1,629,- 
069,000 in the corresponding month of 
1941. The December total was 35% over 
December of 1945. Purchases of Ordi- 
nary life insurance in December were 
$1,196,725,000, representing an increase 
of 27% over a year ago; Industrial life 
insurance purchases were $290,439,000, 
an increase of 10%, and Group life in- 
surance purchases were $475,709,000, an 
increase of 94%. 





JEFFERSON STANDARD LEADERS 

Jefferson Standard’s year-end figures 
indicate that the Charlotte agency, of 
which W. L. Brooks is manager, was the 
leading agency in the company, with a 
total of $10,303,000 placed business. The 
Greensboro agency, of which W. H. 
Andrews, Jr., CLU, is manager, was 
second with $10,036,000 placed business. 

Leading individual producer for the 
entire company was R. G. Bosher of the 
company’s home office agency, who 
placed $1,863,000 for the year. 


MUTUAL BENEFIT’S NEW AGCY. 

The opening of a new agency at Du- 
luth, Minn., with William Elden as gen- 
eral agent has been announced by H. 
Bruce Palmer, superintendent of agen- 
cies, Mutual Benefit Life. Sixteen coun- 
ties in the states of Minnesota, Wiscon- 
sin and Michigan will be developed by 
Mr. Elden, who has had twenty-seven 
years of life insurance experience in 
both sales and management work. He 
goes to the Mutual Benefit from the 
Union Central which he has represented 
since 1933. 


HEAR RUTH M. KELLEY 

Ruth M. Kelley of the Kelley-Baum 
general agency, Manhattan Life, De- 
troit, addressed the recent luncheon 
meeting of the women’s division of the 
Cleveland Life Underwriters Associa- 
tion. Miss Kelley, who is chairman of 
the 1946-47 Women’s Quarter Million 
Dollar Round Table, took for her sub- 
ject “The Tape Measure of Success.” 





ASSISTANT AGENCY MANAGER 


Fred Van Rheenen, manager of the 
Des Moines agency, The Prudential, an- 
nounces the appointment of Howard E. 
Shaw as assistant agency manager. Mr. 
Shaw succeeds L. J. Brooks who has 


been transferred to the Sioux City office. 


NON-CANCELLABLE 
HEALTH and ACCIDENT 
ALL FORMS OF LIFE 
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L. J. Doolin Advanced 
By Fidelity Mutu: 


ASSOCIATE MGR. OF AGENCI: 





John T. Flanagan, Jr. Named to P 
of Assistant Manager of Agencies 
Their Careers 





Appointment of Lawrence J. Doo 
as associate manager of agencies 
John T. Flanagan, Jr., as assistant ma 
ager of agencies has been announced 
the Fidelity Mutual Life. 

Mr. Doolin entered the life insuran 
business as an agent in 1923 followi: 


LAWRENCE J. DOOLIN 


his graduation from the University of 
Vermont. Two years later he was ap- 
pointed New Hampshire district mana- 
ger and in 1929 he went to the Life In- 
surance Sales Research Bureau where 
he later became chief consultant. He 
joined Fidelity in 1939 as supervisor of 
agencies and in 1941 was appointed as- 
sistant manager of agencies. Mr. Doolin 











FLANAGAN, JR. 


is chairman of the L. I. A. M. A.’s s 
committee handling the National Qua: 'y 
Award. 

Following his graduation from coll: ¢ 
in 1938, Mr. Flanagan served as a I /! 
school teacher and athletic coach 
two years. He then entered the life 
surance business as an agent, | -T 
served as a supervisor and in 1943 . 
appointed manager for Fidelity in 
Paul. He joined Fidelity’s head o °¢ 
staff as manager, sales promotio1 
1945. Mr. Flanagan is chairman ot i 
Keystone group of the Life Insura ve 
Advertisers Association. 


JOHN T. 





HOBBS ADDRESSES L. A. ASS’ 

Philip B. Hobbs, president, Nati @! 
Association of Life Underwriters, 
dressed the recent breakfast meetin 
the Life Underwriters Association 0! 
Los Angeles. 
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t’l Life, Vt. Reports 
Record Sales in 1946 
NEW PAID-FOR INCREASES 45% 
Insurance in Force Up _ $87,661,669; 


December Production an All-Time 
High; Leading Agencies 





‘he National Life of Vermont an- 
nounced that the new paid-for life insur- 
ance production for 1946 was $113,661,- 
973, compared with $78,412,196 in 1945— 
a cain of $35,249,777, or 45%. The ratio 
of new business to insurance in force 
on January 1 for the year 1945 was 
148% and for the year 1946 it was 


15.35%. 

Edward D. Field, vice president, in 
announcing these figures said that the 
year ended with the largest sales of 
new life insurance in National Life’s his- 
tory. The gain in insurance in force in 
1946 was by many millions the largest 
of any year in the company’s history 
and the total insurance in force on De- 
cember 31, 1946, was $828,250,367, the 
largest on record. 

The increase in insurance in force for 
the year was $87,661,669, exceeding the 
entire new business of the previous year 
by over nine millions. In the year 1945, 
the gain in insurance in force was $57,- 
569,656. The increase this past year was 
11.18% of the mean amount of insurance 
in force. 

“The ratio of increases in insurance 
in force to new business not only indi- 
cates the quality of business furnished 
the company by its agents,’ Mr. Field 
said, “but also indicates that they are 
doing an efficient job of fitting National 
life insurance to the specific needs of 
their clients. In 1946 this ratio was 
77.12%, while in 1945 it was 73.42%.” 

The ‘first ten agencies in volume of 
new paid life insurance for the year 
were: New York-Wells, Cleveland, 
Manchester, Atlanta, Chicago, New 
York-Bender, : Detroit, Virginia, Ver- 
mont, Philadelphia. 

The final month of December showed 
the largest single month in the com- 
pany’s ninety-seven year history. The 
new paid-for life insurance for the 
month was $12,570,711, as compared with 
$8,148,585 during the same month in 
1945—a gain of $4,422,126, or 54.27%. 

The company earned 3.20% net on its 
assets in 1946, compared with 3.44% in 
1945. The decline is explained by several 
factors including the company’s substan- 
tial holdings of U. S. Government bonds 
purct hased to aid in financing the war 
and to the general decline of interest 
rates during the past few years. 

Mortgage loans were the company’s 
chief investment outlet in 1946. The 
company purchased $16,057,603 of FHA 
loans $20,226,914 of uninsured city loans, 
$898,144 of farm loans and $22,115,661 
of so-called GI loans. In first mortgages 
the company now holds over $194,000,000. 
_,/n bonds the company holds $112,451,- 
3, with the heaviest holdings in gov- 
ernment and public utility bonds. For 
the fifth consecutive year no bond in 
the statement was past due as to princi- 
pal or interest. The company’s bonds 
had a market value of $116,122,376 which 
Was 3.31% more than book value. 

llc preferred stock holdings in twen- 
ty-five industrial companies and nineteen 
public utilities were all cumulative as to 
tividends and had a market value of 
$11,2 8,573 which was $726,314 in excess 
% hook value. Two issues were in 
arrears 
E. i. PERKINS ‘UTICA SPEAKER 
Ernest H. Perkins, president of the 
New York State Life Underwriters As- 
Soci tion, addressed the January dinner 
mMeeiing of the Utica Life Underwriters 
\ssoviation. Mr. Perkins was accom- 


lanicd to Utica by Robert S. O'Neill, 
regi al vice president of the state asso- 
“ation in central New York, for confer- 


ices with the board of directors and 
chairmen of committees of the local 
frou. Anthony Peters is president of 
the Utica association. 


Big Real Estate Purchase 
Deals by Life Companies 


Daily newspapers have been carrying 
stories about investment by life insur- 
ance companies in real estate recently 
under the broadened provisions of the 
New York Insurance Law permitting 
companies to own business properties. 
In a special article in New York Times, 
Sunday, referring to the recent purchase 
by Equitable Society of the Bonwit 
Teller store property on Fifth Avenue, 
New York, for $6,250,000, Thomas I. 
Parkinson, president of the society, was 
quoted as saying: “Perhaps this trend 
toward ownership of equities in real 
estate marks the beginning of similar 
ownership of equities in the business 
world.” F 

Another real estate transaction that 
attracted wide attention was the pur- 
chase by Mutual Life of New York of 
seven Sears, Roebuck & Co. store prop- 
erties in the East, the amount report- 
edly involved being about $7,000,000. 
Other companies figuring in large real 
estate investment transactions have 
been Metropolitan Life, Prudential and 
New York Life. 


APPOINTED BY OCCIDENTAL 





E. F. Sheldon Named Associate 
Medical Director ; T. Ww. Simons made district manager of t 
Assistant Auditor 


associate medical director for Occiden- 
tal Life of California at a recent meet- 


ing of the board of directors, Dwight \ 


Clarke also announced 


pon scacaiie 


Life to succeed T. T. 


life department 


office of The Prudential, 
was elected 


he has been an assistant 


Fast Orange, N. 


ing, agent’s training, sales 














ADVERTISING OPENS 


Doors 


And our magazine advertising, 

with the large human interest 
illustrations, copy that appeals to 
the emotions and the Prudential’s 
well-known “The Future Belongs to 
Those Who Prepare for It” does, 
too! 


It tells the Prudential story to the 
more than 20 million American and 
Canadian readers of Time, Life, 
Saturday Evening Post, Look, Par- 
ents, Better Homes and Gardens, 
MacLeans, Chatelaine, La Revue 
Moderne and other magazines. 


And these readers remember the 
suggestion that they consult their 
local representative . .. they want to 
to hear more about the plans of in- 
dividual security Prudential repre- 
sentatives and brokers have to offer. 

















THE PRUDENTIAL 


4 \ MUTUAL LIFE INSURANCE COMPANY 















Belkin Brooklyn Manager 
Emanuel M. Belkin, CLU 


Savings Bank Building. For four years 


one of the company’s Newark offices. 
graduate of St. John’s College Mr. 
announced. Mr. Belkin joined Prudential i 
the election of before that he was manager 
W. Simons as assistant auditor. insurance brokerage agency. 
Dr. Sheldon was graduated from Har- 
vard Medical School in 1928 and served 
his interneship at the California Hos- 
pital in Los Angeles. In 1929 he became 
for Occidental and_ six Fourteen new agency 
ae later was named assistant medi- Occidental Life of California 
i Simons joined Occi- a five-day conference 
after twelve years’ ex- through 25 in the Los 
perience as inspector in the main office office of the company. The 
of the Bank of America in Los Angeles. ¢luded discussions on recruiting, financ- 


been active in Boy Scout activities 


OCCIDENTAL MANAGERS MEET 


medical and underwriting, premium bill- 


MADE OHIO STATE SECRETARY ing and agency accounting, < 


E. Lloyd Morrison has been appointed and sickness and Group insurance. The 
secretary and comptroller of Ohio State guests were welcomed at the opening 
McClintock who session by V. H. Jenkins, i i 
has resigned to be company manager of president, and Raymond 
the Fidelity director of agencies. Lester S. Roscoe, 
of Benton CLU, director of field training for Occi- 
dental, was chairman of the conference. 
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Meredith Executive V.P. 
National Life of Vt. 


McAULAY SELECTION DIRECTOR 
Oberlander, Medical ere Colombo, 

Assistant Medical Director; Johnson, 

Director Personnel and Purchasing 

The National Life of Vermont has 
elected L. Douglas Meredith, executive 
vice president; A. H. McAulay, director 
of selection and Dr. Andrew J. Ober- 
lander, medical director; Dr. Harry L. 
Colombo, assistant medical director; and 
Roy L. Johnson director of personnel 
and purchasing. 

Dr. Edwin A. Colton, 70, has retired 
as medical director a post he has had 
since 1934. William B. Stratton has re- 
tired as superintendent of policy Joans. 

Career of Mr. Meredith 

Mr. Meredith will retain his post as 

chairman of the financial committee. He 


has been an important figure in the 





Bachrach 
L. DOUGLAS MEREDITH 
mortgage lending field. Mr. Meredith 


specialized in economics when in Syra 
cuse University, from which he gradu- 
ated in 1926 with a cum laude and was 
a Phi Beta Kappa. He joined University 
of Vermont faculty. At Yale Graduate 
School, Department of Economics, which 
he later attended, his principal studies 
were in business finance. He was in 
faculty of University of Vermont when 
appointed Vermont Commis- 
sioner of Banking and Insurance in 
1934. He has been writing editorials 
for the Burlington Free Press and for 
was an unusually able 


he was 


magazines. He 
Commissioner. 

Upon leaving the Insurance Depart- 
became an executive of Na- 
tional Life of Vermont. In 1938 he 
was elected a member of the finance 
committee; in 1939, assistant to the 
president; in 1940, treasurer; in 1943, 
vice president. He has held many public 
offices and has been prominent on inter- 
company committees. A long sketch of 
his career was published in The Eastern 
Underwriter on April 26, 1946. 

Other Careers 

Mr. McAulay, educated at Glasgow 
University where he was a medalist in 
mathematics, taught that subject in 
Scotland for two years and then went 


ment he 





DECLARES DIVIDEND 

The Iowa Life Insurance Co., spon- 
sored by the Iowa Farm Bureau Federa- 
tion, has declared an 8% dividend to 
stockholders which will be paid on the 
amount of the 1946 premiums. The divi- 
dend will be deducted on the 1947 pre- 
miums. The stock dividend is in addi- 
tion to the regular policy dividend which 
will be paid on policies after the second 


year, 





69th School in Agency Management—Atlantic City 





Equitable Society-Agency Management Association School 


Fifty agency managers of the Equitable Society attended school in Atlantic 


City recently which was conducted by 
Management Association, 
agency managers. 

The school was in the 


the staff of the Life Insurance Agency 
the first of three arranged by the Equitable for its 


nature of a refresher course in agency management. 


For two weeks the managers attended lectures on efficient and economical agency 
operation and discussed the newest methods of attracting, hiring and training 


high-grade men and women for life insurance 


salesmanship. 





with actuarial department, Sun Life of 
Canada as chief clerk in the department. 
In 1939 he joined Northwestern National 
as assistant actuary, and he came to 
National Life in 1944 as an assistant 
actuary, his work being largely in un- 
derwriting department. 

Dr. Oberlander, a graduate of Dart- 
mouth where he was an All-American 
football star, and of Yale University 


School of Medicine, became a _ coach 
at Wesleyan. Then, after an intern- 
ship in University Hospital at Cleve- 


land and a year with Department of 
Mental Hygiene in New York, he spent 
two years as university physician at 
University of New Hampshire. He be- 
came assistant medical director, National 
Life in 1940. He spent three vears in 
the Navy as a lieutenant commander. 

Dr. Colombo is a graduate of Uni- 
versity of Vermont Medical School, and 
had training at Pennsylvania Post 
Graduate School of Internal Medicine 
and St. Joseph’s Hospital in Milwaukee. 
He was a major in the U. S. Army 
medical corps. 

Roy L. Johnson has been with the 
company ten years as purchasing agent 
and since 1943 has been superintendent 
of supplies. He attended Dartmouth 
and M. I. T 


LAA Committees for 1946 


Seven committees to serve the Life 
Insurance Advertisers Association for 
the current year were announced by 
LAA president, Powell Stamper, sales 
promotion manager of the National Life 
and Accident. Appointments to the 
annual meeting committee for the 
three round table meetings to be held 
during the spring, will be announced 
later... 

The following LAA standing commit- 
tees have been named: 

Membership Committee: Clyde W. Ferguson, 
manager of sales promotion, Union Central Life 
Insurance Co., chairman; Thomas J. Hammer, 
director of agency service, California-Western 
States Life Insurance Co.; J. P. White, ad- 
vertising manager, Lincoln National Life In- 
surance Co.; Johnston, educational 
supervisor, Great-West Life Assurance Co., 
Winnipeg, Canada; J. W. Childrey, agency 
secretary, Atlantic Life Insurance Co.; Paul 
Troth, supervisor of publicity, Home Life In- 
surance Co. of New York; Norman L. Klages, 
advertising manager, Reliance Life Insurance 
Co.; W._S. Weier, editor of publications, Pru- 
dential Insurance Co., and W. Iamrick, 
agency vice president, ‘Gulf Life Insurance Co. 

Standards of Practice Committee: L. B. Hen- 
dershot, director of sales promotion and field 
service, Berkshire Life Insurance Co., chair- 
man; A. Scott Anderson, agency secretary, 
Equitable Life Insurance Co. of Iowa; C. 
Sumner Davis, assistant manager of agencies, 
Provident Mutual Life Insurance o.? CG. C, 
Fleming, assistant secretary and editor of pub- 
lications, Life Insurance Co. of Virginia; Karl 





You are cordially invited 
to visit our 


NEW AGENCY OFFICES AT 
500 FIFTH AVENUE 


New York 18, N. Y. 


Any time after February 4th 
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WHEELER H. KING, C.L.U. 


General Agent and Associates 


NEW ENGLAND MUTUAL LIFE INSURANCE CO. 


of Boston, Mass. 


Formerly at 25 W. 43rd St., N. Y. . 
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UNUSUAL 
OPPORTUNITY! 


Attractive private office available 
broker or independent life underwriter pr 
ducing good volume of life insuran 
Excellent location near 42nd St. Wri: 
Box 526, THE EASTERN UNDERWRITi 
41 Maiden Lane, New York 7, N. Y. 














Ljung, Jr., agency manager, Jefferson Star 
Life Insurance Co.; D. Bobb ee 
intendent of agencies, National Life Insu: 
Co. of Vermont; Cyrus T. Steven, adverti 
manager, Phoenix Mutual Life Insurance | 
Nelson A. White, assistant manager of 2 
cies, Provident Mutual Life Insurance Co., and 
Russell B. Reynolds, secretary, American 
Mutual Life Insurance Co. 

Committee to Cooperate with the Institute of 
Life Insurance: Clifford B. Reeves, vice presi- 
dent, Mutual Life Insurance Co. of New York, 
chairman; L. J. Evans, assistant director of 
agencies, Northwestern Mutual Life Insurance 
Co.; James M. Blake, manager of field service, 
Massachusetts Mutual Life Insurance Co.; J. H. 
Warner, advertising manager, Aetna Life In. 
surance Co.; C. Sumner Davis, assistant man- 
ager of agencies, Provident Mutual Life Insur- 
ance Co.; R. B. Reynolds, secretary, American 
Mutual Life Insurance Co. 

Committee to Cooperate with the Life Insur- 
ance Agency Management Association: Ear] - 
Trangmar, administrative assistant, Metropolits 
Life Insurance Co., chairman; Cyrus -. sg 
advertising manager, Phoenix Mutual Life In- 
surance Co.; David W. Tibbott, director of 
advertising, New England Mutual Life Insur- 
ance Co.; Richard Rhodebeck, vice president 
and superintendent of agencies, United States 
Life Insurance Co., and D. Bobb Slattery, 
superintendent of agencies, National Life In- 
surance Co. of Vermont. 

Education and Research Projects Committee: 
Z. Starr Armstrong, director of education and 
public relations, Republic National Life Insur- 
ance Co., chairman; H. A. Richmond, general 
supervisor, Metropolitan Life Insurance Co.; 
L. B. Hendershot, director of sales promotion 
- field service, Berkshire Life Insurance Co.; 

H. Thiemann, assistant secretary, New York 
ite Insurance Co.; C. Russell Noyes, assistant 
advertising manager, Phoenix Mutual Life In- 
surance Co., and Nelson A. White, assistant 
manager of. agencies, Provident Mutual Life 
Insurance Co. 

Committee to Cooperate with the National 
Association of Life Underwriters: C. C. Robin- 
son, executive assistant, Guardian Life Insur- 
ance Co., chairman; E, C. Kelly, Jr., manager 
of agencies, Home Life Insurance Co.; Micou 
*, Browne, agency assistant, Occidental Life 
Insurance Co.; Edwin P. Leader, advertising 
manager, Bankers Life Co.; Stuart Benedict, 
staff supervisor, Metropolitan Life Insurance 
Co., and William Sieger, vice president, Bankers 
National Life Insurance Co. 

Committee to Cooperate with the Life Office 
Management Association: Henry M. Kennedy, 
manager of advertising and publicity, Pruden- 
tial Insurance Co., chairman; A. H. Thiemann, 
assistant secretary, New York Life Insurance 
Co.; R. E. Kieffer, administrative assistant, 
Metropolitan Life Insurance Co.; Joseph B. 
Treusch, advertising manager and agency as- 
sistant, United States Life Insurance Co.; 
Samuel Shope, advertising manager, Equitable 
Life Assurance Society; James A. Peirce, ad- 
vertising manager, John Hancock Mutual Life 
Insurance Co.; Irving Davis, publicity division, 
Guardian Life Insurance Co., and L. B. Hen- 
dershot, director of sales promotion and field 
service, Berkshire Life Insurance Co. 





CLEVELAND CONGRESS 


The Cleveland Life Underwriters Asso- 
ciation will hold its annual sales con- 
gress on February 21. An attendance ol! 
about 650 is expected from Cleveland 
and other northeastern Ohio cities 





Air Travel Risk 


(Continued from Page 1) 


the start of the year 95% of the com- 
panies surveyed stated that they insure 
pilots and crew members of U. S. com- 
mercial transports at additional pre- 
miums, most frequently $3 extra per 
$1,000 of insurance. In the case 0 
of the companies there is no limit 
on size of policy, while 36% ha 
limitation on policy size of usually $10; 
000 to $25,000. Only 3% of the compan 


ies decline such applicants outrigh'. 





Philip Holmes, general agent, \!assa- 
chusetts Mutual Life, Manchester N. 
H., addressed the recent meeting 0! 
the Southeastern N. H. Association 0! 


Life Underwriters. 
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Just off the press . . . the handiest 
thing out on Group Insurance...a 
four-page digest of the many and 
a various group coverages offered by the State Mutual Life Assur- 
of ance Company of Worcester, Massachusetts... now in its 102nd 
ao year. 


nd It hits the high spots on group, provides factual information 
concerning coverage, amounts accepted, policy features, rates, 
tk general remarks and minimum size groups required. 


a4 For easy, quick, handy reference, get 
on a copy of “Group In A Nutshell.” 
ife Ten different kinds of group cover- 
nee age described, including Group Per- 
hee manent. 


= For a free copy . . . write, phone, 
94 or call your nearest State Mutual 
~ General Agent, or write the Home 
= Office direct. 


=| (TE. 3 
3S TATE MUTUAL LIFE 


OF WORCESTER, MASSACHUSETTS cw 
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Canada Executives of 
Norwich Union Life 


C.L. DREWRY GENERAL MANAGER 





Kent H. Howard, Assistant General 
Manager; Their Careers; Com- 

pany Founded in 1808 

column are pictures of Cor- 
M.B.E., general mana- 
eer for Canada of the Norwich Union 
Life of Norwich, England, and Kent H. 
Howard, assistant general manager. As 


In this 
bett L. Drewry, 





Ashley & Crippen 
CORBETT L. DREWRY 
was stated last November, this company, 
which was founded in 1808, expects to 
be actively engaged in writing life in- 
throughout the Dominion. 


surance 

During World War II Mr. Drewry 
held numerous important Government 
positions, including that of Assistant 





Ashley & Crippen 

KENT H. HOWARD 
Coordinator of Controls. He was edu- 
cated at St. Johns College School, Win- 
nipeg, and University of Manitoba, and 
has degrees of B.A. and LL.B. He prac- 
ticed law for five years in Winnipeg. 
In 1942 he was made manager for 
Canada of the Norwich Union, and has 
been general manager since last fall. 

Mr. Howard, born in Norwich, Eng- 
land, was with the Norwich Union in 
its home office there for nine vears. 
In 1934 he was appointed assistant 
manager for New Zealand. 

The Ralph H. Love agency of Coh- 
necticut Mutual in Hartford completed 
its largest year and exceeded its pre- 


yious high mark by 64%. 


Phoenix Mutual Sales 
Gain 84% During 1946 


PRESIDENT COLLENS’ REPORT 





Insurance in Fume Increased by $72,- 
310,000; Gain in Assets Are Larger 
Than Any Previous Year 





New insurance paid for of Phoenix 
Mutual Life for 1946 totaled a record 
high of $96,254,000, Arthur M. Collens, 


president, announced in his annual re- 
port. This volume of sales is 84% larger 
than in 1945. Insurance in force in- 
creased $72,310,000, which is 68% larger 
than in any previous year, giving a total 
insurance in force of over $887,000,000. 
Assets increased $30,099,000 to a total 
of $416,144,000. This is a larger gain 


than in any previous year. Gross pre- 
mium income reached a new high of 
$36,289,000, exceeding last year’s by 
three million dollars. 


Only 2% of all insurance in force at 
the beginning of the year terminated 
for any reason other than death or ma- 
turity. This represents a continuation 
of the high persistency experienced in 
recent years. 

During the year the company paid 
about $7,000,000 to beneficiaries of de- 
ceased members, $3,200,000 to living 
policyholders whose contracts matured, 
$800,000 to members who are_ handi- 
capped by total and permanent disabil- 
ity, and $3,200,000 to those who have 
arranged to receive annuities. The total 
of such benefits paid each year has in- 
creased nearly threefold in the last two 
decades. Additional sums were paid as 
dividends, surrender values, and income 
from the proceeds of matured policies 
left with the company. 

The present investment holding of 
mortgages secured by farm properties is 
$15,000,000—practically the same aggre- 
gate total as of the close of last year. 
Repayment of existing loans in whole 
or in part, amounted to over 20% of 
the 1945 year-end balance. 

Mr. Collens reported a favorable mor- 
tality experience during the year. After 
setting aside the sum called for to pro- 
vide dividends during the following year 
in accordance with the dividend sched- 
ule, there was a net gain of $3,010,000 
from the year’s operations, including 
gains from investments. Of this amount 
$646,000 was applied to the further 
strengthening of annuity reserves, $752,- 
000 was added to the contingency re- 
serve, and $1,612,000 was added to sur- 
plus. 

In his report President Collens, among 
other things gave this definition of life 
insurance: 

“Life insurance, in its fundamental in- 
terpretation, is the voluntary banding 
together of a group of individuals for 
mutual protection from the economic 
hazards incident either to death during 
the earning years or to living beyond the 
productive years. The operation of a 


mutual life insurance company is a 
sacred trust with a broad range of 
fiduciary responsibilities. 


Field Expansion 
ee expansion of the field serv- 
» President Collens said: 

“The great majority of our represen- 
tatives who served in the armed forces 
have now returned and they, together 
with new personnel added, have brought 
our field organization from a low of 284 
during the war up to a total of more 
than 500 at present. Upon his return 
from the service to his country, 
each veteran has received a refresher 
course especially developed to provide 
effective re-entry to his interrupted bus- 
iness career. In welcoming these vet- 
erans back, it is gratifying to report that 
almost without exception they have al- 
ready surpassed their best previous per- 
formance.” 


APPOINT HOWARD E. KRISS 

The appointment of Howard E. Kriss 
as general agent for Pan-American 
Life’s El Paso, Texas, territory has 
been announced by Kenneth D. Hamer, 
vice president and agency director. 


PLANNED SERVICE for brokers 
WOLFSON 
| Fae Se One 


of Pittsfield, 


The SS. 
BERKSHIRE 


17 East 42nd St., N. Y. 17 





Pittsburgh General Agent 
For Massachusetts Mutual 





. HALL 


Following the resignation of Edwin A. 


CHARLES 


Coyle, general agent for the Massa- 


chusetts Mutual Life at Pittsburgh since 
1940, Charles W. Hall, assistant director 
of agencies for the company, has been 
appointed general agent in that city. 
Mr. Coyle will engage in full-time per- 
sonal selling and will serve as associate 
general agent with the agency with 
which he has been associated for over 
twenty-two years. A CLU since 1934, 
Mr. Coyle will specialize largely in bus- 
iness insurance, employe pension plans 
and estate conservation. 

Mr. Hall entered the life insurance 
business in 1931 with the company’s 
agency at Rochester. In 1933 he was ap- 
pointed supervisor by E. W. Hughes, 
general agent, now in charge of one of 
the company’s agencies at Chicago. He 
was 1934-35 president of the Massachu- 
setts Mutual Agents’ Association. In 
1936 he was made a member of the 
agency department staff at the home 
office and in the following year, became 
assistant director of agencies. In this 
capacity he has served as a direct as- 
sistant to Chester O. Fischer, vice presi- 
dent in charge of agency operations. 

At the age of 19, Mr. Hall was secre- 
tary to United States Senator William 
M. Calder of New York throughout his 
six-year term, with the exception of a 
short time in the Naval service during 
World War I. He became associated 
with the American Piano Co. in 1923 
upon the senator’s retirement from pub- 
lic life, traveled extensively in whole- 
sale sales work for several years, and 
later operated retail establishments at 
Philadelphia and Chicago. 





APP-A-WEEK CLUB LEADERS 

New England Mutual’s leading App-A- 
Week Club member, Wilbur L. Matheney 
of the Parkersburg, W. Va., agency, has 
submitted at least one application for 
life insurance protection every week for 
the past fourteen years. He started this 
record, which now stands at 745 con- 
secutive weeks, during his first week 
with the company in October, 1932. 

John Salladay, associate in the Cin- 
cinnati agency, is second with 732 con- 
secutive weeks to his credit. Twelve 
members of the club have produced at 
least one application each week for the 
past ten years and seven others have 
been on the list for more than five years. 


AGENCY . 
INSURANCE CO; 


Mass. : F 
MUrray Hill 2-3030 
* 








BROKERAGE MAN 


Large midtown agency loo 
ing for brokerage man with fo!- 
Box 1683, The Eastern 
Underwriter, 41 Maiden Lane 
New York 7, N. Y. 


lowing. 


Our own organization knows of. this 











Profit in Life Insurance 


Offsets Its Own Estate Tax 


A. Robert Groenke, Mutual Benefit, 
Cincinnati, in an article in that com- 
pany’s publication, The Pelican, 
some statements about taxation which 
will interest all insurance agents. He 
says: 

“Even though an insured owns the 
policy on his life and pays the pre- 
miums out of income, substantial exemp- 
tion from estate tax is still possible by 
settlement of the death proceeds after 
tax in 360 monthly installments. For 
instance, an additional $368 passes free 
of estate tax for each $1,000 of proceeds 
so settled. Also this guaranteed excess 
is received by the beneficiary free from 
income tax. 

“Some states permit payment by an 
executor of a widow’s allowance during 
the period of administration. The amount 
of such allowance is free from income 
tax and generally deductible in comput- 
ing state inheritance taxes. For Federal 
estate tax the deductible amount of 
allowance depends upon the size of the 
estate and standard of living enjoyed 
by the widow, and is not necessarily 
limited only to the amount deductible 
for state inheritance tax purposes. For 
instance, in Ohio the amount of such 
allowance deductible for state inherit- 
ance tax is $3,000 but a greater amount 
may be deductible for Federal estate 
tax purposes. Therefore, life insurance 
paid to the estate to make it liquid to 
pay widow’s allowance confers indirect 
estate tax exemption. In any event, we 
forget from time to time that the | yrofit 
in life insurance invariably offsets its 
own estate tax.” 


makes 





LEADS LINCOLN NATIONAL 
M. Glenn Tuttle, Miami general agent 
for Lincoln National, ranked first among 


all agents of the company in_ personal 
paid business for 1946. The M. Glenn 
Tuttle agency ranked fourth in_ total 


paid production for December and 
tenth in total paid production for the 
entire year. 





Fraser’s Report 
(Continued from Page 3) 
tions. For four years prior to taki:g uP 


title work, he was in private practice. 
Dr. James R. Beard, Jr. 


On February 1, 1946, Dr. Janis R 
Beard, Jr., joined the Mutual Ber: \it as 
assistant medical director, fo! wing 


three and a half years of naval per 
and previous experience in hospit: an 


clinics, industrial organizations, 1 as 
examiner and special examiner for sev- 
eral life insurance companies. 1 Mes 

New 


1903 in South Carolina, he attend: 
York City schools, received a P de- 
gree from Connecticut Wesleya2 '" 
1925 and his M.D. from Cornell Uaivet 
sity in 1929, 
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(A SERIES OF ADVERTISEMENTS ILLUSTRATING HOW LIFE INSURANCE AGENTS SERVE THEIR COMMUNITY BY SELLING LIFE INSURANCE) 








Would You Have the Nerve to Suggest... 


... 10 A HOMEOWNER that his home is merely a place 
for eating and sleeping? Would you have the gall to 
tell him that a hotel room or tourist camp could 
perform those functions more conveniently? 

You bet you wouldn’t! At least not to the home- 
owner we talked with. “Give me my own home,” he 
said, “where I can have permanency, privacy, and a 
decent place to bring up my children...where I can 
enjoy my hobbies... my garden and my workshop!” 

Yes...homes are the basic unit of American society. 
By aiding people to buy homes, and keeping those 
homes secure, Equitable Society life insurance repre- 








Would you like to hear how the Federal 
Bureau of Investigation is solving actual 
crime cases? 


TUNE IN ON “THIS 1S YOUR FBI!” 
American Broadcasting Company 
EVERY FRIDAY NIGHT 











THOMAS I. PARKINSON, President - 393 Seventh Avenue, New York I, N.Y. 


sentatives are helping to keep this fundamental unit 
of our way of life intact. By so doing, they have the 
satisfaction of being good citizens! And this is a 
“plus” for Equitable Society field men—a bonus 
over and above the prestige that is theirs as members 
of an honored profession and of an organization like 
The Equitable Society. 

Selling life insurance is more than a way of making 
a living. It is a contribution to the community in 
which an agent lives. Equitable Society representa- 
tives can be proud that by serving Equitable Society 
members...they serve America. 


THE EQUITABLE 
LIFE ASSURANCE 


SOCIETY 
OF THE UNITED STATES . 
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Morse Associate Mer. 
Phoenix Mut. Agencies 


COMPANY ADVANCES SEVEN 
Steven, Public Relations Director; Noyes, 
Advertising Manager; Clark, Wolf, 
Anderson, Steffanson in New Posts 
Seven promotions were announced by 
Phoenix Mutual this week. Clifford L. 
Morse, CLU, becomes associate mana- 
ver of agencies; C. T. Steven, director 
f public relations; C. Russell Noyes, 
dvertising manager and made an officer 
of the company. H. Archer Clark has 
been made manager of city mortgages; 
\. Roy Wolf, assistant manager of city 
mortgages; Malcolm T. Anderson and 
3. B. Steffanson, assistant managers of 

inderwriting. 

Mr. Morse, a graduate of Trinity 
College and University of Alabama 
vraduate school, joined Phoenix Mutual 
home office in 1933 and was made 
supervisor in 1936. After being manager 
of company’s Seattle branch he became 
n agency officer in 1944 with title of 
issistant agency manager. Mr. Steven, 

graduate of Trinity College, went with 
the company in 1914, beginning in actu- 
arial department and then was _ trans- 
ferred to policy loan and income settle- 
ment divisions. In 1924 he became 
supervisor of publicity division and also 
editor of the company’s agency maga- 
ine. He was advanced to advertising 
manager, and in 1932 was appointed an 
officer. He is a former president of Life 
\dvertisers Association. 

Mr. Noyes, a graduate of Wharton 
School, U. of P., went with company 
in advertising division in 1930 and was 
successively advanced to assistant editor 
and editor of the company’s publication 
ind to assistant advertising manager. 


Allan Brosmith Dead 


\llan Brosmith, 66, who retired in 
May, 1946, as attorney for the Travelers, 
died in Hartford this week. A familiar 
figure at conventions of the National 
\ssociation of Insurance Commissioners, 
he was son of William Brosmith, for 
many years general counsel of the 
l'ravelers Companies. 


Bottens N. Y. Chapter Head 


Levi E. Bottens, assistant secretary 
f Teachers Insurance and Annuity 
\ssociation, becomes president of New 
York Chapter of CLU, following the 
resignation of John Ray, Metropolitan 
Life, who has been appointed to a field 
training post at the home office of the 
company. 





PROMOTE PHILIP M. McGARY 

Promotion of Philip M. McGary to 
issistant director of agencies in the in- 
dustrial department of Commonwealth 
Life has been announced. He has been 
in assistant manager in the Louisville 
Ikast district since 1942. 

Mr. McGary began as an agent, and 
was promoted to assistant Manager one 
vear later. In his new capacity he will 
he assigned to the company’s territory 
in the states of Alabama and Tennessee. 


NAMED ELIZABETH MANAGER 
T. Barr Stevenson, CLU, assistant 
district manager for The Prudential at 
loms River, N. J., has been named 
inanager of the company’s Elizabeth, 
N J., No. 1 district. 





New Advertising Director 


RUSSELL V. VERNET 


Russell V. Vernet has been promoted 
to director of advertising, Mutual Life. 
He has been advertising assistant since 
October, 1944, when he joined the com- 
pany after discharge from the Army 
Air Corps. Prior to the Army service 
he had been a member of the Provi- 
dence Journal advertising department 
from 1935, 

Kansas City Life Has 
New Business Gain of 22% 

W. E. Bixby, president, Kansas City 
Life, announced that insurance in force, 
during 1946, increased by $64,523,934 to a 
total of $674,105,024, the largest gain 
ever made in a single year. New busi- 
ness submitted to the company was 22% 
greater in volume than in 1945, The 
fifty-second annual financial statement 
shows admitted assets of $181,892,375, an 
increase of $11,731,969 during 1946. Fed- 
eral Government bond holdings now 
total $99,377,413. State, county, munici- 
pal and school bonds are valued at $10,- 
923,779, while public utility and corpo- 
rate bonds add $2,628,304 to the value of 
securities on deposit. First mortgage 
real estate loans have increased to a 
total of $48,726,203. 


BANKERS OF IOWA SCHOOL 

Thirty-one salesmen from eighteen 
agencies of the Bankers Life of Des 
Moines attended a home office school 
of instruction in Des Moines, January 
20 through 24. The school, second in the 
company’s series of four for its new 
agents, was under the direction of 
T. H. Tomlinson, manager of sales 
promotion, assisted by Roy A. Frowick, 
educational director. 





ROY A. POWELL APPOINTED 

Roy A. Powell, former secretary of 
United States Senator Olin D. Johnson, 
has been appointed executive secretary 
and director of public relations and pub- 
licity of the Capital Life and Health of 
Columbia, S. C., according to an an- 
nouncement by Lester L. Bates, presi- 
dent. 





41 MAIDEN LANE 














WHAT DO YOU WANT? 
You Can Have Whatever You Are Worth! 


A young, fast growing midtown agency of a large eastern company 
wants man to assist manager in agency expansion. Unusual opportunity— 
liberal compensation and excellent future for man with supervisory back- 
ground. Box 1685, The Eastern Underwriter, 41 Maiden Lane, New York 7. 








Group Supervisor for Ohio. Substantial 
salary, bonus, expenses. Please give com- 


plete educational and business background. 


BOX 1689, THE EASTERN UNDERWRITER 


GROUP SUPERVISOR 


Experienced man desired immediately as 


NEW YORK 7, N. Y. 





Bower, Kilgour Named By Great-West Life 





P. S. BOWER 

P. S. Bower has been appointed as- 
sistant general manager and treasurer, 
and D. E. Kilgour, assistant general 
manager and superintendent of agencies, 
according to an announcement by H. W. 
Manning, vice president and managing 
director of the Great-West Life. 

Mr. Bower joined the company in 1925 
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VERA 


D. E. KILGOUR 


in the actuarial department. In 1933 he 
was appointed assistant treasurer and 
in 1944, treasurer. Mr. Kilgour joined 
the company’s agency department in 
1933 and served as inspector of agencies 
and agency assistant until April, 1943, 
when he was made secretary of the com- 
pany. In July, 1946, he was appointed 
superintendent of agencies. 





TRAVELERS PROMOTES ELEVEN 

The Travelers Insurance Cos. an- 
nounced eleven promotions this week. 
Robert E. Fee, formerly assistant sec- 
retary, has been named secretary of the 
methods and planning department and 
John P. Walsh and Harlan L. Howard, 
assistant secretaries of the same depart- 
ment. Sterling T. Tooker was appointed 
secretary, personnel department. In the 
group department William H. Burling 
and S. Gwynn Dulaney have been made 
assistant secretaries. George L. Smith 
was advanced from superintendent to as- 
sistant secretary, accident department. 
Four new assistant auditors were named. 
They are William F. Lang, James H. 
Latham, John J. Budds and Merritt B. 
Pratt. 


UNION MUTUAL RECORD GAINS 

Paid business of the Union Mutual 
Life, Portland, Me. for December 
reached an all-time high in the ninety- 
eight year history of the company, show- 
ing a gain of 98.7% over that of the 
previous December, president Rolland FE. 


Irish has announced. The gain in new 


paid business for 1946 also stood at a 
record high of 38.5%. 





STANLEY F. WITHE BEREAVED 
Carl Withe, 81, father of Stanley F 
Withe, manager, advertising and pub- 
licity department of the Aetna [ile 
Affiliated Cos., died at his son’s lime 
in Burlington, Conn., last week. 





LIFE INSURANCE 





RENEWAL 


RENEWAL PURCHASE COMPANY 


60 Cedar Street, New York 5, N. Y. 


PURCHASED ON 
EQUITABLE BASIS 


BOwling Green 9-0109 
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HEARD On The WAY 








The accompanying photograph shows 
lohn A. Stevenson, president, Penn 


\iutual Life, in a helicopter retracing 
e original 1793 balloon voyage of Jean 
Pierre Blanchard, in an anniversary of 


John A. Stevenson (in plane), Ann 
Warren, Andrew Wollersheim and 
Gloria Cassidy. 


the first air voyage in America, cele- 
brated on January 9. Mr. Stevenson 
carried a letter from Carl Spaatz, Com- 
manding General of the United States 
eArmy Air Forces, together with a mail 
bag of specially cached letters. Greeting 
Mr. Stevenson as he starts the flight 
are Ann Warren and Gloria Cassidy, 
costumed as belles of 1793, and 
Andrew Wollersheim acting the part of 
Blanchard. The helicopter traveled to 
Woodbury and Mr. Stevenson returned 
to the home office by automobile. 





The $300,000 of life insurance taken 
on the life of Gustave Simons, New 
York tax lawyer, was applied for, paid 
for and is exclusively owned by his 
clients. They took the initiative. 

“T think this is an interesting, new 
field for underwriters,” said Mr. Simons 
to The Eastern Underwriter. “While an 
attorney may not be as essential to a 
business organization as one of the 
full-time executives, in cases where sev- 
eral million dollars in claims may be 
involved, insurance of this kind may 
be a very necessary variant of the more 
common key-man insurance type.” 





William H. Dallas, vice president and 
chief underwriter of Aetna Life, is 
chairman of the insurance committee in 
the Connecticut House. Two. other 
Hartford home office men in the legis- 
lature are Carlin Goslee, Phoenix (Fire), 
and Harold J. Watkins, Travelers. 

Uncle Francis. 


Joins Mutual Life 


John F, Leonard has joined the Mu- 
| Life of New York as administra- 

assistant in the comptroller’s de- 
tment, J. McCall Hughes, comptrol- 
ler, announced. Mr. Leonard was for- 
nicrly with the New Jersey Optical Co. 
He was also with the Metallizing Engi- 
neering Co., Inc., New York. 





Prefer Condensed Reports 


Provident Mutual polled its policy- 

lders as to whether they preferred a 

ndensed annual report or a complete 
one. President M. Albert Linton wrote 
policyholders saying the company 
wanted to send the type of report they 

ited. Replies totaled 33,169 or 14.9% 

which 88% approved the condensed 
reports, 6% preferred the complete re- 
port, 





MARKS 30TH ANNIVERSARY 

John J. Herron, district manager of 
the Galesburg, Ill. office, The Prudential, 
recently completed thirty years of serv- 
ice with the company. Mr. Herron’s 
Prudential career has been spent en- 
tirely in the city of Galesburg. He was 
appointed an agent in 1917 and succes- 
sively advanced to assistant district man- 
ager, then manager. He has been man- 
ager since 1926. 





NAT’L LIFE OF CANADA REPORT 

New business for the National Life 
of Canada in 1946 exceeded $14,000,000 
and insurance in force now is $96,000,- 
000. Interest earned was 3.23%. 


WOLFSON LEADS BERKSHIRE 

The S. S. Wolfson Agency, Inc., New 
York City, led all Berkshire Life agen- 
cies in paid volume for 1946, maintain- 
ing this leadership for the past five con- 
secutive years. 





MANHATTAN LIFE UP 42.6% 


The Manhattan Life Insurance Co. an- 
nounced that paid for business for 1946, 
including revivals, totaled $36,984,007, 
representing an increase over 1945 of 
42.6%. Insurance in force increased dur- 
ing the year by $28,107,637, an increase 
of 19%. Total insurance in force at the 
year end was $176,419,661. 


SAWYER WINS WRIGHT AWARD 

The 1946 Elizur Wright Insurance 
Literature Award of the American As- 
sociation of University Teachers of In- 
surance has been awarded to Elmer W. 
Sawyer, counsel for the National Asso 
ciation of Insurance Brokers and the 
Casualty & 


award, 


Association of 
Surety Agents. The 
which consists of a certificate and $250, 
was given Mr. Sawyer for his book, 


National 
annual 


“Insurance in Interstate Commerce,” 
published too late in 1945 for considera- 
tion that year. 








GERIATRICS: HELPING OLDER PEOPLE ENJOY LIFE LONGER 


Vein 


NNaiciolcoldl-cM con d-via 





Islets of Langerhans 


Main duct 
of 
eXolatelg-Yoks 


HUMAN PANCREAS — body’s source of Insulin. 


Insulin, produced in the pancreas in the Islets 
of Langerhans (hundreds of thousands in 
number) is secreted directly into the blood 
stream and is carried to all parts of the body 
where it is an important and necessary aid in 
the utilization of sugars. When the pancreas 
ceases to secrete insulin in sufficient quanti- 
ty, the result is the condition known as dia- 


betes mellitus. 








Semi-schematic drawing by Jean E. Hirsch 


Longer life for people past 40 


Estimates indicate that about four 
million Americans will develop dia- 
betes during their lifetime. On this 
basis, your chances of getting it are 
about one in thirty. If diabetes runs 
in your family the chance is greater. 

But, if you do get it you still have 
every reason to count on a comfort- 
able, normal life span. In 1920, dia- 
betes was still a fatal ailment, killing 
its victims usually within one year. In 
1921, with the discovery of the miracle 
drug insulin, the killer was disarmed. 
Its conquest gave one of the earliest 
hints of benefits to come through 
geriatrics — the science of helping 
older people enjoy life longer. 

Diabetes results from, a deficiency 
of insulin. It is on the increase among 
older people, particularly women, in 
part because of richer diets and less 
vigorous lives, in part because people 
are living longer. At any age, it is 
easy to control diabetes through in- 
jections of insulin; in fact, life insur- 


ance is being sold to diabetics taking 
insulin. The diabetic can even have 
hope of an arrested case, where his 
own pancreas reactivates to furnish 
again the body’s full requirement of 
insulin. 

Great strides are being made in 
alleviating many such disabilities more 
common to later life. Progress already 
made in geriatrics promises to the 
man or woman of 40 the probability 
of attaining a full three score and ten 
years of pleasure and accomplish- 
ment, free of “Sold age’? diseases and 
free of the fear of them. 

Health is one ingredient for com- 
fort in later years. The other is finan- 
cial independence, founded in a sound 


NORTHWESTERN 
INSURANCE 


0,J- Arnold, President 





program of savings and life insurance. 
And as your own good health is a 
matter for competent hands, so is 
your financial planning. Your NWNL 
agent, paid not primarily for how 
much insurance he sells you but for 
what you keep in force, has a strong 
selfish interest in providing you with 
exactly the right kind and amount of 
life insurance, measured by what you 
need and can afford. He is exception- 
ally able to help you plan wisely for 
a financially comfortable future 
through life insurance. 
FREE PAMPHLET: “Taking the 
‘die’ out of diabetes” tells of accomplish- 


ments of medical science in conquering this 
once-fatal disease. Sent free on request. 


National Lire 


COMPANY 


Minneapolis 4, Mina. 
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BEEKMAN-DOWNTOWN HOSPITAL 
Three of the major reasons why the 
ple of the lower section of Manhat- 


tan Island are contributing to the main- 


neo 
tenance fund of Beekman-Downtown 
Hospital are these: (a) a great emer- 
ency is always imminent; (b) em- 
ployers are immediately shouldered with 
responsibilities when the emergency oc- 
irs—a conflagration, an explosion or 
me other event bringing death, injury 
nd destruction in its wake, and (c) 
knowledge that in event of any of those 
tragedies the hospital has shown by 

past experience that it can handle 
ts end efficiently 


One cause for worry among those 
hose business hours are spent in 
wntown New York is that fires and 
ccidents there may have more serious 
consequences than in some other sec- 
tors. One reason is that the streets in 
the territory are the oldest in the city 
nd there are many antique buildings, 
especially near the river fronts. It was 
the end of Manhattan Island, start- 
ing at the Battery, where the Dutch 
ind their descendants settled. It was 
there they built the business and resi- 
dences of New Amsterdam. With the 
exception of Broadway, Fulton Street, 
South and West Streets and a few 
ethers, the thoroughfares are just as 
narrow as they were centuries ago. One 
of these thoroughfares, Pearl Street, 
crosses Broadway twice. Until William 
Street, in the heart of the insurance 
district, was made a one-way street, 
omeone was killed or injured on it 

Imost every business day. 

In the news columns of this paper 
appears a story illustrating types of 
cases which come to the hospital; why 
it is one of the busiest public institu- 
tions in New York, and why such a 
hospital is a necessity in a section of 
the city which has such a congested 

spulation. Any one of a million people 
yvorking in downtown New York may 


have need of its services. 


O. J. ARNOLD ON INFLATION 

In the opinion of O. J. Arnold, presi- 
dent, Northwestern National Life, in- 
flation is currently costing the average 
United States family $1,000 per year in 
increased prices of the things they buy. 
He regards as misleading, gloomy cal- 
culations that it will take more than 
eighty years to pay off the national 
debt at $3 billions per year. That por- 





tion of the debt held by individuals, 
savings institutions and insurance com- 
panies is not directly inflationary in his 
opinion because jt does not increase pub- 
lic buying power. It is the portion of the 
debt financed by the government through 
the commercial banking system which is 
causing the directly inflationary effects 
on the price structure. This was the 
quick, easy way to raise money, but it 
has mushroomed credit and buying pow- 
er, and therefore prices. This portion 
amounts to some $76 billions, not $260 
billions. A $3 billions annual pay-off 
applied to this part of the debt would 
eliminate it inside of twenty-six years, 
he thinks. 

“One of the most vicious economic 
fallacies ever peddled to the American 
public,” said Mr. Arnold, “is the state- 
ment that we need not worry about pay- 
ing the national debt because ‘we owe 
it to ourselves.’ If we don’t pay the 
debt directly and honestly through taxes, 
we pay it very painfully, ‘through the 
nose,’ not only in the inflation of prices, 
but in decreases in the value of all sav- 
ings. A rapidly climbing output of con- 
sumer goods is already attacking high 
prices from one end. Simultaneous at- 
tack from the other end, upon the in- 
flationary forces generated by a mone- 
tized national debt, will speed the re- 
turn of our economic system to financial 
health.” 


Lauretta Flynn, who was organist at 
the Northwestern Mutual Life conven- 
tion recently held in Waldorf-Astoria, 
is wife of John F. Flynn of the Mc- 
Millen agency, New York. She is chief 
salesman of the Hammond Organ Co. 
as well as being a well known organist. 

* * * 

Lyman B. Whitaker, of New England 
Mutual’s Indianapolis agency, has been 
honored by Canterbury College, Dan- 
ville, Ind., which has established the 
Lyman B. Whitaker Athletic Medal to 
be awarded each year to the senior 
athlete who has been most outstanding 
in athletics, general character qualities 
and in scholarship. Mr. Whitaker, a 
trustee of the college, is one of the 
founders of the institution. 

* * x 


Thomas P. Allen, general agent in 
3rooklyn for Massachusetts Mutual Life, 
was recently elected to the board of di- 
rectors of the Big Brother Movement 
in that borough. 

* » 

William C. McCord, president, South- 
land Life Insurance Company, Dallas, 
has been elected a director of the Na- 
tional City Bank, Dallas, formerly the 
Liberty State Bank. 





WALLACE K. DOWNEY 


Wallace K. Downey, newly appointed 
Insurance Commissioner of California 
succeeding Maynard Garrison, who has 
resigned to become a vice president and 
a director of the Fireman’s Fund Group, 
was general counsel for Pacific Freight 
Lines prior to his appointment as Com- 
missioner. 

x * x 


Bruce Hoblitzel, Sr., active for years 
in fire insurance and real estate and 
member of the Louisville Board of Fire 
Underwriters, was elected president of 
the Louisville Board of Trade at the 
annual meeting on January 15. 

x * x 


K. Myron Hickey, vice president and 
treasurer, Mercantile Insurance Agency, 
St. Louis, is general chairman of the 
drive to raise the 1947 maintenance fund 
of $125,000 for the St. Louis Symphony 
Orchestra. The fund campaign will get 
started on February 3, running through 
February 28. 

* * * 


H. C. Mills, who has been made man- 
ager at the Canadian head office of the 
Insurance Co. of North America, has 
been with the company many years. A 
graduate of Upper Canada College he 
had a distinguished war record, serving 
overseas in the Italian and French 
campaigns with rank of captain in the 
48th Highlanders of Canada. 


* * * 


Thomas I. Parkinson, president, Equi- 
table Society, will be a speaker before 
Real Estate Board of New York at its 
dinner at Hotel Commodore February 1. 

x * x 

Chas. E. Becker, president of Frank- 
lin Life, Springfield, Ill., and Mrs. Bec- 
ker arrived in Honolulu on January 15 
aboard the Matsonia for a two-weeks’ 
vacation trip in Hawaii. Mr. Becker 
will combine business with pleasure in 
visiting the company’s Honolulu Agency, 
opened two years ago in the Islands. 
Under the leadership of Robert Bril- 
liande, general agent, it ranked among 
the Franklin’s leading agencies in sales 
during 1946. 

* x 

W. K. Niemann, manager of the home 
office agency, Bankers Life of Des 
Moines, has been named winner of the 
Community Service award for 1946 spon- 
sored by the Des Moines Tribune. 
Principal basis for Manager Niemann’s 
selection is that for a number of years 
he either has led or has worked in vir- 
tually every major gampaign conducted 
in the city for the benefit of a civic, 
educational or charitable project. 








Harris & Ewing 
JEROME LEDERER 


Jerome Lederer, chief engineer oi 
Aero Insurance Underwriters of New 
York for many years, has been elected 
a fellow of the Institute of Aeronautical 
Sciences. Only ten fellows may be 
elected in any one. year and the honor is 
conferred, according to an officer of the 
Institute, “by the most distinguished 
group in aviation and is presented onl) 
to those who have made valuable con- 
tributions to aeronautics.” Mr. Lederer 
received his certificate at a dinner of 
the Institute held January 27 at the 
Hotel Astor in New York. He spent 
several years during his career with the 


Government as director of the Safety 
Bureau of the Civil Aeronautics Board. 


* * * 


Marion Rich of the General American 
Life of Columbia, S. C., has been re- 
elected to the board of the First Na- 
tional Bank in that city. 

x * 


L. Russell Blanchard, sales promotion 
manager of the Union Mutual Life, 
Fortland, Me., has been elected to thie 
presidency of the Greater Portland 


alumni club of Colby College. 


Seated, left to right, are Harry } 
Quinn, Maryland Casualty; Georg 
Rowland, Wagner-Taylor Co., ge! 
chairman, and Eugene C. Mc( y, 
Hartford Fire. The first and last ne vcd 
are vice chairmen of the 1947 anrual 
banquet committee of the Insui 
Society of Philadelphia, the banc! 
being scheduled for February 17 ai ¢ 
Hotel Bellevue-Stratford. Standing «re 
Henry C. Preston, Newton B. Meade 
and George W. Ruhl, North America. 
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R. J. Crowe 

k. J. Crowe, general manager of the 
Employers Liability, is due in the 
United States next week. Mr. Crowe be- 
gan his insurance career in 1899 when 
he went with the London & Lancashire 
in Liverpool. He became associated 
with the Employers Liability in London 
in 1911 and in 1924 was appointed as- 
sistant secretary. In 1928 he became as- 
sistant manager and in 1931 was pro- 
moted to assistant general manager. On 
October 1, 1933, he became one of the 
corporation’s managers and in 1935 was 
given the title of “The Manager.” In 
1946 he was advanced to his present 
position of general manager. 

lor some years his duties were largely 
in connection with fire insurance and 
while serving in that capacity he came 
to Boston and spent some time there 
when the Employers Fire Insurance Co. 
was owned by the Employers Liability 
Assurance Corporation, Ltd., which is 
not the case now. He has been over to 
this side many times and has many sin- 
cere friends in the Employers Group 
family in the United States. 

One of his American friends who has 
seen much of him in the United States, 
says: “Mr. Crowe is of a retiring dis- 
position, but is most friendly and kindly 
in his dealings with Employers Group 
personalities. He has a complete knowl- 
edge of the insurance business—cas- 
ualty, fire and marine—which, coupled 
with his background and_ experience, 
makes him intuitively understand the 
problems which confront executives in 
the various divisions of insurance in 
this country.” 

Mr. Crowe is married, lives in Cheam 
in Surrey and has a daughter. His chief 
hobby is gardening. 


* * * 


Elmer F. Hunt, New President of 
Johnson & Higgins 

Imer F. Hunt, newly elected presi- 
dent of the internationally known insur- 
ance concern of Johnson & Higgins, to 
succeed the late William H. LaBoyteaux, 
heads one of the largest brokerage or- 
ganizations in the world. Johnson & 
liggins, the first insurance brokerage 
office in America to reach the 100-year 
mark, achieved just two years ago, has 
brenches in twelve American, Canadian 
an! Cuban cities, important connections 
In ‘\urope and elsewhere. The organiza- 
ton occupies a high position in the ma- 
rine, fire and casualty fields. Its head- 
quarters are at 63 Wall Street in New 
York City. 

tarted in 1845 as a marine brokerage 
ani average adjusting firm by Walter 
R stored Jones, Jr., and Henry W. John- 
and continuing to have as presidents 
trained in marine production and 
adjusting, this tradition is not now 
br-ken. Mr. Hunt, the new president of 
Jonson & Higgins, is likewise an au- 
rity on ocean and inland marine in- 
trance. He has as well a broad gen- 
era! knowledge of other lines of protec- 


aw 


gorous, aggressive and able, with 























forty-six years’ experience in insurance 
Mr. Hunt takes over the executive lead- 
ership and direction so capably handled 
for the last thirty vears by Mr. La- 
Boyteaux. In marine underwriting cir- 
cles Mr. Hunt is highly regarded. In his 
long career he has handled the produc- 
tion and placing of many hundreds of 
the larger marine insurance cargo con- 
tracts. 

A native of Staten Island, where he 
still resides, Mr. Hunt entered insurance 
in 1901. His first connection was with 
the marine insurance brokerage firm of 
Haywood & Wreaks which through a 
series of mergers ultimately became 
Willcox, Peck & Hughes, one of the 
big brokerage organizations of a genera- 
tion ago. Its offices were located at the 
corner of Beaver and South William 
Streets, in the heart of what was then 
the marine insurance district of New 
York. 

Mr. Hunt was an officer of Willcox, 
Peck & Hughes when that organization 
merged with Johnson & Higgins in 
1924. He became a director of J. & H. 
and also a vice president. For many 
years now he has supervised the entire 
ocean cargo and inland marine business 
of that organization. 

During the last quarter century both 
the marine and non-marine business of 
Johnson & Higgins has grown steadily. 
Today fire, casualty, surety, group life, 
pension and other classes of protection 
are handled in large volume. From an 
office which years ago had only a few 
employes Johnson & Higgins now em- 
ploys over 800 men and women at the 
New York head office and numerous 
branches. 


* * * 


Gilbert Kingan 


Gilbert Kingan, United States man- 
ager of London & Lancashire and Law 
Union & Rock, and president of Orient 
and Safeguard, and of London & Lan- 
cashire Indemnity, has lived in Hartford 
twenty years. His entire business career 
has been spent with London & Lan- 
cashire and its affiliated companies. His 
first job was with the head office of 
London & Lancashire in October, 1909. 
Thirteen years later he was transferred 
to the Manchester branch and in 1927 
came to the Hartford office. There he 
became agency secretary until July, 1929, 
when Henry W. Gray retired as United 
States manager and Mr. Kingan suc- 
ceeded him. Mr, Gray had succeeded 
A. G. McIlwaine. 


* * * 


Legal Aid Society’s Position on 
Eviction Cases 


The Legal Aid Review of the Legal 
Aid Society discussed problems of evic- 
tion in its current issue. The article is 
written by Hazel F. Lowenstein, staff 
attorney, Philadelphia Legal Aid Society. 

Throughout the ’30’s the Legal Aid 
Society seldom deviated from its rule of 
not representing the owners of real 
estate. 3ut, suddenly, she says, the 
Philadelphia society was confronted with 
the situation where true Legal. Aid 
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R. J. CROWE 
Photo taken when Mr. Crowe was assistant 
manager of Employers Liability. 


clients, by necessity, were becoming the 
owners of real estate, “and we found 
ourselves worrying not only on behalf 
of the tenant facing eviction, but also 
on behalf of the owner who wanted 
occupany of his newly purchased house.” 

Continuing Miss Lowenstein writes: 

“Tt was the one time pclicy of the 
Philadelphia Legal Aid Society never 
to intervene on behalf of the owner of 
real estate. But today, our rightful 
clients have become the ‘landed gentrv.’ 
This situation has come about partially 
by our inclusion of service men and 
women, the dependents of service per- 
sonnel, veterans and, further, by the un- 
fortunate fact that persons with truly 
sub-standard incomes have been forced, 
in order to provide themselves with the 
barest housing necessities, to negotiate 
for the purchase of housing units. In 
many instances, these housing units are 
little more than dilapidated shacks al- 
ready earmarked for condemnation and 
quite properly classed as slum areas we 
had once hoped to eliminate. But, today, 
the Legal Aid clinet is becoming owner 
of these and other undesirable heaps of 
clapboard, bricks and mortar.” 

* 


New French Insurance Paper 

“Ta Tribune Des Assurances” is the 
name of a new French insurance and 
financial publication succeeding the for- 
mer “Les Assurances.” The offices of 
the new paper are at 9 Rue D’Astorg, 
Paris. Directors of the paper are Mar- 
cel Chretien and Jean Philippe. 

x * # 
Insurance Mentioned in Peace Treaty 

The New York Times on January 18 
printed the full texts of the first five 
peace treaties of World War II. In the 
Italian pact special provisions, relating 
to certain kinds of property, appears 
this about insurance: 

“1. No obstacles, other than any ap- 
plicable to insurers generally, shall be 
placed in the way of the resumption of 
insurers who are United Nations na- 
tionals of their former portfolios of 
business. 

“2. Should an insurer, who is a na- 
tional of any of the United Nations, 
wish to resume his professional activi- 
ties in Italy, and should the value of 
the guarantee deposits or reserves re- 
quired to be held as a condition of 
carrying on busines in Italy be found 
to have decreased as a result of the loss 
or depreciation of the securities which 
constituted such deposits or reserves, 
the Government undertakes to accept, 
for a period of eighteen months, such 
securities as still remain as fulfilling any 
legal requirements in respect of deposits 
and reserves.” 

Under the head of contracts and in 
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the Italian treaty appears this para- 
graph: 

“Notwithstanding the foregoing pro- 
visions, contracts of insurance and rein- 
surance shall be subject to separate 
agreements between the Government of 
the Allied or Associated Powers con- 
cerned and the Government of Italy.” 

* * # 
Fate of the Normandie 

The wrecking of the former luxury 
liner Normandie into a scrap heap at 
Port Newark, N. J., holds a fascination 
for newspaper writers. Few ships have 
had so much written about them as the 
Normandie which went to the bottom of 
the Hudson River as a result of a fire 
on February 10, 1942, the disaster origi 
nating in careless use of an acetylene 
torch by a workman. 

Although built at a cost of $40 million 
the vessel was finally sold to Lipsett 
Incorporated, contractors of 80 Wall 
Street, New York, for $161,680. It is now 
being demolished. The only item to be 
spared the ignominy of the scrap heap, 
Morris Lipsett told the New York Her- 
ald Tribune, are the belgian paving 
blocks used as forward ballast to equalize 
the weight of the four motors, each of 
40,000 horsepower. 

At present two fifty-ton cranes are at 
work constantly lifting individual steel 
plates from the deck and placing them 
directly on freight cars. Since starting 
operations January 2, 200 to 300 tons 
of scrap have been realized daily and 
they go straight from the pier to the 


mills. Present market for scrap steel 
is $22 a ton. Formerly, it was $16.17 
per ton. 


* * * 
Financial Management 


Whether the programs at meetings 
of the American Management Associa- 
tion are prepared by an individual or a 
committee a lot of credit is due as this 
is one of the best managed organiza- 
tions in the business world and is par- 
ticularly helpful in the character of its 
forums which cover a wide range of 
topics. On February 5-6 the AMA will 
hold a conference on financial manage- 
ment at the Hotel Commodore. Some 
problems on which it hopes to throw 
light are these: 

What will be the extent and nature 
of future Federal corporate taxation? 
Have inventories grown too large, and 
are they being carried at their proper 
replacement values? What is the im- 
mediate outlook on interest rates, and 
how will they affect capital financing? 
Will credit risks stand up under the 
trying conditions just ahead? 

Other subjects to be discussed include 
pension and _ profit-sharing plans, ac- 
counting and labor relations, and credit 
problems of today. 
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IEA to Test Feasibility 
Of Uniform Fire Rating 


WILL BEGIN IN NEW JERSEY 
McCain, Chairman; Conick, Vice Chair- 
man; Cruttenden, Martin, Sammons 
Elected to Board of Trustees 

Plans for determining the feasibility 
of greater uniformity in fire insurance 
rating methods are announced by E. L. 
Williams, president of Insurance Execu- 
tives Association. Actual tests in the 
field involving the inspection and rating 
of a representative group of risks will 
begin in New Jersey in February. Ad- 
ditional testing will be done in other 
states when and if this appears neces- 
Sary. 

This project is the outgrowth of an 
exhaustive study of rating methods be- 
gun early in 1944 by the Insurance Ex 
ecutives Association under the direction 
of the committee on classification and 
rating methods of which H. C. Conick, 
United States manager of the Rovyal- 
Liverpool Group is chairman. During 
the course of this study numerous con- 
ferences with rating experts and com- 
pany executives were held and all rating 
methods presently in use throughout the 
United States were analyzed in detail 


To Test Basic Schedule 


Initially, this program will embrace 
the testing of the general basic schedule 
to determine if a schedule of this type 
is practical for wider application and 
what changes in it would be required for 
such use. It is anticipated that the test- 
ing in New Jersey will also reveal what 
other schedules or types of schedules or 
modifications should be given field tests. 

Prior to the time that the actual test- 


ing program begins, a selected group of 


rating experts who have been loaned to 
IEA for this project will assemble in New 
York where they will undergo several 
weeks of intensive schooling. Not until 
this period of schooling has been com- 
pleted will practical testing be under- 
taken. Upon completion of the testing 
in New Jersey, the collated results will 
be studied and appraised for determin- 
ing the next step in this broad program. 


McCain Named Chairman 


Mr. Williams also announces that at 
the last meeting of the IEA, Walter B 
Cruttenden, president, Springfield Fire 
& Marine Insurance Co.; Ronald R. 
Martin, United States manager, Atlas 
Insurance Co., and F, Elmer Sammons, 
president, Hanover and Fulton Fire In- 
surance Cos., were elected to the board 
of trustees. W. Ross McCain, president 
\etna Fire Group, was elected chairman 
of the association; Mr. Conick, vice 
chairman, and J. C. Evans, vice presi- 
dent, Great American Insurance Co., 
treasurer. 

Other 
trustees are: 


members of the board of 
Peter J. Berry, president, 
Security Insurance Co.; John R. Cooney, 
president, Loyalty Group; James F. 
Crafts, president, Fireman’s Fund Group; 
G. P. Crawford, president, Glens Falls 
Group; J. M. Haines, United States man- 
ager, Phoenix-London Group; J. K. 
Hooker, vice president, Automobile and 
Standard Fire Insurance Cos.; F. W. 
Koeckert, United States manager, Com- 
mercial Union Group; C. S. Kremer, 
president, Hartford Fire Group; F. D. 
Layton, president, National Fire Group; 
Harry F. Ogden, president, Fidelity & 
Guaranty Fire cee 


MRS. IRVING MOSS DIES 
Mrs. W. Irving Moss, wife of the 
president of Hartwig-Moss Insurance 
Avency, New Orleans, died last week. 





Four Are Promoted by 
The Travelers Fire 


MILLARD WILSON SECRETARY 





Wareing Assistant Secretary; Malone 
Southern Dept. Secretary; Hay- 
cock Marine Assistant Secretary 





The Travelers Insurance Companies 
have announced four promotions in the 
Travelers Fire and Charter Oak Fire. 
The promotions were announced by 
President Jesse W. Randall following a 
meeting of directors. 

Millard T. Wilson has been made sec- 
retary and Robert Wareing assistant 
secretary. Joseph T. Malone has been 
named secretary of the southern depart- 
ment and Roy T. Haycock assistant sec- 
retary of the marine department. 

Mr. Wilson was born in Marion, N. C., 
and graduated from North Carolina 
State University. He entered insurance 
as an engineer with the South-Eastern 
Underwriters Association and in June, 
1929, went to the Travelers as a fire sur- 
vey engineer in the Charlotte branch. 
In 1931 he was made special agent there 
and in 1935 manager in that office. He 
was brought to the home office in Hart- 
ford in January, 1940, as superintendent 
of agencies and in 1943 was made sec- 
retary of the southern department. In 
his new position as secretary of the 
two fire companies his underwriting 
duties will become nationwide. 

Wareing, Malone, Haycock 

Mr. Wareing went to the Travelers 
as a chief examiner in the eastern de- 
partment in 1926 after service in the 
United States branch of the Phoenix of 
London. In 1938 he was made assistant 
secretary of the eastern department and 
more than six months ago was detached 
from that department and given general 
duties. 

Mr. Malone is a native of New Haven 
and was in the employ of the Security 
of that city before joining the Travelers 
in 1926. In 1938 he was made assistant 
secretary of the southern department. 

Mr. Haycock was with the marine 
department of the Fireman’s Fund at 
San Francisco for ten years before join- 
ing the Travelers marine department as 
an underwriter and field man in the 
Pacific Coast marine department at San 
Francisco. In December, 1942, he be- 
came an officer in the United States 
Navy and when he returned to the serv- 
ice of the Travelers in December, 1945, 
was assigned to the home office in 
Hartford. 


BLUE GOOSE AT MIAMI BEACH 





1947 Grand Nest Convention at Roney 
Plaza Hotel October 6-8; Norton 
Convention Chairman 
Most Loyal Grand Gander George E. 
Edmondson of the Honorable Order of 
the Blue Goose, International, announces 
that the 1947 grand nest convention will 
be held at the Roney Plaza Hotel at 
Miami Beach, Fla., on October 6-8 in- 
clusive. This will be the first time in 
many years that an annual Blue Goose 
meeting will not be held during the 
month of August. Ray M. MclIntyre, 
owner of the J. H. Norton & Co. gen- 
eral agency at Jacksonville, is general 
convention chairman, with Milton M. 
Spradlin of Tampa co-chairman. Mr. 
Edmondson is a_ general agent at 

Tampa. 

The dates were changed from August 
to October because of hotel accommo- 
dations. The large Roney Plaza is able 
to handle several hundred delegates and 
guests and a convention rate of $10 a 
day for a twin-bedroom, including use 
of cabanas and swimming pool, has been 
arranged. October weather is warm 
enough for bathing and nights are 
comfortably cool. 


Bohlinger, Morrill To Be 
Back in N. Y. Next Week 


Alfred J. Bohlinger, New York Deputy 
Insurance Superintendent, and Thomas 
C. Morrill, assistant to Superintendent 
Robert E. Dineen, sailed this week from 
England on the Queen Elizabeth and are 
expected back in New York on Mon- 
day. They left New York, January 3, 
aboard the same vessel, spending this 
month in London conducting a study of 
various phases of insurance operations 
and regulatory aspects. 


Aansmmsiiiiile: Standard Show 


Large Gains in Premiums 


Premium income of the Automobile 
of Hartford in 1946 was $27,938,576, up 
$6,600,000. This resulted in an increase 
in unearned premiums of $4,487,000. 
There was an underwriting loss of 
$1,916,552, which also was due to an 
unusual expansion in the company’s 
business and to an unfavorable loss 
ratio in the automobile collision line. 

Surplus of the company is $8,916,057, 
a drop of $1,623,018 for the year. A fall 
in the market value of stocks of $1,300,- 
000 was charged to contingency reserve. 
The contingency reserve on December 
31, 1946 was $3,400,000. 

Assets of the company were $47,131,- 
571, an increase of $2,651,738 for the 
year. 

Premium income of the Standard Fire 
was $4,322,138, up $1,077,082. This in- 
crease in premium income resulted in 
an increase in unearned premiums of 
$915,573. Surplus is $2,391,378. Assets of 
the company are $9,401,365, an increase 


of $740,623. 
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Home Promotions at 
Newark and Pittsburgh 


WILSON MANAGER AT NEWARK 





Griswold State Agent and Ohl Associate 
in Northern N. J.; McMillan State 
Agent for Western Pennsylvania 





The Home of New York announce: 
the following promotions in its Newar! 
N. J., and Pittsburgh offices: Joseph H 
Wilson has been advanced from stat: 
agent to manager of the Newark offic: 
L. C. Griswold, formerly associate stat: 
agent, has become state agent for tly 
same territory, and William F. Ohl, Jr. 
previously a special agent in the Newarl 
office, has been appointed associat: 
state agent. A. V. McMillan, former] 
a special agent in the company’s Pitts- 
burgh office, has been appointed state 
agent for western Pennsylvania. 

Mr. Wilson was born in Topeka 
Kan., and attended Northwestern Uni 
versity. Prior to his association with 
the Home he served as state agent in 
Illinois for the Liverpool & London & 
Globe from 1925 to 1938. In the latter 
year he joined the Security of New 
Haven as state agent for the same 
territory. In 1941 he entered the employ 
of the Home and was appointed state 
agent of New Jersey in the company’s 
Newark office where he has served until 
the present advancement. 


Griswold, Ohl, McMillan Careers 


Mr. Griswold, who was born in East 
Berlin, Conn., attended Perth Amboy 
High School and was later graduated 
from Pratt Institute in Brooklyn. His 
entry into the insurance field was coin- 
cidental with his association with the 
Home when he was employed by the 
company as a clerk in the loss depart- 
ment of the home office. Subsequently 
he was transferred to the Newark office 
as an adjuster and in 1941 was advanced 
to the post of associate state agent in 
the Newark office. In his new position 
he will continue to have his headquar- 
ters in the Home’s Newark office. 

Mr. Ohl was born and educated in 
the public schools of New York City. 
He entered the insurance field when he 
was employed by the Home in 1921 as 
a clerk in the company’s improved risk 
department. Later he was assigned to 
the service department. In 1936 he was 
transferred to Boston as manager ot 
the service department in that city. 
Later that same year he was appointed 
a special agent in the Home’s Newark 
office. He is a past most loyal — 
of New York City Pond of Blue Goose. 

Mr. McMillan, who was born in 
Youngstown, Ohio, attended the Uni- 
versity of Pittsburgh and Carnegie In- 
stitute of Technology. Prior to his con- 
nection with the Home he was employed 
by the Allegheny division of the Middle 
Department Rating Association in Pitts- 
burgh. In 1941 he joined the Home as 
a special agent in the Pittsburgh office. 

These advancements have been placed 
into effect and headquarters will con- 
tinue to be in the same offices as here- 
tofore. 


Van Iderstine Heads New 


North Carolina Insurer 


Robert Van Iderstine, formerly a New 
York insurance man, has been Gee tes 
president of the Old North State In 
ance Company of Greenville, N. C. Tis 
new company has an authorized capital 
of $1,000,000, of which $500,000 is bens 
issued, and $1,000,000 surplus. The « 
pany is authorized to write fire, cas! 
and fidelity lines. 

Besides Mr. Van Iderstine other “'- 
rectors of the Old North State are \\. 
H. Woodward, C. S. Alexander, J. 1 
Blount, J. S. Fickler, E. G. Flanaga: R. 
M. Garrett, Robert L. Humber, |. ‘)- 
Joyner, T. H. Woodard and BE. 
Young. The two last named are 10) 
presidents of the North Carolina A 
ciation of Insurance Agents. 
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Why Lower New York Needs 


Beekman- Downtown Hospital 


The average executive or member of 
clerical staff, working all day in the 
pleasant environ of a modern lower New 
York City skyscraper, and seeing no 
untoward incident in the day to day 
routine, may wonder why there is need 
for a hospital in the district. They may 
ponder why the Beekman-Downtown 
Hospital, located on ancient Beekman 
Street near the East River, can be so 
busy and have such limited accommoda- 
tions that it will be necessary for it to 
build a big new home at Spruce and 
William Streets as soon as the cost of 
construction material and other infla- 
tionary factors revert to economic sanity 
again, 

1,000,000 People in Hospital Area 

I decided to visit Miss Mabel Davies, 
who has been superintendent of the 
hospital since October, 1925, and find 
out. Before coming to the Beekman 
Street Hospital, as it was formerly 
called, she was assistant superintendent 
of the Presbyterian Hospital of whose 
school of nurses she is a graduate. Miss 
Davies informed me that the best way 
to answer my questions was to send 
for the records, which she did. 

While waiting for them she said it 
was obvious that it would be impossible, 
by the law of averages, for a million 
people to be constantly moving about 
in a congested working area and not 
have some casualties occur. And that 
is the size of the population in the 
sector of the city—from Canal Street 
to the Battery (lower end of Manhattan 
Island)—in which the ambulances of the 
Beekman-Downtown Hospital operate. 

The insurance and banking districts 
of New York are largely in this area. 
Many of the office buildings have a 
population of more than 5,000 people; 
one having a population of 9,000. Some 
of the world’s tallest buildings are 
within a few blocks of each other; the 
third largest in the city, located at 70 
Pine Street, being 950 feet tall; the 
Bank of Manhattan, at 40 Wall Street, 
is 927 feet in height. Others include 
the Woolworth Building, 792 feet tall; 
the Irving Trust, which is 646 feet, and 
the Singer Building, 612 feet tall. In 
coutrast, there are sections of down- 
town New York where there are build- 
Ings many generations old, and one 
section where there hasn’t been a new 


building erected for a century. That 
means fire hazards, and firemen are 
irequently injured in fires. Only this 
month, in the burning of a restaurant 


on John Street (one of the two prin- 
| pal insurance-occupancy streets of 
iw York) four firemen were injured 
when floors fell and one of the firemen 
was so seriously injured that he is still 
the Beekman-Downtown Hospital. 
People Stricken in Offices 


\s the secretary of Superintendent 
vies arrived with records of recent 
Hospital cases the latter said: “Before 
sive you a summary of these cases 
ant to call your attention to coronz iry 
1 cerebral hemorrhage cases. Such an 
— may happen in an office at any 

An executive or a clerk may leave 
gee! entirely unaware of his con- 
tion and be stricken at his desk or 

to the floor while walking from 
one office to another. The quicker this 
Person is taken to a hospital the better. 
e have had many coronary and hem- 
orrhage cases.’ 

Large Number of Injuries Caused 

By Falling 

Miss Davies then began to look at 

record of cases. A surprisingly large 


“ 


mber of them were of injuries sus- 


By CLARENCE AXMAN 


tained in falls down flights of stairs. 
Some of these are in offices as the vic- 
tim has not watched his or her step in 
going from one floor to another. Many 
are in the subway returning from work 
when in the rush someone trips and 
falls. Fractured skulls, legs, arms or ribs 
frequently result. In the hospital the 
x-ray operators are among the busiest. 
The hospital had a case of a man who 
for some unexplained reason walked 
from the station platform to the track, 
was pinned between the wall of the 





cross. Trucks, however, figure in most 
of the car accidents in downtown New 
York. One case in the hospital was that 
of a man who was standing on the 
sidewalk when a truck backed into him 
and smashed his chest. 

Illustrating the perils of the street a 
man taken to the hospital had been set 
upon and stabbed by an unknown assail- 
ant, and apparently without knowledge 
by the victim of why he was assaulted. 

Many cases are those of sudden ill- 
ness in offices where hospital attention 


Proposed new building for the Beekman-Downtown Hospital at Spruce and 


William 


station and the train and he died at 
Beekman-Downtown. 

Many accidents happen at the ele- 
vators. Sometimes a person plunges 
down an open shaft or is painfully or 
seriously injured in trying to leave the 
elevator after it is about to ascend and 
there has not been time to close the 
door. Elevators themselves sometimes 
crash to the basement. 

On one occasion the hospital treated 
sixty-seven cases of ptomaine poisoning 
which occurred as a result of diners 
eating some food which had _ been 
brought in from a restaurant. 


Revolving Doors 


Revolving doors are responsible for 
some of the accidents. Thoughtless per- 
sons, especially very young ones, get 
some sort of a thrill out of giving these 
doors an extra push and those following 
them may be caught unprepared as it 
spins like a top. 

A recent case having attention was 
that of a girl clerk who swallowed two 
safety pins. In this instance the hos- 
pital took x-ray pictures every hour 
for some time. The girl finally emerged 
safely from this painful experience. 

A window cleaner in an office stood 
on a chair to open the window; lost his 
balance; was painfully hurt. 

Recently, there have been a number 
of holdups in the big office buildings 
One tenant in a Nassau Street building 
was hit on the head by a blackjack. The 
hospital records disclose that people 
have been shot in offices by bandits. 

The automobile has been responsible 
for many casualties, especially before 
the days of the one-way street. One 
which was dangerous to cross is William 
Street, a thoroughfare which was too 
narrow for cars to safely navigate in 
two directions, or for pedestrians to 





Streets. 


is a necessity. Slippery floors also are 
a cause of accidents. 

In cases of requests for ambulances 
the procedure in Greater New York is 
to call up police headquarters in Center 


Street instead of calling up any _ hos- 
pital direct. At police headquarters the 
city is diagrammed by map and _ the 


particular hospital for the area is called 
and notified of the address of the acci- 
dent by the police. The Beekman-Down- 
town Hospital does not have doctors 
respond to calls upon getting the first 
police information, the ambulances be- 
ing manned by a driver and an attend 
ant, the latter understanding first aid 
treatment. Upon arriving at the scene, 
however, the attendant may note a situ- 
ation which will require a doctor to 
come to the spot. 


Number of Those Serving the Hospital 


Number of persons employed by 
Beekman-Downtown Hospital, exclusive 
of doctors but including nurses, is 1235. 
Staff directors are Dr. Robert H. Ken- 
nedy, surgical director, and Dr. Marsh 
McCall, medical director. There is a 
consulting staff of seventeen doctors, 
each a specialist. Their principal sub- 
jects, in addition to medicine and sur- 
gery, include neurology, gynecology, 
pathology, orthopedics, thoracic  dis- 
eases, roentgenology and urology. The 
hospital also has a visiting staff of fifty 
doctors and surgeons. : 


Directors Are Prominent in Their Fields 


The board of directors of the. Beek- 
man-Downtown Hospital consists of 
thirty-four men who represent many of 
the outstanding concerns in the city. 
They include Harvey D. Gibson, Manu- 
facturers Trust; Emil Schram, president 


(Continued on Page 25) 
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Dineen Proposes New 
Financed Car Ruling 


INVITES PUBLIC COMMENTS 
Proposal Would Require Full Data on 
Fire, Casualty, Life, Accident 
and Health Coverage 





Superintendent Robert KE 
New York announces that 
Department is prepared 
to issue a ruling or regulation in con- 
nection with insurance covering financed 
automobiles, explaining that under pro 
visions of the insurance laws, the Super- 
intendent is empowered to draft rulings 
rr regulations to implement the various 
sections of the statute. 

Under the proposal, the Department’s 
ruling in connection with the issuance 
of certificates under open policies cov- 
financed automobiles of May 25, 


Insurance 
Dineen of 
the Insurance 


ering 

1933, and subsequent modification of 
May 25, 1938, would be rescinded and 
the new ruling substituted. Before 


adoption of the proposed ruling or regu- 
lation, the Insurance Department invites 
interested persons to submit any sug- 
gestions for amendment or additions to 
the proposed ruling or regulations. All 
such amendments or proposed additions 
must be in the hands of Deputy Super- 
intendent Carl Typermass at the Insur- 
ance Department at Albany on or before 
February 6. 


Following is the text of the Depart- 
ment’s proposed ruling: 
(A) GENERAL INSURANCE— 
FIRE AND CASUALTY 
“1. All policies and certificates or other evi 


dences of insurance issued in this state covering 
purchasers of financed 
written for the full 
charged and 
complete information 
(a) Kind or 
(b) Amount of insurance 
chaser’s automobile. 

(c) Amount of the 
for each kind of insurance 
premium charged for all 


automobiles must be 
term for which the pre 
mium is must contain full and 
as to the following: 
kinds of insurance coverage. 
covering the pur- 
premium charged 
and the ag- 


insur- 


gross 


gregate 
ance coverages. 
(d) Effective date or dates of the insurance 


and the expiration date or dates of 
insurance, 

‘2. Every policy and certificate issued in 

this state must be countersigned by a licensed 

resident agent and must be delivered to the 


purchaser of the automobile within fifteen days 
after the 

“3, The policy or certificates must be written 
filed 


insurance becomes effective. 


in accordance with the rates and rules 
and accepted for use in this state. 

“4, In the event of cancellation by 
policy or certificate covering a 
automobile, such shall give 
of cancellation to the purchaser of 
the automobile. 

“5. The automobile is en- 
titled to the unearned premium or return pre- 
cancellation of the policy 
with the 


the in- 
surer of any 
financed insurer 


due notice 
purchaser of the 
mium on the or cer- 
accordance provisions of 
or certificate. 
connection insurance 
insurer or by a participating stock 
insurer, the purchaser of the automobile shall 
be entitled to the dividend paid by such insurer 
under an individual policy or in the case of 
a master policy, the pro rata part of the divi- 
dend payment made thereunder. 
(B) LIFE AND ACCIDENT AND 
HEALTH INSURANCE 


“7, If the purchaser of a financed automo- 
accident and health 


tificate in 
such policy 
“6. In 


a mutual 


with issued by 


bile pays a premium for 





Brooklyn Brokers Name 


Committees for Year 
The Brooklyn Insurance Brokers As- 


sociation has appointed members of 
standing committees for this year. The 
chairmen and secretaries of these com- 
mittees are as follows: executive, Victor 
A. Gauthier chairman and Paul Hempel 
secretary; special service, Max A. Pul- 
ver chairman and Mortimer L. Nathan- 
son secretary; legislative, Alex Gold- 
berger chairman and Max Kletz secre- 
tary; membership, Nicholas V. Cichenze 
chairman and Joseph A. Carbone secre- 
tary; bulletin, William J. Kennedy 
chairman and Alex Goldberger secre- 
tary. 

Also public relations, Alfred I. Jaffe 
chairman and Peter A. Locke secre- 
tary; audit, Mr. Gauthier chairman and 
Harry G. Ellis secretary; finance, Ed- 
ward C. MacCormack chairman and J. 
E Fries secretary entertainment, 
Charles A. Merante aida and James 
J. McCourt, Jr., secretary; golf, Walter 
S. Meade chairman and David McKin- 


non secretary; girs Mr Pulver 
chairman and Mr. Goldberger secretary; 
forum, Herbert J. Pohs chairman and 


arbitration, Nathan 
and Mr. Ellis secre- 


Mr. Jaffe secretary; 
Edelstein chairman 
lary. 





Camden County Agents Meet 

The Camden County, N. J., Insurance 
\gents Association held its monthly 
meeting on January 27 at Camden with 
Francis E. Davenport of Pitman, one 
of the insurance leaders of Gloucester 
County, as speaker. Chairman Robert 
H. Harmer of the educational commit- 
tee reported on the association’s insur- 
ance institute at the College of South 
Jersey. 

The annual dinner of the Camden As- 
sociation will be held on Tuesday eve- 
ning, March 18, at the Walt Whitman 
Hotel in Camden. The principal 
speaker will be Governor Alfred E. 
Driscoll. 





he shall be provided with a policy, 
is on file with the 


insurance, 
of which 


copy Department, 
at the rate filed with the Department. 
“8. If the purchaser of the automobile con- 


tributes toward the cost of life insurance, a 
statement of insurance must be issued to him 
within a reasonable period after the insurance 
containing the name of the 
insurer, the policy number, the type of policy, 
the amount of premium, a statement that the 
amount of insurance paid shall be applied by 
the creditor toward the discharge of the in- 
debtedness of the debtor and a brief description 
of the coverage afforded.” 


becomes effective, 
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Va. Rehearing on Plan 


For Installment Premiums 


February 25 has been fixed as the date 
for a hearing before the Corporation 
Commission of Virginia on a petition by 
three companies for authority to sell fire 
insurance in the state on the installment 
premium plan. The companies are the 
Insurance Company of North America 
and its running mates, Alliance of Phil- 
adelphia and Philadelphia Fire & Ma- 
rine. 

A similar plan was disapproved by the 
commission last fall but an opportunity 
was given to submit a revised proposal. 
To make possible its installment pur- 
chase plan, the petitioning companies 
are asking the commission to consent to 
the full premiums the first year and 
80% of full charges for each succeeding 
year, 


Ruth Van Kerkhove Pres. 


Rochester Insurance Women 


Ruth Van Kerkhove of the Edwin V. 
Foster Agency has been elected presi- 
dent of the Insurance Women’s Associa- 
tion of Rochester, N. Y. Vice presidennt 
is Mrs. Ann Adsit; recording secre- 
tary, Helen Morey; corresponding sec- 
retary, Marion Haley, and treasurer, Ida 
Koch. 








Seek Agreement on Rating 
Bill for Ohio Legislature 


A rating bill will be introduced in the 
Ohio General Assembly but whether it 
will have the united backing of the vari- 
ous insurance groups remains to be 
seen. Fire and casualty representatives 
have conferred with each other and with 
officials of the different national groups 
interested in the subject, but no agree- 
ment has been reached. 

Represented in the hearings have been 
the independent insurers, casualty ex- 
ecutives, National Board, domestic com- 
panies. American Mutual Alliance and 
the Ohio Association of Insurance 
Agents. Paul H. Gingher, counsel for 
the Ohio Association of Insurance 
Agents, served as chairman of the 
group, and Theodore M. Gray, secretary 
of the association, as secretary. 

Mr. Gray is quoted as saying that 
agents’ representatives concerning the 
agents’ representatives concerning the 
machines of filing and the flexibility of 
the bills in practice. Effect on the com- 
mission structure also is giving the 
agents concern, it is said. The associa- 
tion is hopeful that a bill can be de- 
vised that will have the support of all 
sections of the insurance industry in 
Ohio and it questions the wisdom of in- 
troducing a bill in the legislature that 
does not have the unanimous and en- 
thusiastic approval of the insurance 
men, 


IOWA QUALIFICATION BILL 
The Iowa Association of Insurance 
Agents is expected to sponsor an agent’s 
qualification bill in the Iowa legislature 
which is now in session. The hill is 
being drafted and is expected to be 
introduced by one of the 
the legislature shortly. The Iowa Asso- 
ciation of Life Underwriters also is 
planning to sponsor an agent qualifica- 
tion bill for life agents. 
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Syracuse Women Sponsor 


Educational Course 


Forrest H. Witmeyer, president o 
the Excelsior, will conduct the opening 
session of a course in fire insurance and 
allied lines, which began Monday eve- 
ning, January 27, in the board of di 
rectors room of the Excelsior at Syra- 
cuse, N. Y. The course is sponsored by 
the Syracuse Insurance Women’s Asso 
ciation and is under the supervision of 
the educational division of the National 
Association of Insurance Agents. 

Meetings will be held weekly for ten 
consecutive weeks and the first three 
lectures will be devoted to a study of 
the standard fire insurance policy and 
forms. 

Discussion leaders for the course have 
been selected from the various phases 
of the insurance industry in central 
New York. The committee in charge of 
arranging the course consists of Mrs 
Ruth Wright, chairman; Miss Marjorie 
Hull, Miss Eleanor Robinson, Mrs. 
Grace McCrea and Miss Loretta Mit- 
chell. Miss Margaret A. Sullivan is presi- 
dent of the club. 

Hostesses to members in the Excel- 
sior offices Monday evening were Miss 
Mildred T. Linn, Mrs. Luella Kempf, 
Miss Jean A. Linn and Miss Virginia 
M. Harkins. 





Insurance Courses in N. Y. 


The Walter Hervey Junior College of 
15 West 63rd Street, New York City, is 
offering a course in insurance broker- 
age, designed to qualify applicants for 
the New York State examinations. The 
eighteen weeks’ course costs $69, Sec- 
tion A meeting Monday and Wednesday 
evenings from 6:30 to 9:30 o’clock, b« 
ginning February 24 and Section 3} 
meeting Tuesday and Thursday eve 
—— 6:30 to 9:30, beginning Februar 


“ee insurance risk analysis course, 4! 
advanced course for brokers, will sta: 
February 27. The class will meet Thurs 
day evenings, 6:30 to 8:30 o’clock, f' 
sixteen weeks. Donald E. Deyo is 
rector of the course. 





ROBERT N. MERRITT DIES 


Robert N. Merritt of Westfield, N. 
retired New York insurance broker, di 
at his home on January 25 at the a 
of 90 years. He retired in 1922. A 1 
tive of Morristown, N. J., Mr. Merr 
moved to Westfield from New Yc 
twenty-three years ago. He was a me 
ber of the Westfield Old Guard. Survi 
ing are his widow, two daughters, thr: 
— and two great-grandch 

ren. 





AGENT HEADS KIWANIS CLUE 

R. W. Boland, well known insuran 
man of Clinton, S. C., has been instal! 
as president of the local Kiwanis c! 
for the ensuing year. 
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MONTPELIER 


Synibul of 
Colonial Lradition 


ONTPELIER, the plantation home 
of James and Dolly Madison in 
Orange County, Virginia is an outstand- 
ing example of a Southern Colonial 
home designed for gracious living. The 
central portion of the mansion was built 
by Colonel Madison, father of James, 
about 1760, but the wings and the great 
portico with its four Roman Doric col- 
umns were added by our fourth presi- 
dent in 1793. It was a house conceived 
for lavish entertainment and no more 
fitting host and hostess could have graced 
it than the Madisons. Certainly Dolly 
Madison had had enough experience as 
the official hostess of Washington society 
to make any social affair she undertook 
at Montpelier a glittering success. 
James Madison was born in Port Con- 






James and Dolly Madison 


way, Virginia and received his early 
education under the tutelage of the Rev- 
erend Thomas Martin. At the age of 18 
he entered Princeton where he was grad- 
uated in 1771. A long and stormy politi- 
cal career followed, during which he 
served his state and country in many 
offices : as a member of the Virginia Con- 
vention; a member of the Governor’s 


° 
3 “s 
Hinata ae idioes te 






Council; a delegate to the Continental 
Congress; a member of the House of 
Delegates; a delegate to the Philadelphia 
Convention; Secretary of State 
and chief advisor to Thomas 
Jefferson; and President of the 
United States for two terms. 
Perhaps no other statesman 
contributed any more construc- 
tive work to the building of our 
democracy than did Madison, 
for he was responsible for call- 
ing together and presiding at 
the convention which framed 
our precious Constitution. Had 
he done nothing more, his life 
would have been a full one for that fact 
alone, but his many other important 
contributions during the Colonial period 
helped to cement the founda- 
tions of our democracy. 
Upon retirement from pub- 
lic life Madison returned to 
Montpelier where he and his 


wife assumed their rightful Fire « 





The stately portico of the plantation home 


A 


death, 


positions as master and mistress of an 
important plantation. Except for a few 
minor public services, the Father of the 
Constitution lived a quiet life devoted to 
gentleman farming. The year after his 
death in 1836, Dolly returned to Wash- 
ington where as “the venerable Mrs. 
Madison” she resumed the same envi- 
able position in society which she had 
held while there during her husband’s 
and Jefferson’s terms as President. As the 
official queen of Washington society, her 
reign has been unparalleled in our his- 
tory for both popularity and length. 


The Home, through its agents and 
brokers, is America’s leading insurance 
protector of American Homes and the 
Homes of American Industry. 


* THE HOME 
Arsureance 


Company 


NEW YORK 
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CARROLL JOINS PROV. WASH. 


Rhode Island Insurance Commissioner 
Resigns to Take Executive Post 
With Providence Group 
J. Austin Carroll, Insurance Commis- 
sioner of Rhode Island since June, 1942, 
today resigns that post to join the 
Providence Washington and Anchor at 
Providence in an executive capacity. 
During his years as head of the Rhode 
Island Department, Mr. Carroll has been 





J. AUSTIN CARROLL 


active in the National Association of In- 
surance Commissioners and has served 
on many of its important committees, 
including the executive committee, 
workmen’s compensation, fire and ma- 
rine and interpretation and complaint, 
being chairman of the last two. 

Upon graduation from Providence 
College in 1928, Mr. Carroll joined the 
National Bureau of Casualty & Surety 
Underwriters. In 1936 he entered the 
insurance brokerage field with Marsh 
& McLennan, Inc., and in 1941 Mr. 
Carroll was appointed production mana- 
ser of the Manufacturers’ Group, leav- 


ing that position to become Insurance 
Commissioner, 
During his administration, he has 


completely reorganized the department 
and has been actively identified with the 
revision of the Rhode Island laws, par- 
ticularly in his efforts to improve agents’ 
qualifications and licensing laws. In 
this respect, he was active in the estab- 
lishment of the insurance courses at 
Rhode Island State College and has 
served as chairman of the Insurance 
\dvisory Board since inception. 


Atlantic City Chosen by 
NAIC for June Meeting 


The National Association of Insurance 
Commissioners will hold its 1947 annual 
meeting at the Haddon Hall Hotel in 
Atlantic City on Sunday to Thursday, 
June 1-5. During the December meeting 
in New York City no final decision on 
this year’s convention site was reached. 
Upstate New York resorts were consid- 
ered, also Quebec City. A committee of 
three was appointed to handle the prob- 
lem and this committee decided on At- 
lantic City, one of the few vacation spots 
in this section able to handle the large 
crowd expected to attend this meeting 


of the NAIC, 


Miller Inland Masins Supt. 


Phoenix-Connecticut Group 

Louis J. Miller, former insurance 
agent and field representative, has en- 
tered the employ of the Phoenix-Con- 
necticut Group at Hartford as superin- 
tendent of the inland marine department 
in the home office. Mr. Miller received 
his formal education in Philadelphia 
schools and the Wharton School of 
Finance. For the past eight years he has 
been active in New England insurance 
circles and is a member of the Con- 
necticut Field Club. 


WITTICH HEADS FIELD CLUB 





Elected President of New Jersey Or- 
ganization; Carlson Vice President; 
Other Officers Named 
Harold W. Wittich, special agent in 
New Jersey of the Providence Wash- 
ington and one of the best known field 
men in the state, was this week elected 
president of the New Jersey Field Club. 
He succeeds Harry W. Kohler of the 
America Fore Group. Elected vice presi- 
dent was Carl P. Carlson, state agent 
of the Automobile; Clemens A. Fort- 
man, special agent of the Fireman’s 
Fund Group, is secretary, and Walter 
D. Sheldon, special agent of the Niagara, 

treasurer. 

Elected to the executive committee 
this week were Joseph H. Wilson, 
Home; Joseph D. Collins, National 
Fire; Edgar H. Ebdon, Royal-Liverpool 
Group, and Robert J. Laier, America 
Fore Group. 


Douglas S. Schenck Dies 


Douglas S. Schenck, one of the lead- 
ing local agents of New Jersey and 
head of Schenck & Schenck of Jersey 
City, died Wednesday at Santa Monica, 
Cal., where he was stricken with spinal 
meningitis a few hours after arriving 
there last Saturday to visit friends. He 
was sixty-three years old. 


NAIA Leaders to Meet in 
New York February 7-9 


An executive committee meeting of 
the National Association of Insurance 
Agents has been scheduled for February 
7-9 at the Pennsylvania Hotel in New 
York, it is announced by President Guy 
T. Warfield, Jr., Baltimore, and Vice 
President William P. Welsh, Pasadena. 
State association officers from neigh- 
boring states have been invited to 
attend. 

Coincidental with the meeting Presi- 
dent Warfield has requested Harold W. 
McGee, Los Angeles, chairman of the 
public relations advisory committee, and 
Carleton I. Fisher, Providence, chair- 
man of the state quota committee, to 
call meetings of their respective groups 
in New York to consider several im- 
portant problems confronting these 
committees. 


Zetzer Buys Schuchhardt 


Agency in Baltimore 


Samuel R. Zetzer, who runs the Stan- 
ley Insurance Service, Inc., of Baltimore, 
is reported to have bought the agency 
business of the late Edmund C. Schuch- 
hardt, also of Baltimore. Mr. Zetzer 
will continue operation of the agency 
under the name E. C. Schuchhardt & 
Co. 
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U. S. AIMS TO HOLD WDC FUNDS 





Government Moves to Dismiss Suit i> 
Return War Damage Premiums, Say- 
ing Profits Belong to Treasury 
A Government motion seeking d 
missal of a suit against the War Da: 
age Corporation, asking return to polic 
holders of approximately $255,000.00 
paid WDC in war insurance premiun 
has been taken under advisement 
Federal court in Indianapolis. The su 
was entered by the Matlaw Corporati: 
of Hammond, Ind., as representative « 
100,000 policyholders over the nation 
Citing only $223,000 of the $255,000,(() 
premium fund paid out in claims { 
war damage, the action asks a pro rai 
distribution of the fund surpluses to a! 
policyholders. Edward H.  Hicke 
United States Department of Justice a 
torney, argued that profits acquired }) 
WDC be returned to the Governmen| 
treasury “as a return to stockholders 
the taxpayers—who put up the mone 
and carried the risk during the war.” 





Montgomery, Ala., Fire to 
Be Subject of Broadcast 


Oily rags, trash and small smoulder 
ing fires left unattended in a junk 
yard in the wholesale business district 
of Montgomery, Ala., was the “crime of 
carelessness” which started the confla 
gration in that city on June 4, 1927. 
Due to a delayed fire alarm and _ the 
bursting of fire hose, this fire got out 
of control and destroyed twenty-two 
buildings, with a loss of $1,500,000. 

These are the circumstances which 
form the background for the next in 
the radio series of fire dramas, entitled 
“Crimes of Carelessness,” sponsored by 
the National Board of Fire Underwrit 
ers and broadcast each Sunday after- 
noon from New York over radio station 
WOR from 3:30 to 4 o’clock EST 
“Assignment Masquerade” is the title 
of the drama dealing with Montgomery 
which will be broadcast this coming 
Sunday, February 2. 


Six Bills in Albany Aim 
To Cut Hotel Fire Risks 


Six bills designed to cut fire risks in 
hotels, tenements, lodging houses and 
apartments in New York City were in- 
troduced in the state legislature at Al- 
bany this week on behalf of Senator 
MacNeil Mitchell’s joint legislative com- 
mittee on housing and multiple dwell- 
ings. 

Further measures setting up fire 
safety standards in hotels throughout 
the state are now in preparation and will 
be introduced within the next three 
weeks, according to Senator Mitchell. 

One of the new safety bills, being 
sponsored jointly by Senator Mitchell 
and Assemblyman Alfred Lama, Brooklyn 
Democrat, applies only to hotels. It re- 
quires precautions to prevent the spread 
of fire from one floor to another and 
restrict the horizontal spread of flames 
Among other things it requires automa- 
tic skylights to protect tenants and fire 
men from blast effects. 

A second measure, sponsored } 
Senator Mitchell and Assemblyman Jui: 
tin C. Morgan, Erie Republican, would 
require additional safety measures in 
lodging houses. 

Other bills on the committee’s pr 
gram would require automatic skylig! 
on all types of buildings, enclosure of 
side stairways, fire-retarding of ce! 
ceilings and precautions against [1 
in adjoining buildings. 





RICHMOND LOSSES HIGHER 
An 11% increase in Richmond, 
fire losses during 1946 over those in | 
preceding year is shown in the ann 
report of Fire Chief John F. Finne 
of that city. Property valued at $243 
was destroyed by fire last year. In: 
ance covered $224,700 of this amount. — 
1945 the loss was $219,534 with $206,/ 

covered by insurance. 
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New York Bill Would Extend Rate 


Bureau Services to Other States 


A feature bill of the Department 
measures introduced in the New York 
legislature Monday night is one adding 
a new Section 33 to the insurance law 


making rating services available to other 
states. Commenting on this measure 
Superintendent Robert E. Dineen said: 

“Many states are about to pass rating 
laws similar to Article VIII of the New 


. York Insurance Law in order that insur- 


ance rates may be promulgated without 
running counter to the Sherman Act, 
which on January 1, 1948, will become 
applicable ‘to the extent that such busi- 
ness is not regulated by state law.’ 

“Some of the smaller states may be 
unable to organize rating bureaus in 

their Insurance Departments except at 
svonthdtiee expense in proportion to 
th eir budgets. The services of the rating 
bureau and the statistical section of this 
Department could be made available to 
neighboring states that might wish to 
utilize them in the administration of 
their own rating laws, upon payment of 
a reasonable compensation, adequate to 
cover any expense of this state. 

“The direct interest of the state is 


that the failure of regulation or ineffi- 
cient administration by other states may 
lead to the assumption of complete Fed- 
eral control under the decision of United 
States v. South-Eastern Underwriters 
Association 322 U. S. 533, to the detri- 
ment of the power of the state to regu- 
late and tax the business of insurance. 

“According to a decision rendered by 
Nathaniel L. Goldstein, Attorney Gen- 
era!, dated December 24, 1946, legisla- 
tion is not only desirable but, in his be- 
lief, necessary to authorize the Superin- 
tendent to contract with other states for 
the services of the rating bureau of the 
Insurance Department. In order to 
carry out the objective mentioned above 
it is recommended that new Section 33 
be enacted to confer authority upon the 
Superintendent to contract with the in- 
surance supervisory authorities of other 
states to make available the services of 
the rating bureau and the statistical sec- 
tion of the Insurance Department for 
the purpose of examining and reviewing 
rate filings made with such officials and 
render such other supervisory assistance 
in connection therewith as such officials 
may request.” 





BAKER HEADS MARINE BOARD 





Succeeds Thorn as President of New 
York Organization; Other Officers 
and Committees Named 
J. Whitney Baker of Carpinter & 
Baker was elected president of the 
Board of Underwriters of New York 
(Marine) at the twenty-seventh annual 
meeting held last week. He succeeds 
Henry C. Thorn, Insurance Company of 
North America, who had served two 
terms as president. Harold Jackson, 
Wm. H. McGee & Co., was elected first 
vice president; Owen C. Torrey, Marine 
Office of America, second vice president, 
and J. Arthur Bogardus, Atlantic Mu- 

tual, treasurer. 

Directors elected to serve until 1950 
are Henry C. Thorn, J. Arthur Bogar- 
dus and Fred Maccabe. 

The election of Mr. Torrey to a vice 
presidency caused a vacancy in the 1948 
class of directors. M. M. Pease was 
elected to fill this spot. 

Standing committees were named as 
follows: 

Membership, H. B. Gray, Thomas S. 
Deering and J. Mather. 

Correspondents, W. D. Phillips, F. 
George Forrow, H. A. Klahre, H. E. 
Reed and L. Wagle. 

Salvages, M. M. Pease, L. Lehrand 
and J. Tice. 

\verages and Arbitration, E. W. Mur- 
ray, C. J. Haas, O. L. Owen, H. E. Reed 

i J, Stony. 

Adjustments, H. M. DeFour, C. C. 
Borden, C. G. Campbell, W. Cunning- 


oa, F. Jahrsdorfer, W. L. Onderdonk 


A. H. Smith. 
"eading of Vessels, chairman, J. F. 
‘urcell; deputy chairman, O. E. Barker; 
A. ‘Bonner, J. Gaede, W. S. Kauf- 
A, J. Mather, W. I. Plitt and A. B. 
Sadie 
> ~ Inventions, George A. Bernard, 
"homas S. Deering and H. S. Sutter. 
_ Commissioners of Pilots, J. A. Bogar- 
, H. T. Chester and F. B. McBride. 


All-Industry Bills 
(Continued from Page 29) 


its interpretation of any statistical data it 
‘es upon, (3) the experience of other insurers 
rating organizations, or (4) any other rele- 
nt factors. A filing and any supporting in- 
‘mation shall be open to public inspection 
er the filing becomes effective. Specific inland 
‘rine rates on risks specially rated, made by 
rating organization, shall be filed with the 
‘ ommissioner).” 
Section 5(e) of the Casualty bill: 
(e) No manual of classifications, rules, rat- 
plan, or any modification of any of the fore- 





HULFISH SECRETARY OF SEUA 





Has Served as Assistant Secretary Since 
1925; Entered Insurance in 1899 
While a Law Student 
Paul B. Hulfish was this week ad- 
vanced to the position of secretary of 
the South-Eastern Underwriters Asso- 
ciation,. Atlanta, Ga., it was announced 
January 28 by W. W. Sampson, manager 
of the association. Mr. Hulfish has 
served as assistant secretary of the 
SEUA since October 1, 1925, and is 

well known in insurance circles. 

3eginning in 1899 with a local agency 
in Alexandria, Va., while a law student 
at George Washington University, 
Washington, D. C., his active work in 
insurance has been interrupted twice. 
Mr. Hulfish practised law for two years, 
1904-06, after receiving his B.L. degree. 
The second interruption was his military 
service during World War I, when he 
was a lieutenant in the Motor Transport 
Corps. 

Mr. Hulfish’s employment with the 
South-Eastern Underwriters Associa- 
tion, then the South-Eastern Tariff As- 
sociation, began in July, 1906, in the 
Virginia Department Stamping Office at 
Alexandria. Except for two brief in- 
terruptions, 1907 and 1911, when he 
served as company special agent, and 
his military service, he has served the 
SEUA continuously. 





going which establishes standards for measuring 
variations in hazards or expense provisions, or 
both, and which has been filed pursuant to the 
requirements of Section 4 of this Act shall be 
disapproved if the rates thereby produced meet 
the requirements of this Act.” 

Section 5(e) of the Fire bill: 

“(e) No manual, minimum, class rate, rat- 
ing schedule, rating plan, rating rule, or any 
modification of any of the foregoing which has 
been filed pursuant to the requirements of Sec- 
tion 4 of this Act shall be disapproved if the 
rates thereby produced meet the requirement of 
this Act.” 

Fair Practices Acts 


The committees further studied pro- 
posed fair practices acts for considera- 
tion by state legislatures, and reached 
full agreement on the provisions of such 
a measure at the state level, with only 
two exceptions. These exceptions are 
the language to be used in section 4(a) 
in defining boycott, coercion and intimi- 
dation as an unfair method of competi- 
tion and the necessity of including a pro- 
vision which would state that the enu- 
meration of unfair methods of competi- 
tion and unfair or deceptive acts and 
practices in the business of insurance is 


Beekman - Downtown 
(Continued from Page 21) 
of the New York Stock Exchange; 
Elisha Walker, Kuhn, Loeb & Co.; Ed- 
ward J. Barber, Barber S.S. Co.; Pier- 
pont V. Davis, Harriman Ripley & Co.; 
Leslie Gould of the New York Journal- 


American; Percy C. Magnus, former 
president of New York Board of Trade. 

Mr. Walker is chairman of Beekman- 
Downtown Hospital. Mr. Magnus is vice 


FRANK 


A. CHRISTENSEN 


chairman. President is Howard S. Cull- 
man, one of New York’s leading public 
men and a leader in the tobacco field. 
Vice presidents are Pierpont V. Davis 
and Walter L. Faust, the latter with 
Socony Vacuum Oil Co. Mr. Gibson is 
treasurer of the hospital, and secretary 
is Howard C. Wick, American Car & 
Foundry Co. 

Chairman of the 1947 maintenance 
fund is Frank A. Christensen, president 
of America Fore Insurance Group. Two 
insurance men on the board of trustees 
are Harold V. Smith, president, Home 
Tnsurance Co., and Courtlandt Otis, vice 
president of Johnson & Higgins. 


Schneider North British 
Inland Marine Gen’! Agent 


The North British Group announces 
that, effective February 1, Arthur J. 
Schneider is appointed general agent of 
its country-wide inland marine and spe- 
cial lines department at the home office, 
in association with Secretary J. Russell 
Cardona and Arthur F. Christ, general 
agent. 

Mr. Schneider has specialized in the 
inland marine business for a period of 
ten years, and has both agency and 
company experience. For the past two 
and a half years he has been employed 
in the metropolitan inland marine de- 
partment of the group, latterly as su- 
perintendent. He is a graduate of the 
University of North Carolina. 





not exclusive or restrictive or intended 
to limit the powers of the Commissioner 
under the omnibus provision. 

The All-Industry Conference Commit- 
tee was directed to continue negotia- 
tions with the Commissioners’ Commit- 
tee in an endeavor to reconcile their 
differences. 

No changes were made in the legisla- 
tive proposal dealing with personal A. 
& H. insurance which was agreed upon 
by the All-Industry Committee and the 
Commissioners’ Committee at the De- 
cember meeting. 


J. F. Follmann Presided 


Joseph F. Follmann, Jr., manager, Bu- 
reau of Personal Accident & Health Un- 
derwriters served as chairman of the 
meeting. Henry G. Wood, Equitable 
Life Assurance Society, who has acted 
as secretary at all previous meetings, 
served again in that capacity. 
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FLOOR PLAN FORM AND RATES 
Promulgated by National Automobile 
Underwriters Assn.; Effective Feb. 1 
in N. Y. and Open States 

An automobile wholesale floor plan 
endorsement and rates have been pro 
mulgated by the National Automobile 
Association and are now effective in 
New York, twenty other states, District 
of Columbia and Alaska. It is expected 
that filings will be accepted soon in the 
remaining states. The new form and 
rates become effective on all new and 
renewal policies written on or after Feb- 
ruary 1, and on all policies effective on 
April 1, 1948, regardless of when the 
policies were written. 

A double interest form covers the fi- 
nance company and dealer as interests 
may appear, with protection against 
fire, theft and combined additional cov- 
erage. The monthly rate starts at 7 
cents on the first $50,000 of liability and 
is graduated downward at higher limits 
to a minimum of 3 cents on the excess 
over $500,000. 

The form provides that on or before 
the fifteenth of each month the named 
insured (i.e., the finance company) shall 
render a statement of the amounts of 
the wholesale values of all automobiles 
on which it holds legally enforceable 
bailment lease, conditional sale, mort- 
gage or other encumbrances, and the 
wholesale values of all automobiles re- 
possessed from dealers or from retail 
purchases covered under the policy on 
the last day of the preceding calendar 
month. The named insured guarantees 
premium payment and there is a deposit 
premium of $100 which becomes payable 
on attachment of the insurance. 

The form specifically states that there 
shall be no liability on automobiles sold 
to a retail purchaser under a bailment 
lease, conditional sale, mortgage or other 
encumbrance except on automobiles re- 
possessed by the finance company. Also, 
the policy excludes, both as respects the 
finance company and the dealer, automo- 
biles while in any building or premises 
occupied by the dealer as a factory. 


Howe With Hanover in 
New Hampshire Field 


The Hanover Fire and Fulton Fire 
announce appointment of John H. Howe 
as state agent for New Hampshire. Mr. 
Howe is a native of Manchester, and 
when he completed his education, he 
started his insurance career with the 
New Hampshire Fire, and later traveled 
Maine and New Hampshire. He re- 








signed to go with the National Liberty 
in New Hampshire. He will make his 
headquarters at 66 Middle Street, Man- 
chester, N. H. 
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HOME CHANGES IN MID-WEST 





Jackson Minn. Manager; Anderson Mer. 
in Wisconsin; Mellor Mer. in Ky.; 
Other Promotions Announced 
The Home Fleet announces a number 
of promotions of key field men in the 
central western territory. John E. Jack- 
son, formerly state agent for Minne- 
sota, has been advanced to the post of 
manager for the same state; Cornell H. 


Anderson, previously state agent for 
Wisconsin, has been made manager; 
Marshall Mellor has been advanced 


from state agent to manager for Ken- 
tucky; Alwin E. Bulau. formerly state 
agent for Indiana, has been made man- 
ager of the same office; L. Dean Alber, 
previously state agent for eastern Mich- 
igan, has been appointed manager for 
the same territory, and David E. Lar- 
son, who was formerly state agent for 
Illinois excluding Cook County, has 
been promoted to manager. The Home 
Fleet also announces that David White, 
previously a special agent in Minnesota, 
will succeed John E, Jackson as state 
agent for his state. 

Mr. Jackson’s association with the 
insurance industry began in 1904 when 
he entered the employ of the Franklin 
Fire as a clerk in the Philadelphia of- 
fice. He was appointed a special agent 
for the company in Wisconsin in 1914. 

Mr. Anderson’s career in the insur- 
ance field began when he was employed 
as a clerk in the office of the Sunder- 
land-Evans Agency at Superior, Wis., 


in 1903. Seven years later he joined 
the Home as a special agent in Wis- 
consin. 


Mellor Career 

Prior to his association with the 
National Liberty as state agent for 
Kentucky in 1929, Mr. Mellor traveled 
throughout Tennessee and Kentucky for 
the Hartford Fire and served for one 
vear in the agency of FE. J. Miller & 
Son of Louisville. 

Mr. Bulau’s early association with the 
insurance business was with the Aetna 
in Ohio. In 1930 he was employed by 
the Southern Fire as state agent in 
Ohio. Four years later he was appo’nted 
state agent for the entire 
Home Fleet, and in 1939 he was trans- 
ferred to Indiana as state agent. 

Mr. Alber, a graduate of the fire pro- 
tection engineering course of Armour 
Institute, joined the Home in 1930 as 
a special agent in the service depart- 
ment. Eight years later he was ap- 
pointed state agent of Michigan for the 
National Liberty. 

Mr. Larson also is a graduate of the 
Armour Institute’s course in fire pro- 
tection engineering. Soon after he was 
graduated he was employed by the Ken- 
tucky Actuarial Bureau and the Indiana 
Inspection Bureau where he remained 
for three years. From 1929 to 1934 he 
was associated with the Phister Insur- 
ance Agency at Kansas City, Mo., and 
the P. K. Morrison Agency at Muncie, 
Ind. In 1934 he was employed by the 
Home as a special agent. 

Mr. White’s career in insurance be- 
gan in 1925 when he was employed as 
a clerk in the home office of the Na- 
tional Liberty. During the next ten 
veare he held various positions in the 
home office until 1936 when he was 
transferred to Minnesota as a_ special 
agent. 


associate 


Merger of Rate Bureaus 
Members of the Explosion Conference, 
Tornado Insurance Association and 
Sprinkler Leakage Conference met yes- 
terday in New York to approve the 
consolidation of the three organizations 
into the Allied Lines Association. 


MASS. FIELD CLUB ELECTS 


Atwood P. Lindsay of the Commer- 
cial Union Group has been elected 
president of the Western Massachusetts 
Field Club. Russell Harrington, Ameri- 
can, is vice president; F. Gilmour Buz- 
zell, Hanover, secretary; Arthur G. 
Tyrol, New York Underwriters, treas- 
urer; John L. Powers, Home Fleet, and 
H. Hayes Landon, Agricultural, mem- 
bers of executive committee. 


NEW ENGLAND EXCH. MEETS 





Large Increase in Fire ard Extended 
Coverage Premiums in 1946; Nu- 
merous Officers Are Elected 

Members of the New England Insur- 
ance Exchange met in Boston last Fri- 
day and heard reports on rating and 
other activities from President Carl E. 
Hurst, Executive Committee Chairman 
Carleton D. Smith and Secretary Ben- 
jamin M. Hermes. 

Mr. Hurst, state agent of the Connec- 
ticut Fire, has another year to serve as 
president of the exchange. Lawrence J. 
Winston of the Travelers Fire was 
elected a vice president, and Martin F. 
Bardorf of the Security was elected 
chairman of the executive committee. 
William F. Downs of the Hartford holds 
over as a vice president. 

Mr. Winston, Donald F. Dick of Mor- 
ley, Watson & Baldwin, and Eugene G. 
Dunn of the Great American, were 
elected to the executive committee for 
full terms, succeeding Julian Lovejoy of 
the Home, A. Morton Dexter of the 
North American and Carleton D. Smith 
of the America Fore, whose terms ex- 
pired. 

Wallace G. 


Bailey, now at the head 











LONDON 


116 JOHN STREET 








TE 


OFFICES LIMITED 


REINSURANCE 


WORLD WIDE CONNECTIONS 


PARIS 


RL 





TORONTO 


NEW YORK 7, N.Y. 

















office of the Scottish Union, resigned 
from the executive committee at the 
annual meeting, and Fred A. Miller of 
the Liverpool & London & Globe was 
elected to serve the balance of his term. 

Executive Manager Hermes of the 
New England Fire Insurance Rating As- 
sociation referred to the work of that 
organization in his report as secretary 
of the Exchange. He noted that the rat- 
ing association still has a personnel 
problem, with all departments under- 
staffed, particularly the inspection de- 
partment. 

Based on figures summarized from the 


material going through the stampin: 
offices, Mr. Hermes estimated that th: 
premium income represented for 194¢ 
showed an increase of 31.7% over tha 
of 1945. Premium income for extended 
coverage No. 4 showed an increase of 
46.8% over 1945. 

The executive committee report, pre- 
sented by Chairman Smith, showed that 
the Exchange’s membership has_ in- 
creased to 394 active members and 243 
honorary members during the past year 
During the year it added eighty-five 
new active members, while forty-two 
active members resigned. 















on the agent survey). 


WHAT PRODUCTION AIDS does the agent 
feel he needs TO INCREASE HIS PREMIUM 
INCOME? How does he feel about our cur- 
rent service features and sales promotion 
material? These questions are answered in 
a report to our agents titled “Here is the 
company service you helped design!” (based 


when I think about the SERVICE I get 
from the Kuyal-Liverpool Group. 


Just recently they conducted a survey by 
mail which gave each of us agents the op- 
portunity to state his preferences and criti- 
cisms of the various services offered by 
the Group. Our recommendations will form 
the basis of an improved company service. 
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Court Holds Wind, and Not Waves, 
Caused Damage to House on Shore 


\ction was brought in the Pennsyl- 
y-aia courts on a policy issued by the 
d oe insurance company on a two- 
st ry frame dwelling situated at Beach 
H ven Park, Long Beach Island, New 
Jersey, insuring against “all direct loss 
al damage by windstorm, cyclone and 
to-nado,” but excepting liability for 
“Iss or damage caused directly or in- 


divectly by tidal wave, high water or 
overflow, whether driven by wind or 
noi.” 


he damage sued for was alleged to 
have been caused by windstorm and 
tornado, The defense was that any 
damage was caused by tidal wave and 
hich water. This made an issue of fact 
for the jury. The property was ob- 
viously damaged to an amount in ex- 
cess of the face of the policy; no inter- 
pretation or construction of the policy 
was involved. 

Judgment for Assured Upheld 

The Pennsylvania Superior Court, 
Marks v. Lumberman’s of Philadelphia, 
49 A. 2d &55, affirming judgment for 
the plaintiff for $2,000, thus stated what 
the plaintiff was required to prove in 


order to recover: 
“The burden was on the plaintiff to 
show that the risk insured against 


(wind) was the proximate cause of his 
loss in order for him to recover al- 
though a peril excluded from the policy 
(water) may have remotely or inci- 
dentally contributed thereto. While the 
peril insured against must be the ap- 
proximate cause of the loss, it need not 
be the sole cause. 

“It is not enough to show that the 
plaintiff’s loss may have been due to 
one or more causes for only one of 
which the insurer would be liable; he 
must indicate as the cause the one for 
which the insurer would be liable and 
the law requires only that the evidence 
as to the operative cause of the damage 


be enough to satisfy reasonable and 
well balanced minds that it was the 
one on which the plaintiff insured 
relies,” 


The jury by its verdict resolved the 
question of fact in favor of the plaintiff. 
The plaintiff was entitled to have the 
evidence supporting the verdict consid- 
ered by the appellate court “and all the 
rest rejected, and he must be given the 
benefit of every fact and inference of 
fact pertinent to the issue which may 
— ably be adduced from the evi- 
aen 
_ The insured property was located 150 
feet from high water mark. The official 
metcorological records showed that a 
eine wind hit all portions of the 

» Jersey coast on September 14, 1944. 
The maximum wind velocity was ninety- 
one miles an hour and the peak wind 


velocity sustained for a five minute 
per'od was eighty-two miles on hour, 
Occurring at 4:30 p.m. 
House Was Wrecked 
ere were no eye witnesses to the 


damage done to the plaintiff’s property, 
bu witnesses who saw the house next 
Moving testified that it had been 
med off its foundation about four and 


a alf feet with much accompanying 
da: age. The court quoted the details 
ot this testimony, concluding with 
sti ments of witnesses that “it (the 
ho: e) was a wreck”; the house “in- 


Ste | of being square, "seemed to be in 
a umnond shape, in a sort of twist.” 

e plaintiff testified to damage ob- 
ser.ed on houses in the avenue the next 
m-ning. A house repairer who repaired 
Col ages wrecked by the hurricane tes- 


tit to the condition of houses in 
the neighborhood. Defendant’s evidence 
tened_ to show that damage to the 
pla otiff’s house was caused by high 
wa during the hurricane, but that, 
the appellate court said, was for the 
alg of fact, and both courts agreed 


‘the testimony offered for plaintiff 
ully sufficient for the jury to draw 


Wa 


the conclusion that the direct and 
proximate cause of the damage was the 
hurricane wind.” It was therefore held 
proper for the trial court to refuse the 
defendant’s motion for judgment n. o. v. 


Evidence of Other Damage Admitted 


There was also a motion for a new 
trial, because of the lower court’s ad- 
mission of testimony relative to dam- 
age to other buildings. The Superior 
Court held that this testimony was 
clearly admissible to establish the fact 
that Long Beach Island was swept by 
a hurricane on September 14, 1944. 

Defendant also objected to the lower 
court’s refusal to allow a witness called 
by it to testify relative to the effect of 
high winds on buildings in Miami, Fla., 
during a hurricane there in 1926. The 
court held that the rejection of this 
testimony was within the discretion of 
the trial judge, and that a reading of 
the record disclosed no abuse of that 
discretion. 

A hypothetical 
dressed by the defendant 
witness as follows: “In your opinion 
would it be possible for a wind with 
a maximum speed of ninety-one miles 
an hour and reaching as high as eighty- 
two miles an hour for a_ continued 
period of at least five minutes to blow 
from its foundation a house of the 
type that Mr. Marks has described ?” 

This witness had testified as to the 
dimensions of the house, its approx- 
imate weight and the wind pressure per 
square foot of wind at ninety-one miles 
an hour. It was also in evidence that 
the hurricane hit Beach Haven in a 
circular motion. The plaintiff objected 
to the hypothetical question, and the 
lower court sustained his objection. The 
Superior Court held that the court be- 
low did not err in sustaining plaintiff's 
objection to the question, for the fol- 
lowing reason: 

“It is a matter of common knowledge 
that the damage done by hurricanes is 
unpredictable. Consequently, an opinion 
whether a hurricane would or would 
not do anything certain would be pure 
guesswork. There are variants, as the 
witness admitted, and his opinion would 
have been valueless to the jury. A wit- 
ness will not be permitted to express 
a guess or to state a judgment based 
on mere conjecture.” 


National Fire Group Ads 
Make Use of Parables 


The National Fire Group of Hartford 
in its 1947 advertising to agents and 
representatives is employing parables 
written around “Amaturus, the Seer,” 
as its method of putting across the in- 
dispensability of protection against fire. 
The first advertisement in the series is 
entitled “The Parable of the Knot.” 


question was ad- 
to an expert 





The campaign appears in insurance 
and brokerage publications — starting 
with January. 

These advertisements were inspired 


by one of the National Fire Group offi- 
cials whose favorite reading is ancient 
lore. Raymond Lufkin, noted artist, was 
employed to visualize “Amaturus,” a fic- 
titious name adopted for the central 
figure in this series. J. M. Hickerson, 
Inc., of New York is the agency. 





PORT HURON AGENCY MOVES 


The Moore & Wright company 
agency of Port Huron, Mich., headed 
by Edward R. Moore, immediate past 


president of the Michigan Association 
of Insurance Agents, is now located in 
a new home at 1101 Military Street, pur- 
chased from the Port Huron Chamber 
of Commerce. Mr. Moore said _ the 
structure, which is to be extensively re- 
modeled, with a colonial front erected, 
is to be named the Insurance Building. 


NATIONAL FIRE CHANGES 


Eggers Special Agent in Wisconsin Re- 
placing Sachs Who Is Transferred 
to Western Dept. at Chicago 

John G. 
special agent in Wisconsin to replace 
Special Agent Carl H. Sachs, Jr., who 
is being transferred to the Western de- 
partment at Chicago in an underwriting 
capacity, it is announced by E. H. For- 
kel, vice president of the National Fire 
Group at Chicago. 

In 1937 Mr. Sachs entered the employ 
of the National Fire Group as special 
agent in Wisconsin and was transferred 
to the Michigan field in 1941. He grad- 
uated from the Illinois Institute of Tech- 
nology, formerly Armour Institute of 
Technology, and was an inspector for 
the Missouri Audit and Inspection Bu- 
reau for three and one-half years prior 
to his employment with the National. 
In May, 1942, he entered the armed serv- 
ices and after receiving his honorable 
discharge in January, 1946, was reas- 
signed to special agency work in the 
Wisconsin field. 

Mr. Eggers is also a graduate of the 
Ilinois Institute of Technology, and be- 
tore he entered the armed services was 
an inspector with the Kentucky Inspec- 
tion Bureau. During the war he served 
in the North African Theater as a first 
heutenant. After his discharge from 
the Army, Mr. Eggers was employed as 
special agent in the engineering depart- 
ment of the National Fire Group’s 
Western department in Cook County. 

He will make his headquarters at the 
National Fire Group’s Milwaukee office 


Eggers has been appointed 


at 828 North Broadway and will travel 
the outstate Wisconsin territory under 
the supervision of State Agent T. L. 
Mulcahy. 


McKelway Sinclibia in Pa. 


For London & Lancashire 


The London & Lancashire 
appointed David C. MckKelway as 
cial agent for western Pennsylvania, 
succeeding the late Fred A. Ulam. Mr. 
McKelway was with the Middle Depart- 
ment Rating Association for a number 
of years, later becoming associated with 
Marsh & McLennan, insurance brokers, 
as an engineer. His headquarters for 
the companies will be located at 1902 
Commonwealth Building, Pittsburgh. 


N. Y. Board Losses Rise 


The committee on losses and adjust- 
ments of the New York Board of Fire 


Group has 
spe- 





Underwriters reports that incurred 
losses assigned to it in December 
numbered 245 and totaled $1,150,628, 


compared with 348 totaling $533,994 in 
December, 1945. Thus a decrease of 30% 
in number was accompanied by an in- 


crease of 115% in amount. 
For the entire year 1946 the com- 
mittee received 2,651 incurred losses 


amounting to $11,072,919, compared with 


3,711 losses amounting to $9,430,673 in 
1945. There was a drop of 29% last 
year, but an increase of over 17% in 
amount of loss. 





WACO MANAGER FOR FCAB 


The Fire Companies’ Adjustment Bu- 
reau, Inc., through General Manager T. 
C. McCurdy of “the Dallas office, an- 
nounces that L. A. Goodwin has been 
appointed branch manager of the Waco 
office to fill the vacancy caused by the 
death of Furber Chesley, who passed 
away January 6, after a week’s illness. 
Mr. Goodwin has been adjusting losses 
in Texas since 1927. 


GEORGE GRIESER DIES 

George Grieser, 65, an adjuster in the 
office of Frank M. Tidwell & Co. of Los 
Angeles, died at his home January 17, 
after a short illness. He had been asso- 
ciated with the Tidwell office ever since 
its opening. Previous to going to Los 
Angeles he had been employed with the 
Travelers in Hartford. He is survived 
by his widow. 





COMPLETE 
REINSURANCE 
SERVICE 
Fire 
Casualty 
Marine 
A 
PRITCHARD anp BAIRD 
99 John St. New York 7, N. Y. 
BEEKMAN 3-5010 
WORLDWIDE 











Texas Agents to Make 
Survey of Wind Hazards 


The rates and forms committee of the 


Texas Association of Insurance Agents, 
at the request of the directors of that 
study of the 


zoning 


make a 
feasibility of 


association, will 


possibility and 
Texas for windstorm and extended cov- 
erage rates, endeavoring to develop a 
workable plan to submit to the associa- 
Texas 

Fort 

mail 


directors for consideration. 


Drex G. 


tion 
Foreman, 

take a 
association member- 


Secretary 
Worth, 
referendum of the 
ship to determine whether they favored 


was instructed to 


an optional or a mandatory deductible 
coverage, after advising 
probable 


on extended 


the members the additional 


charge in case the deductible should be 
eliminated. 

Texas 
when a_ letter 
Houston 


This action was taken by the 


Association directors 


from the directors of the In- 


requested the state 
effort to have the 
mandatory deductible 
deductible, 


Texas 


Exchange 
make an 


surance 
group to 
changed 

when 
agents 


present 


to an optional and 


representatives of west 


sought relief from what they consider 


an unfair extended coverage rate with 
the $100 mandatory 
of the low 


of Texas. 


deductible in view 


loss ratio in that section 


American, N. J. Promotes 


Louis A. Schneider, Jr. 


Louis A. Schneider, Jr., special agent 
for the American of N. J., in south 
Louisiana with headquarters at New Or- 
leans, has been appointed assistant man- 
ager of underwriting at the home -~ 
at Newark. A native of Richmond, V 
Mr. Schneider started with the g vio 
can in the Virginia-Carolina department 
at Greensboro, N. C., in 1938. He was 
transferred to the underwriting depart- 
ment at the home office in 1939 and a 
year later was sent to Louisiana to work 
with the late Clint A. Prescott, Louis- 
iana special agent. In 1942 the state was 
divided and Mr. Schneider was placed in 
charge of south Louisiana. He will take 
over his new duties as soon as a suc- 
cessor is named. 

MINN. SPEAKERS’ BUREAU 

The speakers’ bureau of the Minnesota 
Underwriters Association sent out two 
of its members last week to address pub- 
lic gatherings. Glen W. Schodde, special 
agent for the Home Insurance Co., ad- 
dressed a parent-teacher meeting at 
Austin on hotel fires and Roy W. Carl- 
strom, special agent for the American 
Insurance Co., explained fire insurance 
rates to members of the Kiwanis Club 


at Anoka. 
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Van Name President 
Of Despard & Company 


J. LESTER VAN NAME 


\t the annual meeting of Despard 
Co., New York, insurance brokers and 
average adjusters, J. Lester Van Name 
was elected president to succeed Clem- 


ent L. Despard, who will continue his 
active interest as chairman of the 
board. Mr. Van Name has been with 


Despard & Co. since 1925, having been 
a director since 1927 and vice president 
since 1934. 

Other elections were George A. Hill, 
Ir. and C. Sherwood Reddish, vice 
presidents; William R. Witherell, sec- 
retary; Alfred H. Reed, treasurer, and 
William P. Haller, assistant treasurer. 
The officers were elected directors in 
addition to Wyllys Terry and Francis 
K. Thayer, Jr. 

S. Sterling 
sistant secretary and Francis J. 
Ir., assistant vice president. 


Floor Plan Cover 


Made Legal in Maine 


Insurance Commissioner Alfred W. 
Perkins of Maine has issued a ruling, 
effective January 20, permitting compan- 
ies to issue marine forms to cover prop- 
erty for sale while in the possession of 
dealers under a floor plan. 

The amendment is based on the fol- 
lowing provisions: such merchandise 
must be encumbered to a bank or lend- 
ing institution and specifically identified 
as so encumbered; the dealer’s right to 
sell or otherwise dispose of such mer- 
chandise is conditioned upon its being 
released from encumbrance by the bank 
or lending institution; such policies 
cover in transit and do not extend be- 
yond the termination of the dealer’s in- 
terest. 

This ruling does not permit coverage, 
under inland marine forms of policies, 
of merchandising for which the dealer’s 
collateral is the stock or inventory as 
distinguished from merchandise specifi- 
cally identified as encumbered to the 
bank or lending insfitution; nor does 
the ruling interfere with or otherwise 
affect the practice of automobile depart- 
ments in covering automobiles in the 
possession of dealers under a floor plan. 


Adams was elected as- 
i Ryan, 


FRANK W. WEST DIES AT 90 

Frank W. West, 90, engaged in the 
insurance business in Syracuse, N. Y., 
for many years, died recently in a Syra- 
cuse hospital after a long illness. His 
wife and a son survive. 





MESEROLE GROUP PROMOTIONS 
Seymour Boieimnen Sisiner and Fred 
Van Voast Assistant Manager of 
Inland Marine Department 
Seymour Braman has been appointed 
manager and Fred Van Voast assistant 
manager of the inland marine depart- 
ment of the Pacific Fire, Bankers & 
Shippers and Jersey Insurance Com- 

pany of New York. 

Mr. Braman has’ been with the 
Meserole companies since April, 1943, 
having started as inland marine field 
man in the Middle West and moving to 
the home office in November, 1944. He 
has had a wide experience in inland ma- 
rine insurance. 

Mr. Van Voast joined the Meserole 
organization in March, 1926, served in 
the U. S. Army from May, 1942, to Oc- 
tober, 1945, when he returned to his in- 
surance duties. His experience includes 

broad fire training, as well as inland 
marine, 


Haefner aoe: Viens 
With Fireman’s Fund 


A handsome bronze desk clock has 
been presented to Leslie J. Haefner, 
vice president and marine secretary of 
Kireman’s Fund, on the occasion of his 
fortieth anniversary with the organi- 
zation, 

The unusual timepiece, set in a small 
ship’s wheel, is a gift from the staff of 
the Atlantic marine department. The 
presentation was made by Assistant 
Manager Julius W. Gaede, representing 
some 200 marine employes who are as- 
sociated with Mr. Haefner at New York. 


Backs Multiple Lines 


age 1) 





(Continued from 


those who have been granted the privi- 
lege of engaging in the insurance busi- 
ness. Insurance companies are char- 
tered to assume the hazards of busi- 
ness, not to run away from or to refuse 
to assume them. 

Tells Buyers to Act 

“If you want better insurance facilities, 
you can get them. The Insurance De- 
partments are organized to protect you. 
They should be interested in seeing that 
you get the service you need. They will 
listen to you, but you must stand on your 
own feet and tell them what you want. 
Last year Risk Research fought a valiant 
fight before the New York State legis- 
lature for multiple powers. You won 
half the battle. You have another chance 
now to finish the fight. 

“In so approaching the legislature you 
will not be suggesting the blazing of 
some new and untried trial. You will be 
asking merely that they return to the 
original conception of ‘all risks’ insur- 
ance, which has proved its worth and its 
practicability, bv its successful practice 
by marine underwriters down through 
the centuries.” 

Mr. Winter reviewed briefly the his- 
tory of insurance and stated that over 
3,000 years ago marine general average 
was the first form of coverage. As in- 
surance developed underwriters accepted 
all risks. Then came fire and other forms 
of protection and a new trend toward 
narrowing liability of insurers. Two phil- 
osophies of insurance are followed now 
in the United States, according to Mr. 
Winter: 

Two Theories in U. S. 

“One follows the marine theory of 
issuing what approximates an ‘all risk’ 
policy excepting hazards which the 
underwriter does not wish to cover. The 
other, the fire theory, issues a policy 
covering a specific hazard or hazards 
and by endorsement adds such additional 
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perils as the underwriter is willing to 
assume, 

“That the first method is sounder from 
the buyer’s viewpoint is apnarent as the 
burden would appear to be on the under- 
writer to prove that he did not cover a 
named hazard. Under the fire insurance 
philosophy the underwriter can assert 
that he covered nothing except the spe- 
cific enumerated perils named in the 
policy. To state the result in another 
way: under the mz urine plan everything 
that is not excluded is covered; under 
the fire plan everything is excluded that 
ts not specifically mentioned. This latter 
form, even where many perils are cov- 
ered as under the extended coverage 
endorsement, results in the possibility of 
there being a gap or hiatus between the 
specifically named perils. This cannot 
be under the marine form as pos 
is covered that is not excluded. 

“Marine insurance up to the beginnine 
of World War I followed its traditional 
‘all risk’ pattern and, in general, insured 
property ‘while waterborne,’” said Mr. 
Winter. “Always alert to the needs of 
commerce and industry, early in the 
present century the marine policy was 
extended to cover from warehouse to 
warehouse. Ov ine to the lack of marine 
insurance facil'tv during the first World 
War, many fire insurance companies be- 
gan to exercise their latent marine in- 
surance powers. 

“The fire philosophy of specifically 
stating what perils a policy covered 
gradually crept into the marine insur- 
ance business, and marine policies be- 
came more and more wordy, and much 
of the value of the ‘all risk’ form was 
lost. A marine underwriter of the nine- 
teenth century accustomed to the short 
form would be amazed at the lengthy 
marine insurance policy of the mid- 
twentieth century. 

“However, notwithstanding this de- 
parture from the basic philosophy of 
marine insurance, the marine underwriter 
still seeks within reason to cover every 
hazard to which property is exposed 
while in transit on sea and land and in 
the air. 

Broadening of Coverage Too Slow 

“The fire and casualty insurance un- 
derwriter also has endeavored, by ad- 
ditions to his basic form, to meet the 
growing needs of business. However, it 
does appear that this broadening of pro- 
tection has been done somewhat grudg- 
ingly upon demand, and not spontane- 
ously to anticipate the needs of business. 
Doubtless this has come about by reason 
of the legal compartmenting of business 
under the philosophy of what is known 
as the Appleton Rule, and perhaps the 
fear of exc ‘eeding charter powers and 
trespassing in the fields of other under- 
writers. There was quite a no man’s land 
which lay between, fire and casualty 
islands and it was ‘in this fertile soil 
that inland marine insurance made its 
rapid growth. 

“The development of inland marine 
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insurance led to a new interest in ‘all 
risk’ covers and_ tailor-made policics 
suited to the rapidly developing require 
ments of modern business,” Mr. Winte: 
stated. “It does seem somewhat tragi 
that instead of embracing this revived 
idea of ‘all risks’ insurance which was 
so suited to the needs of modern busi- 
ness, the tendency of. fire and casualty 
underwriters, as well as the insurances 
departments, was to hinder and stifle its 
development. 

“However, the demand = for broad 
covers could not be checked and as indi- 
cated in our fanciful history of insur- 
ance, casualty underwriters began to 
broaden their covers to include transit 
risks; and fire companies, under the per- 
sonal property floater, were making 
heavy inroads into the burgl lary business 
of the casualty companies. The situation 
was growing tense when the Supreme 
Court Decision, making insurance com- 
merce, and Public Law 15 diverted at- 
tention to the pressing problem of main- 
taining state supervision of insurance. 

Commissioners and Multiple Powers 

“Nevertheless while this problem was 
being considered, there was also in the 
lap of the insurance business and _ the 
state supervisors of insurance, the re- 
port of the Committee of Eight on mul- 
tiple underwriting powers, This com- 
mittee was set up because the insurance 
commissioners sensed the growing and 
insistent demand on the part of industry 
for broader and simpler policies of in- 
surance. The committee made no recom- 
mendation for broad multiple powers, 
fully recognizing that due to the manner 
in which insurance had developed in the 
United States—companywise, agency wise 
and otherwise—an overnight switch to 
multiple underwriting power charters 
might not be wise. ; 

“Tt did recommend that in certain 
areas, namely, overseas insurance, re- 
insurance, personal property floaters, and 
automobile and aviation insurance, fire, 
marine and casualty companies should 
have multiple underwriting powers. Tlie 
committee’s recommendation was ado) 
by the Convention of Insurance Co 
missioners and recommended by them 
for incorporation in the laws of the 
various states. In fact, many states al- 
ready g ranted companies full or partia 
msealtigle power underwriting author 
However, the use of these powers ‘is 
nullified by the requirement of \c\ 
York State that a company seeking ‘0 
do business in New York must acice 
not to exercise anywhere greater po' 
than those granted to fire and nm: ( 
and casualty companies organized 1 
New York State—the so-called App! 
Rule. 

“Today multiple underwriting | 
legislation has been adopted—or is}. '¥ 
considered—by the legislatures of a 1 
ber of states. New York, the lca 
insurance state of the country, stil! 
pears loath to depart from its long ¢ 
lished practice under the Appleton ! 
It seems to me that unintentional 
thus retards the development in 
country of an insurance facility adeq! 
to meet the growing needs of comm 
and industry.” 
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Moser Amendments Are 
Approved at Chicago 


ALL-INDUSTRY COMMITTEE 





In Substantial Agreement with NAIC on 
All But “Underwriting Profit” and 
Fair Practices Acts 

sproval of the so-called Moser 
anendments, submitted by the National 
\ssociation of Independent Insurers, 
featured the meeting in Chicago last 
weck when the National Association of 
Insurance Commissioners, through com- 
mitiee representatives, and the All- 
Industry Committee came to full agree- 
ment in respect to the casualty-surety 
and the fire, marine and inland rate 
regulatory bills with but one exception, 
“underwriting profit.” 

The All-Industry Committee at Chi- 
cago reached unanimous agreement on 
modified versions of the Independent In- 
surers’ amendments to section 4(a) and 
ection 5(e) of the rating bills. These 
had been adopted at the December AIl- 
Industry meeting, two members dissent- 
ing. The Commissioners, however, took 
no final action on those amendments in 
December. But at Chicago the NAIC 
committee accepted the revised versions 
of the amendments as agreed upon by 
the All-Industry Committee. “Under- 
writing profit” will continue to be 
studied by the Commissioners, although 
the industry committee is in accord 
upon inclusion in the bills of the term 
“underwriting profit.” 

As approved by both groups at Chi- 
cago, the Independent Insurers’ amend- 
ments now read: 

Text of Revised Amendments 

Section 4(a) of the Casualty bill: 

“(a) Every insurer shall file with the (Com- 
missioner) every manual of classifications, rules 
and rates, every rating plan and every modifica- 
tion of any of the foregoing which it proposes 
to use. Every such filing shall state the proposed 
effective date thereof, and shall indicate the 
character and extent of the coverage contem- 
plated. When a filing is not accompanied by the 
nformation upon which the insurer supports 
such filing, and the (Commissioner) does not 
have sufficient information to determine whether 
such filing meets the requirements of the act, 
he shall require such insurer to furnish the in- 
formation upon which it supports such filing 
and in such event the waiting period shall com- 
mence as of the date such information is fur- 
nished. The information furnished in support 
of filing may include (1) the experience or 
lement of the insurer or rating organization 
mal the filing, (2) its interpretation of any 
al data it relies upon, (3) the experience 
of other insurers or rating organizations, or (4) 
any other relevant factors. A filing and any 
supporting information shall be open to public 
Nspection after the filing becomes effective.” 

Section 4(a) of the Fire bill: 

“(.) Every insurer shall file with the (Com- 
Missoner), except as to inland marine risks 
wl by general custom of the business are 
hot written according to manual rates or rating 
plan. every manual, minimum, class rate, rating 
I e 6r rating plan and every other rating 
Tu nd every modification of any of the fore- 
ko which it proposes to use. Every such fil- 
u hall state the proposed effective date 
', and shall indicate the character and ex- 
te f the coverage contemplated. When a 
Ss not accompanied by the information 
hich the insurer supports such filing, and 
mmissioner) does not have sufficient in- 
on to determine whether such filing meets 
quirements of the act, he shall require 
‘uch insurer to furnish the information upon 
vl it supports such filing and in such event 
iting period shall commence as of the 
‘ich information is furnished. The infor- 
furnished in support of a filing may in- 
clude (1) the experience or judgment of the 
‘rer or rating organization making the filing, 
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Sayer Reports on 1946 
Work in Comp. Rating 


VIEWS RECONSTRUCTION ERA 





Sees No Disruption as Yet of Rate 
Structure; Tells Annual Meeting War 
Proiects Plans Fulfilled Purpose 


Henry D. Sayer, general manager, 
Compensation Insurance Rating Board 
of New York, featured 1946 activities 
and problems in his report to the board’s 
annual meeting January 30. Although 
the past year has been a period of re- 
construction, marked by the efforts of 
industry to return to peacetime pursuits, 
Mr. Sayer said that employment has 
been maintained at levels higher than 
any time previous to the war years. 
This situation, he declared, “has con- 
tributed to the maintenance of the in- 
tegrity of our rating procedures, to 
the sustaining of the volume of com- 
pensation premium income, and has at 
least contributed to the present main- 
tenance of the proper relationship of 
prem‘um volume to losses.” Thus, at 
the moment, the structure upon which 
compensation rates has been built has 
not been seriously threatened. 

Speaking of the special war projects 
rating plans, Mr. Sayer said they have 
fulfilled the objectives toward which they 
were directed and present now but few 
problems to the underwriters. Obviously 
the evaluation of losses under such 
contracts will continue for a considerable 
length of time, he said. He also thought 
it was too early to draw any general 
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Harper Elected President 
Of Maryland Casualty Co. 
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HARPER 


WILLIAM T. 


William T. Harper, who has been 
senior vice president of Maryland Cas- 
ualty for the past two years, was elected 
president of the company January 28 by 
the board of directors following the an- 
nual meeting of stockholders, held at 
the home office in Baltimore. Stewart 
McDonald, chairman of the board, was 
reelected. 

Mr. Harper, thirty-five years with the 
Maryland, started as a clerk in its fi- 
delity department at the age of 18. He 
advanced rapidly and by 1934 was in 
charge of agency and production work 
as agency director, and in 1935 elected 
to vice presidency. He is widely and fa- 
vorably known. director of the com- 
pany, he is also on its executive com- 
mittee. 
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Fisher Answers Murphy 
On All-Industry Bills 


ATTACKS 





INDIANA STATEMENT 
Says Agents’ State Auodations Are Not 
Bound by Approval of Two Rep- 
resentatives of NAIA 





Carleton I, Fisher, Providence, presi- 
dent of the Rhode Island Association of 
Insurance Agents, has issued a_ state- 
ment attacking the declaration made by 
Ray Murphy, general counsel, Associa- 
tion of Casualty & Surety Executives, 
that the All-Industr:- state rating bills 
had been approved “in every single de- 
tail by representatives of the National 
Association of Insurance Agents.” 

This statement made by Mr. Murphy 
before the Indiana Bar Association at its 
recent meeting in Indianapolis is char- 
acterized by Mr. Fisher as “one of those 
factually true statements that neverthe- 
less borders on misrepresentation be- 
cause it pointedly refrains from telling 
the whole story.” He says that “such 
tactics in addressing a group of lawyers 
unfamiliar with the organization of the 
NAIA or its participation in the work 
of the All-Industry is not conducive to 
keeping the record straight.” 

Explaining that the governing body 
of the NAIA is a national board of state 
directors, with an executive committee 
authorized to act in emergencies, Mr. 
Fisher’s statement continues: 

Not Submitted to Governing Body 

“We need not delve into the question- 
able authority of individuals representing 
the National Association of Insurance 
Agents on the All-Industry Committee 
to bind that organization or its mem- 
bers. The fact that two individuals, rep- 
resenting many thousands of  con- 
stituents, ‘approved in every single de- 
tail’ means absolutely nothing. Never 
were these details submitted to, debated, 
examined or approved by even the gov- 
erning body of the organization, much 
less the sovereign state associations or 
the constituents in general 

“In fact the record is clear that a 
policy close to outright secrecy was fol- 
lowed, reports being made only in the 
most general terms. The record is also 
clear in the form of a statement adopted 
at the Denver convention last October 
that any action taken on this problem 
by the representatives of the NAIA could 
not be construed to bind the state asso- 
ciations or their members. Copies of 
this statement were sent to all organiza- 
tions represented on the All-Industry 
Committee notifying them not to use the 
name of the NAIA in supporting the 
All-Industry bills in any state where the 
local agents’ organizations were advo- 
cating other philosophies of rate regu- 
lation. This situation must be known to 
Mr. Murphy. 

Cites Harrington’s Testimony 

“The fact that the All-Industry bills 
do not preserve the rights of agents 
and brokers has been confirmed by no 
less a person than Charles F. J. Harring- 
ton, Insurance Commissioner of Massa- 
chusetts and chairman of the committee 
on rates and rating organizations and 
Federal legislation of the National Asso- 
ciation of Insurance Commissioners in 
testimony before a Massachusetts legis- 
lative committee. Is it any wonder, 
therefore, that thousands of members 
of the producers’ ranks, including mem- 
bers of the NAIA feel that organization 
failed them miserably when its repre- 
sentatives on the All-Industry Commit- 
tee ‘approved in every single detaii’ the 
All-Industry bills ? 

“For, after all, their ‘approval in every 
single detail’ amounted to nothing more 
or less than their own personal opinions, 
backed possibly by the personal opinions 
of a seven man pee a committee, not 
necessarily representative of the think- 
ing of agents and brokers generally. 
Yet this fact is now being publicly advo- 
cated as a reason why agents and brok- 
ers everywhere should stop questioning 
the All-Industry bills. I personally pro- 


tested this trend to the administration 
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Agents Hold Casualty and Surety 
Meetings at Dallas and Houston 


Eglof, Sullivan, Joline, Handley and Penn Address Texas 
Agents in Both Cities as Meetings Are Resumed 
After War Years 


Resuming its annual casualty and 
surety meetings which were interrupted 
by the war, the Texas Association held 
meetings at Dallas, January 23 and at 
Houston, January 24. Principal speakers 
and their subjects were the following: 

John H. Eglof, agency field service 
division, Travelers Insurance Cos., “We 
Can’t Live Alone—and We Know It”; 
J. D. Sullivan, special representative at 
Dallas, Fidelity & Casualty Co., “Com- 
prehensive Liability”; B. E. Joline, as- 
sistant surety manager, Royal-Globe- 
Eagle Indemnity Cos., “What’s Ahead in 
1947 for Contract Bonding?”; F. P. 
Handley, assistant secretary, Hartford 
Accident & Indemnity Co., “Selling 
Safety”; A. W. Penn, director, bond 
and burglary section, Texas Board of 
Insurance Commissioners, “Fidelity 
Bonds and Experience Rating.” 

Eglof Sees Keen Competition 

Mr. Eglof said that the insurance 
salesman is lucky that circumstances did 
not force him to become an order-taker 
during the war; he does not have to re- 
convert and he was not permitted to 
forget how to sell. 

He said that competition in the years 
that lie ahead is going to be keener 
than in the past five years and that it 
takes real selling to sell insurance since 
the buying of insurance usually means 
sacrificing some immediate satisfaction 
in order to protect one’s self against 
some future contingency. However, he 
expressed the opinion that the compe- 
tition of one line of business against 
another for the buyer’s dollar is a men- 
tal hazard, or an imaginary hazard. 

“The more business each of us does,” 
he said, “the better prospects we become 
for other lines of business. If salesman- 
ship is to do the job that must be done, 
we need better trained salesmen than 
we had in the years before the war. My 
company is the first to start a school for 
our salesmen and I am putting in a plug 
for what is both my vocation and my 
avocation—the training of salesmen.” 

Saying that the salesman who has 
been trained to see and feel the need 
of the product he is selling 1s in a po- 
sition to make the buyer feel the need 
and the value of the product he is being 
offered, Mr. Eglof defined salesmanship 
as “an enthusiastic demonstration of a 
genuine conviction.” 


Salesmanship Changes Picture 


Sometimes it is said that salesmanship 
is parasitical, that it adds nothing to 
the product, said Mr. Eglof, to which 
his reply was: “That’s the bunk. Sales- 
manship cannot change the physical ap- 
pearance Or operation but it can change 
the picture in the owner’s mind; if it 
makes him think it’s the best in the 
world, it has added immeasurably to the 
satisfaction of owning it.” 

Mr. Eglof expressed the belief that 
the American public is better sold on 
the need for insurance than it is on the 
value of the insurance agent or broker; 
that producers have been so busy sell- 
ing the need for insurance that they 
have not taken time to sell the value of 
their own services. He said in conclu- 
sion: 

“The insurance man is worthy of his 
hire; because of him the U. S. A. is the 
best insured nation on the face of the 


globe. It is because of him that hun- 
dreds of thousands of men can take 
disasters such as fires, liability suits, dis- 
abling injuries and other costly misfor- 
tune in their stride. But don’t depend 
upon your clients to appreciate and un- 
derstand the value of your services of 
their own accord. It isn’t enough to do 
a good job, you must let the people 
know you are doing it.” 

Sullivan on Comprehensive Policy 

Mr. Sullivan said that the basic, fun- 
damental difference between comprehen- 
sive and ordinary liability is the lack of 
definition of accident. ‘Any accident, 
subject to policy exclusion, is covered,” 
he said. “Thus, all operations, locations 
and perils are included. The compre- 
hensive general liability policy covers 
premises, operations, elevators, contin- 
gent liability, products, contractual and 
miscellaneous liability and unforseen ex- 
posures, 

“A further, but not basic feature, is 
the simplification of the policy exclu- 
sions. A glance at the policy form will 
show how few and simple they are. To 
summarize, the basic difference is the 
inclusion of all accidents, the scheduling 
of all exposures and the simplification 
of exclusions,” 

Mr. Sullivan said that the true com- 
prehensive policy would cover every ex- 
posure, but some states, including Texas, 
do not permit the inclusion of automo- 
bile insurance on the comprehensive 
form. However, there is in common use 
a separate comprehensive automobile 
liability policy and there is also a sepa- 
rate comprenhensive personal liability 
policy for the householder, he said. 

Public Liability 

Concentrating on the public liability 
form, Mr. Sullivan pointed out that the 
principal sales feature is the “package 
policy” idea which eliminates a number 
of policies and consequent clerical work, 
prevents overlapping coverages and gaps 
in coverages and most important of all, 
covers unforseen exposures. He cited a 
number of examples of accidents cov- 
ered under the comprehensive policy 
that would not have been covered un- 
der the ordinary policy and said that 
due to the automatic features of a com- 
prehensive policy, the coverage is al- 
ways subject to audit and the final pre- 
mium determined after the audit of the 
exposures and the premium bases of the 
policy. 

Mr. Sulivan said that it is mandatory 
to include full automatic coverages and 
he outlined the following mandatory 
coverages: 

Premises and operations; elevators ex- 
cept for elevator collision; independent 
contractors; products coverage is op- 
tional but if included is fully automatic; 
contractual is optional, is not fully au- 
tomatic but subject to every contractual 
agreement; unforseen exposures, fully 
automatic, with certain exceptions. 

Mr. Sullivan cited certain specific haz- 
ards which may be excluded and ex- 
plained the procedure as respects other 
current policies in force, and continued: 

Source of Trouble 

“A frequent source of trouble in con- 
nection with comprehensive policies in- 
volves personal liability coverage. When 
the insured is an individual or partner- 
ship, the problem of personal exposures 
of the owner or the partners arises. 
This can be handled either of two ways: 
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by including all personal exposures, or 
by excluding all liability of the owner 
or partners with respect to businesses 
not solely owned and to personal activi- 
ties. 

“I prefer to sell a separate personal 
comprehensive policy to the owner or 
partner because the commercial form in- 
cluding personal liability is complicated. 
You must attach an endorsement which 
is rather involved. It adds personal cov- 
erages. If the insured is a partnership 
another endorsement must be added to 
make the personal liability endorsement 
applicable severally to the various part- 
ners. The coverage of the policy is then 
different in that a single limit of lia- 
bility applies to personal exposures and 
medical payments applies to the en- 
dorsement but not to the policy. Addi- 
tional exclusions are injected into the 
picture and the whole thing is pretty 
difficult for the insured to understand. 

“IT wish to emphasize the importance 
of using the comprehensive survey form 
or application provided by the company 
and spending a few extra minutes to 
ask all the questions appearing thereon. 
It will save you many a headache later.” 


Joline on Contract Bonds 


Mr. Joline said that the year 1947 will 
see one of the biggest booms in the 
volume of building construction that the 
United States has ever witnessed, with 
estimates varying from $15,000,000,000 to 
$20,000,000,000. However, he said, pre- 
dictions were equally roseate at the be- 
ginning of 1946 but the volume failed to 
materialize due to chaotic conditions in 
the building industry and many of these 
unfavorable factors still exist and condi- 
tions are still dangerous from the surety 
underwriter’s viewpoint. 

Since wage controls and price ceilings 
have been removed from the building 
industry, he said, builders have been 
held back by material scarcities, short- 
age of labor, rising wage rates, black 
markets in lumber and other materials, 
higher prices and other factors which 
have made estimating a lost art. 

The first concern, he said, is in the 
shortage of skilled labor because during 
the war years few apprentices were 
trained, and it is important for an agent 
to give a definite indication as to 
whether his contractor-client has enough 
skilled labor available to carry on his 
work. Also, he said, the agents should 
check on the arrangements their clients 
have for obtaining necessary materials. 

Another Danger Point 

Another danger point still in the con- 
struction picture, Mr. Joline said, is the 
fact that sub-contractors will be so busy 
that general contractors will not be able 
to close sub-contracts within their esti- 
mates. Saying this is true in any period 
when the volume of available business 
exeeds the supply of people willing to 
do it, Mr. Joline continued: 

“The most important point in the 1947 
picture is whether prices for material 
will continue at their present level, will 
drop off, or in some instances will even 
go higher. Figures prepared by na- 
tional statistical organizations show that 
the cost of building in the cities of 
Dallas and Houston is 166% as com- 
pared with 1940. Many contractors feel 
that prices are due for a fall. There are 
other schools of thought to the effect 
that prices will not, fall until some time 
in 1950. If your contractor friends op- 
timistically bid on jobs in the expecta- 
tion that they will be able to buy things 
cheaper at the end of 1947 and the be- 


ginning of 1948, they and their sur 
may be due for a rude awakening. 

“It is this last point—the high cos} 
construction—which may slow down | 
1947 building boom. This factor n 
slow down the whole program more {!; 
any scarcity of labor or materials. One 
leader in the building business in a talk 
given before a group of real estate len 
ing institutions recently made the state 
ment that with the present high level oi 
building costs, the real estate indusiry 
will have to be super-salesmen to de- 
monstrate to commercial concerns an 
to home purchasers that the improv 
ments in design and construction will 
offset the disadvantage of building at ; 
time when costs are at a twenty-vear 
peak.” a 


Handley on Safety 

Automobile insurance, said Mr. Han- 
dley, is the “problem child” of the cas- 
ualty insurance business due to the 
alarming automobile accident situation 
with which the nation is confronted. 
Agents, he said, have a vital concern in 
this problem, as at least 40% of their 
commission income on casualty lines 
comes from automobile premiums and if 
the automobile accident frequency con- 
tinues uncurbed, their incomes will be 
jeopardized. 

Mr. Handley said he had checked the 
total payments countrywide of all com- 
panies, stock and mutual, operating in 
New York for 1945 and found that they 
amount to $98,700,000 bodily injury and 
$52,700,000 property damage. However, 
he said, these figures do not represent 
the whole by any means as they omit 
the number of small companies which do 
not operate in New York State and the 
number -of uninsured automobiles oper- 
ating on the highways. 

As for the actual cost of claims, he 
cited his own company, saying that for 
the first nine months of 1946 the aver- 
age bodily injury claim is costing it 
about 25% more than in 1941, and for 
property damage, 80% more, 

Penn Discusses Bonds 
_Mr. Penn spoke of the passage by 
Congress of Public Law 15, and_ said 
that in Texas there was already regula- 
tion of automobile, workmen’s compen- 
sation and fire insurance and that a bill 
passed in 1945 brought nearly all other 
forms of insurance under similar control. 

He said that the experience rating 
plans filed with and approved by the 
3oard of Insurance Commissioners for 
use with fidelity bonds sets up a stand- 
ard for measuring variations and_ [ur- 
ther classify the risks into more classes 
for rating purposes since the experic ice 
actually becomes part of the rate. 

He reviewed the experience raiing 
plans in use in the state on the sey. ral 
types of bonds. These plans, he ~ id, 
are not optional, to be applied at he 
whim of the company involved; eac'. is 
mandatory and must be applied to « ‘ch 
risk eligible under the plan approve: ‘or 
such class of business. He said tha’ :n- 
der the experience rating plans in «se 
for more than a year, there has en 
substantial savings to the assured; © iat 
effort to simplify them will be made ind 
that while they are tailored to fii ‘he 
circumstances, each is subject to m- 
provement. 

“The agent,” he said, “is not dir ‘tly 
involved in the use of the exper ice 
rating plans, but he should see to i! at 
application is called for wherever ‘he 
manual says that the premiums are 'D- 
ject to experience rating.” 
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onard (broker) Jacobs, who had 
i a perfectly fine article in the Cas- 


na y & Surety Journal a while back, 
se ds us a very funny wheeze which is 
ius one step beyond the border ob- 


ed by this column. So, although we 
ot print it, we have told Leonard 
vill suggest that any reader anxious 
to iear the story, should telephone him 
so hat he may tell it. His number is 
\V.sconsin 7-5734 (a New York City 
nuiber, you Out-of-Towners, and don’t 
reverse the charges). 
* * x 
e five-year old child of one of our 
ood friends came home from a progres- 
sive school he attends with a note from 
the teacher reading: “James is deficient 
in ‘elaxation.” 

Jules L. (W. L. Perrin & Son) Ullman 
writes in saying that he thinks the cut 
of our phiz is nicer than the one this 
paper uses of his portrait because of the 
“cauliflower” in our lapel. That picture 
was taken, Jules, in the days when one 
could buy a carnation every morning 
from the nearby florist for a dime. 
Some days there was no charge. These 
days there is no carnation. 

* 


In reply to a questionnaire circulated 
among students at Friends’ Seminary in 
New York, the question “How much 
reading do you do besides what is re- 
quired in school?” was answered: “1 
read one book a year if it is short.” 

* * 


Song cue: “The Last Time I Saw 
Paris.” The New York Sun, in running 
the story of the recent trial in the 
shocking “fix” attempt which rocked 
professional football recently, printed 
this paragraph: 

“Assistant District Attorney Monaghan 
called Hapes to the stand. Hapes, called 
to the stand, called Hapes to the stand. 
Hapes, wearing a light brown suit, white 
shirt and red tie, was called to the 
called Hapes to the stand.” 

Apparently the D. A. wanted Hapes to 
testify, 

x ok x 

Wheaton A. (Fred L. Gray Co., Ex- 
exutive V. P., Minneapolis) Williams, in 
a recent letter, says: “When Caesar 
wrote about liquor as something which 
tends to weaken the mind, he hadn't 
read the columns put out by you and 
R. \V. Sheehan of The Spectator.” (How 


W. L. FAIR IN TUCSON, ARIZ. 





Well Known Claims Man Establishes 
Office There as Investigator and Ad- 
juster; His Health Impraqved 
Vilfred L. “Wipp” Fair, who had to 
resien as general claims manager of the 
General Group of Seattle because of ill 
health, has made a remarkable come- 
back and is now established at Tucson, 
\riv., specializing in investigations and 
adjusting for both fire and casualty com- 
Pat'es. His company, called the Fair 
\ccostment Co., is located at 205 East 
Di. viet Street, Tucson. 

. Fair is as well known in the East 
as on the Pacific Coast. Originally he 
Wa with the Aetna Affiliated Cos. in 
York, progressing to New York 
supervisor and eastern claims field 
Sty visor of the Ocean Accident. He 
th served the United States Casualty 
aS iaims manager in both New York 

Newark, N. J.; was head of his own 
c s bureau for a time, and later 
if | Continental Casualty as claims 
Mo. ager in New York City before going 
t General Group of Seattle as home 

general claims manager. 


DC“SETT SPEAKS IN ATLANTA 
irance men from five southern 
atended the annual banquet of the 
‘a Claims Association, January 25, 
_J. Dewey Dorsett, general mana- 
E. \ssociation of Casualty & Surety 
‘XCCutives, was the chief speaker, 





did Sheehan get in here? “Somebody’s 
always tryin’ to get into the act.”) 
oe Se 


In the same letter, Wheaton mentions 
one of our loyal contributors. “When I 
asked Charles (That Reminds Me) 
Burras how a mutual (and I’m not talk- 
ing about kinds of insurance) friend 
had his head bashed in, he said: ‘I ain't 
one to spread rumors but I was told that 
a chorus girl hit him over the head 
with a Gideon Bible.’” 

x x 


M. I. (New Amsterdam Casualty claim 
wizard) Gurian says he asked a friend 
how his New Year’s celebration went, 
and the chap said: ‘When the New Year 
came in, I went out.” 

x * x 

Fred L. (Northwestern Muiual Life) 
Katz tells us that when a fellow gives a 
girl an extra look on the canals of 
Venice, it becomes a Gondo-leer. 

—MERVIN L. LANE 

BALTIMORE OYSTER ROAST 

The Casualty & Surety Club of Balti- 
more will hold its annual oyster roast 
at the Alcazar on Thursday, February 
20. J. Fred Eierman of the New 
Amsterdam Casualty Co. is president 
of the club. 


ARMSTRONG RESIDENT MGR. 


Succeeds Late J. K. Landers at India- 
napolis Branch of Phoenix-London 
Group; His Background 
George E. Armstrong has been ap- 
pointed resident manager of the India- 
napolis branch office of the Phoenix- 
London Group, succeeding the late Jack- 
son K. Landers who held this post until 

his untimely death January 4, 1947. 

From 1921 when he served as insur- 
ance manager of the Union Trust Co., 
at Columbus, Ind., until 1937 when he 
joined Landers, & Landers General 
Agency, Mr. Armstrong was continu- 
ously engaged in insurance work. He 
served successively the U. S. F. & G,, 
Union Indemnity and Metropolitan Cas- 
ualty in Indianapolis as special agent 
and assumed a similar post with the 
Phoenix-London Group when Jackson 
K. Landers became its  Indiatiapolis 
manager in January, 1946. 

M. R. Hoppas, assistant resident man- 
ager, and Stuart M. Albrecht, state 
agent, will assist Mr. Armstrong. 





INTERIM COMMISSION BILL 

Creation of a five-member legislative 
interim commission to study the advisa- 
bility of compulsory motor vehicle lia- 
bility msurance is proposed in a bill in- 
troduced in the New Hampshire legisla- 
ture by Rep. Remick of Tamworth. New 
Hampshire already has a stringent mo- 
torists’ financial responsibility law. 

















Agency System is the life- 
blood of the insurance business. 
Throughout the GENERAL ACCIDENT 
and POTOMAC organizations, there 
is an exceptionally friendly rela- 
tionship between the agents and 
brokers and the companies. This 
relationship has been a vital factor 
in building successful agencies and 


maintaining good will. 


Ask the representatives of these companies 


The American 














Cullen Surety Chairman of 
Legal Aid Society Appeal 


Vincent Cullen, president of the Na- 
tional Surety Corp., for the second suc- 
cessive year has accepted the chairman- 
ship of the surety bond division of the * 
New York Legal Aid Society’s Appeal, 
it is announced by William B. Given, 
campaign chairman and 
Barent Ten Eyck, co-chairman. This 
year the society is asking for $200,000 in 


Jr., general 


order to continue to provide free iegal 
advice and representation to those who 
would otherwise not be able to afford 
the services of an attorney. 

During 1946 the Legal Aid Society, 
which maintains its headquarters at 11 
Park Place, helped over 41,000 persons 
in a wide range of legal matters. Ap- 
proximately 25% of the applicants for 
legal assistance were servicemen and 
veterans or their families. 


Rubens Coast Manager of 
Connecticut Indemnity 


Edward V. Oliver, vice president in 
San Francisco of the Security Insur- 
ance Cos., announces the appointment 
of Albert M. Rubens as Pacific Coast 
manager of the Connecticut Indemnity 
Co. , 

Mr. Rubens entered the insurance 
business in 1925 and is known through- 
out the Pacific Coast field. He is a 
native of California and will make his 
headquarters in the San Francisco of- 
fices of the companies. 


Thompson Personnel Head 
Of Hartford A. & I. 


Paul Rutherford, president of the 
Hartford Accident & Indemnity, «n- 
nounces the appointment of William H. 





John Haley 
WILLIAM H. THOMPSON 


Thompson as personnel supervisor for 
the company. 

Mr. Thompson has been affiliated with 
the bond claim department of the com- 
pany since 1941. Prior to his associa- 
tion with the Hartford A. & I., he was 
assistant office manager of Moore & 
Quinn, Syracuse, N. Y., and later in 
charge of personnel at Montgomery 
Ward & Co.’s Albany, N. Y. office. 

Mr. Thompson was born in Seattle, 
Wash., in 1907. He attended the public 
schools at Oakland and Berkeley, Cal., 
and later Syracuse University. 


MICH. GETS COMPULSORY BILL 
The Michigan Legislature has received 
a bill (Senate 40) which would substitute 
an outright compulsory automobile lia- 
bility insurance law for the present 
motorists’ financial responsibility act. 
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A -d, f S HH by Yg with ia 5 cers 
cctadaen eattn nsurance ews troller; Harold R. 


following are new members of the or- 
ganization: Harold M. Reece, formerly 

ankers Indemnity, comp- 
Diffenderffer as 
assistant claim manager; Walter H. 
Mercy, formerly with the Manufac- 





Strickler New President 
Of Educators of Pa. 


SUCCEEDS DR. H. B. WORK 
Tributes Paid to Their Leadership at 
Testimonial Dinner in Lancaster; Ex- 
pansion Under Way; Hulse Presides 
The Educators of Lancaster, Pa., now 
in the midst of an expansion program, 
elected J. Laurence Strickler, formerly 
its executive vice president, to the 
presidency of the company on January 
25, succeeding Dr. H. B. Work, who 
has held this post for the past five 
vears. Following election of new _ of- 
ficers by the board, a testimonial din- 
ner was given at Hotel Brunswick, Lan- 
caster, in honor of Dr. Work’s years 
of service and of his 80th birthday 
celebrated that day. The affair also 
marked Mr. Strickler’s first appearance 
as president and he shared the spot- 
light with Dr. Work. Willis B. Hulse, 
who was reelected vice president of the 
company in charge of operations, was 
toastmaster and did a fine job in this 
capacity. Ninety-five employes, qualified 
agents and guests attended. 
Appropriately Dr. Work was _ intro- 
duced as the first speaker, and Mr. 
Hulse’s tribute to his loyalty and lead- 
ership was the first of many paid during 
the evening. In his five years as presi- 
dent, assets of the company have in- 
creased by more than $583,000; and its 
prestige and scope has been broadened. 
Of his own volition Dr. Work is re- 
tiring so that the younger men in the 
organization may carry on the work. 
He predicted continued healthy growth 
and said he hoped to live to see the day 
when the Educators would be one of the 
best of A. & H. companies. Dr. Work 
will continue as a director, a post he 


has held since 1915. 


Strickler Gets Fine Reception 


The son of one of the Educators’ 
founders, Mr. Strickler is a popular 
choice to head the company. He has 
grown up in its atmosphere from the 
early days when board meetings were 
held in an upstairs room in his father’s 
home. Paying tribute to the late L. C. 
Reisner, field director who established 
the sales policy and, with his father, 
built a firm foundation, Mr. Strickler 
—— that in its expansion program 
the Educators would never become cold, 
unfriendly or lacking in the human 
relationships upon which it was founded. 
Chief among the forward-lookine steps 
he will take in the years ahead are the 
following: 

1. Consistent’ revision of policy forms, both 
as to coverage and wording so that the public 
may buy what it needs and understand what it 
buys. 

2. Steady expansion of the Educators’ serv 
ices to new States. 

3. Continuing cooperation with State Insur- 
ance Departments in their efforts to bring about 
wholesome regulation, and a pledge that the 
company would support those who work for 
state, as opposed to Federal control. 

4. Full cooperation with all A. & H. compa 
nies in the assembling of statistics, and endorse 
ment and support of the formation of an acci- 
dent and health public relations program. 

5. Continuing support of insurance magazines 
as a vital medium of education and unification 
of the business. 

6. Development of the present plan to give 
Educators’ agents increasingly comprehensive 
facilities for underwriting A. & H. coverage. 


Hulse Points to 1946 Programs 
Vice President Hulse, who has done 
an outstanding job since he joined the 
Educators a year ago, put on the record 
that premium writings increased 16.9% 
in 1946 over 1945; that sixty new agents 
were added to the staff; that a home 


office school was being developed and 
that plans for 1947 include promotion 


Willis B. Hulse 


of professional group business. Pioneers er, executive secretary, 
in non-cancellable A. & H. 
the Educators entered the chief, 
commercial field carly in 1946 and put 
market then a loose-leaf elective and Dr. C. 


for teachers, 


on the 


accident policy. 
satisfactory. 


Home Office Staff Augmented 


been 


Witl 





expansion the 
staff has necessarily increased and the 


turers Casualty, special field representa- 
tive, and Albert W. Adee, formerly with 
the Lumbermens Mutual Casualty, who 
is the newly elected secretary of the 
Educators. All of these key men were 
introduced at the dinner. 

In addition, Walter L. Reisner, son 
of one of the founders, was elected a 
vice president. He is one of Educators’ 
leading producers in the teacher divi- 
sion, operating in Philadelphia terri- 
tory. His tribute to Dr. Work and 
President Strickler, in cleverly written 
verse, made a hit at the dinner. 


Other speakers included S.  H. 
Replogle, Pittsburgh, Tt elected 
board of directors chairman; C. O. Sny- 


der, resident vice president pa a di- 
rector, Charleston, W. Va.; W. Gordon 
Landreth, treasurer; Homer W. Team- 
Insurance Fed- 
eration of Pennsylvania; R. T. Wilson, 
division of agents and brokers, 

Insurance Department, 
Howard Witmer, medical 
examiner of the Educators. 

Long service agents were also in the 
spotlight, John E. Smith of York, Pa. 
being the oldest in active service. He 


J. L. Strickler 


insurance 
Pennsylvania 


Experience to date has 


home. office 
(Continued on Page 33) 












It pays to “Write Manufacturers” 






Any Way 
You Look at. It... 







Behind us—years of healthy growth and 


progress, built of sound practice and 






aggressive merchandising of broad forms 






of protection. 






Ahead—an ever expanding market that 






responds to insurance protection geared 





to individual needs. Also, service by 






alert Agents and Brokers always watch- 





ful of their clients’ interest. 
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A. & H. BILLS INTRODUCED 





Farbstein’s Health Ins. Plan Up Again 
Superintendent’s Power to Disap- 
prove Policies Enlarged 


Three A. & H. bills, introduced in ; 
New York legislature, are of interest 
the fraternity. As expected, the Fa 
stein health insurance measure (A. | 
493) was reintroduced. It would set 
a health insurance board in the st: 
health department; provide for st; 
advisory medical policy council to p: 
vide adequate medical care for all ré 
dents here of a year ago or more. F) 
ployed persons would pay 144% of eat 
ings up to $3,600 a vear to cover the: 
selves and dependents. Employers wou! 
contribute an equal amount. senefit 
will include home nursing, laborator 
benefits, dental, surgical, hospital car 
Appropriation—$10,000,000 subject to r 
imbursement from the health insuranc: 
fund. Bill referred to ways and means 
committee. 

departmental bill (S. Int. 707) 
troduced by Mr. Mahoney would give 
added force to power vested in Insurance: 
Superintendent in 1946 by amending sec 
tions 141 and 154 of insurance law. Under 
this amendment the Superintendent js 
authorized to withdraw approval or to 
disapprove A. & H. insurance policy it 
benefits provided are unreasonable in 
relation to premium charged, or if it 
contains provistons which  encourac: 
misrepresentation or are deceptive. Bills 
referred to Insurance Committee. 

Another Mahoney bill (S. Int. 705), 
also a departmental measure, amends 
section 77, insurance law, to include A. 
& H. insurance contracts in provision 
for reinsurance by domestic life insur- 
ance companies. Written application to 
Superintendent of Insurance is neces- 
sary for permission to do so. Referred 
to Insurance Committee. 


A. & H. All-Industry Group 


Promises To Be Important 


The All-Industry Committee,  ap- 
pointed at the recent Miami Beach mid- 
year meeting of National Association of 
Accident & Health Underwriters, prom- 
ises to develop into the most important 
committee of that organization. It has 
already been given broad latitude. Its 
three members—G. H. Knight, Federal 
Life & Casualty, first vice president; FE 
F. Gregory, Business Men’s Assurance, 
second vice president, and Charles B. 
Stumpf, Illinois Mutual Casualty, execu- 
tive board member—will meet with a 
like committee of the Health & Acci- 
dent Underwriters Conference on Feb- 
ruary 6 at Milwaukee. At that time the 
scope of the joint coordinating commit- 
tee will be defined. It is also hoped that 
the Bureau of Personal A. & H. Un- 
derwriters will name three members to 
this committee. 

The National Association’s executive 
board having approved an entirely new 
constitution and by-laws at the mid-ycar 
gathering, it will be soon sent to all lo 
cal associations for perusal and will 
then be voted on at the annual conven- 
tion next June 23-25 in Boston. Another 
matter held over to the June meeting 
was appointment of a successor to {lic 
late Edmund C. Schuchhardt of Balt! 
more on the executive board. 


NEW A. & H. CLUB AT DALLAS 
The Accident & Health Claims «nd 
Underwriters Association of Da 
Tex., has recently been organized 
president is Jack H. Penter, vice | 
dent of InsurOmedic Co., which sp: 
izes in a cradle-to-grave medical e 
plan. Other officers are vice presi( 
R. H. Channell of the claim s¢ 
bearing his name, and W. L. Mi 
National Bankers Life; and _ secré 
treasurer, Gladys Anderson, R¢ ( 
Life. First meeting of the assoc 
was held January 15. 


KLINGLER’S 25TH MILESTON? 

Henry L. Klingler, well known « 
adjuster of Pittsburgh, will celebrat: 
twenty-fifth anniversary in the busi 
next month, 
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New 1946 Highs Reached 
By Continental Companies 


New all time highs in assets, surplus 

{ premium volume were recorded 

16 by the Continental Casualty and 
the Continental Assurance, according to 
Rov Tuchbreiter, president of the two 
companies. At the year-end admitted 
assets showed an increase of $7,932,637 
for a total of $76,832,587. Capital re- 
mained unchanged at $5,000,000; surplus 
was up to $13,233,347, a gain of $518,021 
over December 31, 1945 figure. Contin- 
gerey reserve now totals $6,850,000. 

‘ontinental Casualty made an under- 
writing profit in 1946 of $877,700 and 
net investment income of $1,602,850. Its 
operating profit before income tax was 
$2.480,550 and after income tax $1,530,- 
550. Net premium writings increased by 
$12.436,037 to a total of $54,960,138, a 
cain of 292%—the largest ever. Un- 
earned premiums increased $4,125,599 
during the year. 

Continental Assurance showed admit- 
ted assets of $87,782,954 at the close 
of 1946, an increase of $12,891,024. 
Capital continued at $2,000,000 and 
$807,748 was added to surplus, increas- 
ing ‘that figure to $4,844,544. General 
contingency reserve at the year-end 
amounted to $1,500,000 and group con- 
tingeney reserve was $1,000,000. 

The Assurance Co. had $702,309.289 of 
life insurance in force last December 31, 
a gain of $162,873,172 or 83% during the 
vear. This was the largest increase in 
its history both in amount and_per- 
centage. President Tuchbreiter said this 
fine showing was the result of agency 
development work over the past several 
vears. Greatest portion of the increase, 
he explained, was in ordinary insurance; 
no new unusually large group. risks 
were written in 1946. 


Robert T. Burwell Dies 


Robert T. Burwell, manager of the 
New Orleans department of the Hart- 
ford Steam Boiler Inspection & Insur- 
ance Co., passed away January 21 after 
an illness of ten days. 

Graduating from Cornell University 
with a degree in mechanical engineer- 
ing, Mr. Burwell joined the inspection 
force of Hartford Steam Boiler in 1896. 
He was promoted to the position of 
chief inspector of the Gulf department 
in 1902, and appointed to managership 
of the company’s New Orleans office 
when it was established in 1919. 








JAMES M. O'CONNOR PROMOTED 





Appointed Assistant Manager of Chi- 
cago Branch of Car & General of 
Royal Exchange Group 
Edward W. Elwell announces the pro- 
motion of James M. O’Connor to the 
position of assistant manager of the 
Chicago branch of the Car & General. 
\Ir. O’Connor has been in the insur- 
ance business for more than twenty 
years. In 1926 he became associated with 
the Union Indemnity Co. as an investi- 
gator of casualty claims. Later he ac- 
cepted a position with the Illinois Manu- 
lacturer’s Casualty Association where 
lie specialized in compensation work for 

S€\ vears. 

1 1934 Mr. O’Connor joined the Chi- 
cag office of the Car & General which 
casualty affiliate of the Royal Ex- 
cl e Group. In this connection he 
l as investigator and assistant to 
laims manager. In September, 1936, 
€ \as given supervision of the claims 
department of the Car & General’s Chi- 
cago branch and was made superinten- 
den’ of claims. In his new capacity he 
Will continue to coord'nate his duties 
with those of Freeman C. Read, Chicago 
branch manager of the companies. 


H. R. GORDON’S NEWARK TALK 
Harold R. Gordon, managing director, 
lealth & Accident Conference, will be 
Suest speaker February 20 in Newark, 
Ne), tua Pg dinner meeting of the 
local A. & H. Association and the N. J. 
Wome n’s A, & H. Association. 
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Kemper Cos. Writings Top 
$60,000,000 in 1946 


A new high of more than $60,C00,000 
net premiums was achieved by the 
Kemper Group of Companies in 1946, 
President H. G. Kemper 
The increase was 21.3% over 1945. 
(American) Lumbermens Mutual Casu- 
alty increased to $44,218,000 from $36,- 
120,000; American Motorists to $10,244,- 
000 from $8,405,000; National Retailers 
to $4,388,000 from $3,959,000, and Federal 
Mutual Fire to a from $793,000. 


announces. 


AETNA C. & S. PREMIUMS UP 





Premium Income for 1946 Was $55,090,- 
061; Underwriting Loss of $1,472,744; 
Assets Up by $4,000,000 

The premium income of Aetna Casu- 
alty & Surety Co. was $55,090,061, up 
$6,354,516 for 1946. This increase re- 
sulted in an increase in unearned pre- 
miums of $6,072,261. 

Net interest and rents were $2,570,077 
but there was an underwriting loss of 
$1,472,744, due to an unusual expansion 
in business and to an unfavorable loss 
ratio in automobile business. This un- 
derwriting loss is arrived at after tak- 
ing down $1,000,000 voluntary additional 
reserve for unpaid compensation losses 
set up in prior years out of previous 
earnings. This voluntary reserve now 
stands at $1,500,000. Aiter adjustment 
for Federal taxes, earnings for the year 
were $1,069,329. Stockholders received 
dividends of $1,800,000. Surplus is $28,- 
476,677, a drop of $730,671 for the year. 

A fall in the market value of stocks 
of $1,800,000 was charged to contin- 
gency reserve. The contingency reserves 
at the close of 1946 were $5,800,000. 

\ssets of the company are $120,073,- 
616, an increase of approximately $4,000,- 
CCO for the year. 


SURETY MEN ELECT BLACK 
Producers Also Name Olson, Kreidler, 
Moughon and Reelect Smith at 
New Orleans Meeting 

Durel Black, of Black, Rogers & Co., 
New Orleans, was elected president of 
the National Association of Surety Bond 
Producers at the annual meeting held in 
New Orleans last week. Mr. Black suc- 
ceeds T. C. Fields of St. Paul, Minn. 
Other officers elected are: C. W. Olson, 
Jr., Chicago, first vice president; Wm. 
H. Kreidler, second vice 
president; Morris Moughon, Nashville, 
third vice president. H. Phelps Smith, 
Nashville, was reelected secretary-treas- 
urer. : 

It was the association’s first meeting 
in three years, the meetings having been 
suspended for the duration of the war. 

Speakers included Martin W. Lewis, 
president of the Towner Rating Bureau; 
C. C. Conlon, U. S. F. & G,, vice chair- 
man, surety advisory committee, Asso- 
ciation of Casualty & Surety Executives ; 
John P. Hacker, vice president of Stand- 
ard Accident, and B. E. Joline, bond 
department, Royal-Globe-Eagle Group. 

Joseph C. Meyers, of Meyers, Whitty 
& Hodge, New Orleans, was in charge 
of local arrangements. The visitors were 
entertained at Arnaud’s, The Blue Room 
and Beverly Country Club and enjoyed 
an afternoon at the historic Fair 
Grounds Race Track. 


Gorten and Ladd Promoted 


The Fidelity & Deposit has promoted 
D. E. Gorten to be resident vice presi- 
dent in charge of its Los Angeles office 
jointly with D. M. Ladd as manager. 
This new setup results from the recent 
death of Vice President William M. 
Walker who supervised F. & D. activi- 
ties in southern California for many 
years. Mr. Gorton has served for several 
years as co-manager with Mr. Ladd. 


Cincinnati, 








University Traffic Institute. 


Philadelphia (7): 12 S. 12th Street 
Boston (16): 260 Tremont Street 

New York (17): 342 Madison Avenue 
Syracuse (2): Syracuse-Kemper Ins. Bldg. 
Los Angeles (5): Kemper Companies Bldg. 
San Francisco (4): Russ Bui'ding 

Atlanta (3): Kemper Insurance Bldg. 
New Orleans (12): Hibernia Bank Bldg. 
Toronto (1): Concourse Building 





“fhe Belief that Acted shite Prnnstibl 


prompted the organization of Lumbermens Mutual Casualty 
Company in 1912. It led to the establishment of our Auto- 
mobile Safety Committee, continuously active since 1917. 
Through the efforts of this committee and our safety engineer- 
ing staff, millions of pieces of safety material in the form of 
booklets, pamphlets and posters have been sent out every year 
in a great mass educational effort, which starts with children in 
the second grade and carries them through to maturity, re- 
ducing street and highway accidents. Promoting traffic safety 
from the law enforcement side, Lumbermens contributes to the 
Kemper Foundation for Traffic Police Training, making it 
possible for outstanding traffic officers from all over the country 


to comp2te for fellowships and scholarships at the Northwestern 


Zl DF DF 


Lumbermens 


MUTUAL CASUALTY COMPANY 


as (American) Lumbermens Mutual Casualty Company of Mlinois 


5th Anniversary 


James S. Kemper, Chairman 
H. G. Kemper, President 


Home Office: Mutual Insurance Building, Chicago 40 
Operating in New York State 

















Budlong Becomes Editor of 
Local Agent at St. Louis 


Richard C. Budlong, who has been 
managing editor of the Local Agent and 
Life Insurance Selling, two monthlies 
published by the Commerce Publishing 
Co., St. Louis, Donald H. Clark, pub- 
lisher, has been made editor of the two 
Magazines, succeeding Harold H. Col 
bert who has been advanced to assistant 
publisher of the group. 

Mr. Budlong, a member of the well 
known Budlong insurance family, has 
served in several capacities in insurance 
journalism and in all branches of the 
insurance business. For six years  be- 
fore joining the Clark publications in 
1944, he was advertising manager for 
the Globe Indemnity Co. 


FORGERY BOND RATES APPROVED 
The Manufacturers Casualty has been 
authorized by the Corporation Commis- 
sion of Virginia to revise its manual of 
surety rates insofar as they affect 
forgery protection, : 


Educators of Pa. 
(Continued from Page 32) 


spoke appreciatively of the “enna 
and so did Charles Haney of Pittsbury 
spokesman for the teacher division, eat 
Nevin A. J. Loose of Lancaster, spokes 
man for the commercial division, who is 
a newcomer doing a fine sales job. 

On behalf of the home office clerical 
staff Miss Laura Matthews presented 
Dr. Work with a floor lamp, and a 
purse of money and easy chair were 
his gifts from the remainder of the or- 
ganization. Mr. Strickler 
handsome traveling bag, 
being made by Treasurer 
of the special guests at the dinner was 
Mrs. FE. W. Strickler, whose husband 
was a founder of the Educators. She 
took a bow and so did Miss Nellie 
Shea, Mrs. Alice K. Jeffers, both long 
service employes, and the following: 
Emma Bremer, Mabel Leaman, Mrs. 
Esther Hess. Mrs. Laura Matthews and 
Mrs. Mary Miller. 


Sayer Reports on 1946 


(Continued from Page 29) 


received a 
presentation 
Landreth. One 


conclusions as to the effectiveness of 
these plans in successfully meeting 
situations previously unheard of in the 
insurance industry. 

Limitation of Payrolls 

Mr. Sayer then discussed at lengths 
the problem of limitation of payrolls 
for the purpose of premium computa- 
tion, and said that amendment to the 
rating rules had been made to limit 
payrolls generally to an average of $100 
a week as regards salaries of executive 
officers of corporation. This change be- 
came effective in New York and in a 
number of other states upon all payrolls 
earned on and after Oct. 1, 1946. 

Compulsory coverage for domestic 
workers, in keeping with chapter 311 of 
the laws of 1946, was also discussed and 
Mr. Sayer gave in detail the steps taken 
by the board to bring the eligible work 
ers under the mandatory provisions com- 
pensation law. In this connection he 
told about the combination coverage 
now available for domestic workers, 
which was devised by a joint committee 
composed of a representative of the 
Rating Board, the National Bureau and 
the Mutual Bureau. “This coverage, 
which is optional, marks a definite de- 
parture from past practices,” said Mr. 
Sayer. 

His report also embraced (1) jurisdic- 
tion over maritime matters; (2) exam- 
ination of the Rating Board by the 
New York Insurance Department which 
Mr. Sayer described as “searching and 
thorough,” and (3) the general man- 
ager’s comments on “appreciation” which, 
in tribute to the board’s office staff and 
executive staff, fittingly closed his re- 


port. 
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Helm Talks on Public 
Relations in Action 


MAKES PITTSBURGH ADDRESS 


Says Claims Man Cont Be Ideal Adjuster 
and Public Relations Man in One; 
Calls Times Parlous 


Harry G. Helm, 
delivered an address before the Pitts- 


burgh Casualty Ciaims Association at 
its January meeting on the 


“Actions Speak 


subject, 


Louder Than Words.” 


This address was to have been made 
last fall when hotel and power strikes 
made it necessary to cancel the meet- 


ing, and Mr. Helm’s invitation to ad- 
dress the meeting has been standing 
since that time. He said his views “are 
a combination of the perfection desired 
by the public relations man and_ the 
practicality developed through many 
long years of observation.” 

Mr. Helm said his favorite definition 
of public relations is: “The art of be- 
having well and getting credit for it.” 
This description, he added, is satisfac- 
tory to a man who has studied public 
relations for it will excite his imagina- 
tion to a point where he will imme- 
diately enlarge his vision of the field 
so that he has a clear idea of what is 
meant and realizes that it is all-inclu- 
sive, but to the person who has only a 
smattering or no knowledge at all of 
public relations, no short definition is 
worthwhile. 


Must Start at Top 


“The more I have studied and the 
more | have worked with this art or 
science,” he said, “the more I realize 
that no company will have good public 
relations until such time as its top 
management develops a feeling, an in- 
tuition, a kind of living if you will, 


which immediately considers every de- 
cision, every company and_ individual 
action, every advertisement, every news 
release, every oral statement and every 
letter in the light of good public rela- 
tions. This satisfactory attitude, think- 


ing and feeling must be firmly em- 
bedded both in the minds and in the 


hearts of the people who are respon- 
sible for the conduct and safety of pri- 
vate industry as we know it today. 


When such an attitude starts at tie 
top of the ladder and works down, you 
will find that the majority of employes 
will develop a satisfactory public rela- 
tions evaluation which in turn will have 
an influence on their words and actions. 

“There is a widespread belief that a 
press agent who puts on a necktie be- 
comes a publicity expert, and when he 
adds to this custom the wearing of a 
coat, he calls himself a public relations 
counsel, Personally, I think that the 
public relations director in the insur- 
ance business would do well to take off 
his coat and necktie, roll up his sleeves 
and go to work with a will, for there is 
urgent, vital need for his services if 
this great profession of ours is to be 
adequately interpreted to our various 
publics, for we know that lack of 
knowledge upon the part of their indi- 
vidual members forms a_ vast and ab- 
solute vacuum which needs filling with 
authentic and understandable facts 
about our business.” 


May Prove Boomerang 


Mr. Helm said that the public rela- 
tions counsel can write a million words 
about a company, its policies, its excel- 
lent product and its good intentions, but 
unless these words are backed up by 
satisfactory actions they are more than 
worthless for they will eventually prove 
to be a boomerang which will return 
to injure the business firm or industry 
which sent them forth on a good will 
mission. 

From recent reports of speeches made 
about the importance of claims men to 
good public relations, Mr. Helm said it 
begins to appear that the claims man 


is coming into his own and he said that 
there is no question in his mind that 


advertising manager 
of the Glens Falls Group of Companies, 


the payment of Igsses and claims is, in 
reality, insurance in action. 

“Action is the correct word,” he said, 
“for it is up to you to please five classes 
of people—the claimant, the policy- 


holder, the Governmental representative 
of the people, the agent and your em- 
ployer. That is why the things you say 


and do in your official capacity are so 
important to the welfare of the insur- 
ance business.” 

In former times, Mr. Helm stated, 
was the first duty of the casualty ad- 
juster to determine if the claimant were 
a direct customer or a third party and 
it was considered good business to pay 
off the third party claimant with just 
as little coin of the realm as_ possible. 
However, in these days, with the 
erowth of a corporate conscience, he 
continued, the vast majority of com- 
panies believe that “we need all the 
friends we can make and a third party 
claimant can be just as good a friend 
and just as bad and dangerous an enemy 
as any other individual.” 

Contrasts Extreme Type 

Contrasting the two extreme types of 
adjuster—the penny-pincher and_ the 
charity settler-—Mr. Helm said that the 
adjuster who maintains the proper bal- 
ance between claimant and company, 
respects the rights of both and pays 
what is fair and proper cheerfully and 
promptly, makes his claim dollars good- 
will dollars. 

Promptness was listed by Mr. Helm 
as one of the adjuster’s most valuable 
tools and its opposite, tardiness, he 
said, “often develops a festering dis- 
content which is paid for in dollars and 
in lost good will.” He warned against 
becoming “case hardened,” and said the 
adjuster must remember that what is 
routine to him is the biggest thing in 
the life of the claimant and the policy- 
holder. 

Declaring that a claims man _ should 
receive a very careful and_ specialized 
training, Mr. Helm continued: 

“If it were my duty to conduct such 
an educational course, IT would first 
teach the prospective adjuster the fun- 
damentals of selling and good public 
relations—even before taking up the de- 
tails of his other duties, I would want 
to see that he was first familiar with 
the robust, positive benefits of the 


policy contracts before he was intro- 
duced to the exceptions.” 
Times are Parlous 
The insurance business, Mr. Helm 


said, is passing through a parlous time; 





Government control more rigid than 
ever seems to be on the way and just 
where the trend will lead, nobody 
knows. He continued: 

“Because of unflattering references 
to insurance, because of the attacks on 
private enterprise and the increasing 
popularity of Communism and Social- 
ism, we face a future full of uncertain- 
ties. If we are to save for ourselvés 
a way of life which includes ambition, 
competition and the rights of private 
property, we must earn it. 

“The insurance industry, as we know 
it, is endangered. Its only adequate 
safeguard is favorable public opinion, 
because if this is gained, no politician 
or Government official will dare raise 
his voice or hand against us in anger.” 

Mr. Helm said that those who are 
handling an intangible, such as insur- 
ance protection and service, must be 
careful to label their goods fairly and 
honestly and sell them at a fair price 
and that a major number of headaches 
which come to claims men, to the agents 
and to the companies could be elimin- 
ated if the business industriously attacks 
this problem of labeling its goods in an 
understandable way. 

Proper Delivery of Money 

“To me,” he stated, “insurance is the 
proper and_ satisfactory delivery of 
money or its equivalent to a policy- 
holder or to a claimant against a policy- 
holder. There is no one in this whole 
wide world, except the claims adjuster 
who can make this definition come true 
to the satisfaction of everyone con- 
cerned—third party claimants, policy- 
holders and companies... . 

“Tf you can successfully and compe- 
tently label our goods plainly, if you can 
make the proper and satisfactory de- 
livery of money or its equivalent and 
can explain away the criticisms of our 
business, then you are the ideal adjuster 
and public relations man rolled into one. 
If all claims men could and would 
handle their jobs in this manner, then 
we have advanced a long way on the 
road to the favorable public opinion 
which will bring about reasonable treat- 
ment from Government.” 


SEABOARD SURETY DIVIDEND 

The board of directors of the Sea- 
board Surety Co. has declared quar- 
terly dividend of forty cents per share 
on the capital stock payable February 
15, to stockholders of record at the close 
of business on February 5. 





Employers Reinsurance Shows Gain 


The Employers Reinsurance Corp. has released its 1946 data sheet, with com- 


parative figures for 1945 as follows: 





Premiuing Written Net 4.0 os oe cucsbcudeeedecavce< 1946 14,784,085 
1945 10,755,141 

Increase 4,028,944 

Premuins Barned-—Net oss. avidwies-okonen eos odnwe ee 1946 2,906,923 
1945 10,412,946 

Increase 2,493,977 
General Loss Ratio (Excluding Loss Adjustment 1946 41.2% 
POOR ODD) oct ae4 Sogo z se eae eet eae eae 1945 37.4% 
Unearned Premium Reserve (Including Special 1946 6,976,612 
Accident and Health Reserve) ................ 1945 5,099,450' 
Increase 1,877,162 

Loss Reserve (Including Loss Adjustment 1946 9,731,307 
UMEIPISEGD sore arekne dl vaninre dae ee woralwe ae Rees 1945 9,121,221 

: Increase 610,086 

Net Investment Earnings after deducting Amor- 
tization on Bonds and Federal Income Tax 

1946, $602,288, less $69,787 Tax Applicable 532,501 

1945, $559,551, less $61,267 Tax Applicable 498,284 
Increase 34,217 

Gash aipidendse aid 15.00 od es case eee soe 1946 400,000 
\SRRIUID ~ K 555 5 sic ORES Rao SaaS y AG RON Ree 1946 2,000,000 
1945 2,000,000 

IMIS) - {ck sw ddasrs wx lortapheoaleaeeee teas ane ame 1946 8,000,000 
1945 8,000,000 

Voluntary Special REsGROVe 9 ois)e eco se osseenschsedee 1946 2,597,601 
1945 2,784 R62 


Liquidity—Cash and Government, 
mitted assets. 


state and municipal bonds - equal 79.5% 


of ad- 


Comparison—Assets to liabilities other than to stockholders 167.9%. 


Hartford Cos. Feature Auto 


Accident, Fire Preventic 
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Hartford Insurance 


J | 


Pictured above is advertisement pub 
lished at the end of this month by the 
Hartford Fire Insurance Co., Hartford 
Accident & Indemnity Co. and Hartford 
Livestock Insurance Co., in national mag- 
azines. It is the first of two advertise- 
ments which will be published by these 
companies featuring auto accident pre- 
vention and fire prevention in the home. 

Because of the need for strenuous con- 
servation measures in the light of pres- 
ent day conditions, they have been in- 
jected into the long series of advertise- 
ments which these compz inies have been 
running, featuring various coverages. 
Mats of this ad will be offered to agents 
for publication in local agents individ- 
ually or in groups, with no reference to 
the companies appearing. 


MASS. COMP. RATES UP 9.7% 











Increase Reflects Increased Benefits of 
9.9% Granted by Legislature 
Effective Last August 
A general rate revision of workmen’s 
compensation insurance rates which will 
produce an over-all increase of 9.7% 
in Massachusetts is announced by Kd- 
mund S. Cogswell, First Deputy Insur- 
ance Commissioner. The new rates will 

become effective February 1. 

Although the increase reflects the in- 
creases in benefits of 9.9% granted by 
the 1946 session of the legislature, the 
experience of some industries has re- 
sulted in increases greater than the 
average on some risks, smaller increases 
for others and reductions from the pres- 
ent rates for a number of classifications, 
particularly in construction operations. 
A few rates remain unchanged. 

The major increases in benefits be- 
came effective last August and the in- 
surance carriers had sought a_ corre- 
oondine increase to be effective !)e- 
cember 31. Among the increases in bene- 
fits were the boost in the minimum 
weekly benefit from $15 to $18, the miaxt- 
mum from $22 to $25 and the over-all 
limit for other than total and permanent 
incapacity from $7,500 to $10,000. Tire 
is no over-all limit on benefits for ‘otal 
and permanent disability in the stat: 





Fisher Answers Murp!:y 
(Continued from Page 29) 


of the NAIA, time and time again, | ¢- 
dicting the ultimate representations at 
have since occurred as to the ‘appr al 
by the NAIA. This vaunted ‘approv’ 1n 
every single detail’ has never been © t- 
fied, nor will it ever be approved, by 
membership of the constituent ass 4 
tions. 

“So any further resort to naive 
derment on the part of exponents © 
All-Industry bills as to the tremen ls 
trend toward disapproval of those 
terns for legislation’, and they si ‘ld 
be considered as nothing more, by a: 
and brokers, will only lead to tu 
disruption of the industry.” 
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FINANCIAL STATEMENTS DECEMBER 31, 1945 
VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 
Total Admitted 
Companies Capital Assets 


Firemen's Insurance Company of Newark, N. J. $9,397,690. $54,848,473. $31,764,718. $23,083,755. 


Organized 1855 


Liabilities Surplus to 
(except capital) Policyholders 


The Girard Fire & ace nee Company 1,000,000. 6,412,691. 3,691,439. 2,721,252. 
National-Ben Franklin Fre —— Company 1,000,000. 5,891,844. 3,233,665. 2,658,179. 
The Concordia ihteenenintts of Milwaukee 1,000,000. 5,981,590. 3,232,950. 2,748,640. 
Milwaukee visihlaae amen Company 2,000,000. 15,712,261. 8,759,027. 6,953,234. 
The Metropolitan Casualty (a Co. of N. Y. 1,500,000. 16,207,622. 11,082,112. 5,125,510. 
Commercial psy heel Company 1,000,000. 16,497,745. 10,952,765. 5,544.980. 
Royal Plate Glass ond Genera Ins.Co.of Canada 100,000. 357,392. 1,384. 356,008. 
: Pittsburgh Underwriters - Keystone Underwriters 
HOME OFFICE 
racinc DEPARTMENT ai WESTERN DEPART 


San Francisco 6, Calif, was Sto Chicago 3, Illinois 
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SOUTHWESTERN DEPARTMENT 
912 Commerce Street 
Dallas 2, Texas 
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CANADIAN DEPARTMENTS 
465 Bay St., Toronto, Ontario 
535 Homer St., Vancouver, B. C, 


FOREIGN DEPARTMENT 
111 John Street 
New York 7, New York 
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OUR GOLDEN ANNIVERSARY 


The Year of 1947 is the Continental Casualty Company’s 
50th Anniversary. 


Continental’s sound and steady growth has been made 


possible by the loyalty of its many brokers and agents. 
We most sincerely appreciate the loyal support given us. 


Over the years we have pursued a policy of progressive 


and flexible thinking with respect to producers’ problems. 


We shall continue to give open minded consideration to 


producers’ problems. 


We are certain that an unvarying adherence to this policy 


will continue to earn the confidence of our increasing producer 


clientele. 








CONTINENTAL CASUALTY COMPANY 
CONTINENTAL ASSURANCE COMPANY 
TRANSPORTATION INSURANCE COMPANY 
NATIONAL CASUALTY COMPANY 





METROPOLITAN DEPARTMENT 


CONTINENTAL COMPANIES BUILDING 
76 William St. New York 5, N. Y. 


Joseph H. Norton, Resident Vice President 
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